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oS Your HEADFILE DOESN'T 
PRODUCE THE BUSINESS 
THAT THIS OLD FILE 

WHAT GooD |S PRODUCES — THINK IT 

THAT OLD FILE ? OVER ! he 

| KEEP MY FILE 
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IN MY HEAD ¢ 
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ILLINOIS MANAGERS WANTED 


At Bloomington —~ Freeport -— La Salle 
Elgin -- Peoria — Springfield 


Also some fine General Agency openings in 


Eastern IOWA and Eastern MISSOURI 


LIBERAL CONTRACTS—STANDARD and SUB STANDARD Risks 


SESERVE LOAN LIFE 


2) “ INSURANCE COMPANY 
; INDIANAPOLIS, INDIANA. _ 
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A Remarkable Story of Progress 


What Does It Mean to 
| You, Mr. Life Agent? 


The Record of One Year 











It is pleasant, always, to be the bearer of good tidings to the Life Insurance fraternity. This is 
a message of cheer and good will, resting on a foundation of incontestable fact—facts that, in them 
selves, clearly point the future course of every thoughtful, ambitious Life Insurance field man. 

It is the desire of every worth-while field man to represent a worth-while Company. Judge our 
Company on the evidence embodied in the following summary of one year’s work—that for the year 
beginning April 1, 1923, and ending March 31, 1924: 

AN INCREASE IN LEDGER ASSETS OF 110% AND IN GROSS ASSETS OF 125% DURING 
THE 12 MONTHS ENDED MARCH 31, 1924. 

AN INCREASE IN BUSINESS IN FORCE DURING THE SAME 12 MONTHS’ PERIOD OF 
OVER $36,000,000, OR 85% 

AN INCREASE IN BUSINESS PRODUCING STRENGTH, REPRESENTED BY NEW AC 
TUAL WRITERS OF INSURANCE, ON THE FIRING LINE, OF 103%. 

AN INCREASE, DURING THE MONTH OF MARCH, 1924, AS COMPARED WITH THE 
SAME MONTH OF 1923, OF 75°, IN NORMAL PRODUCTION OF PAID-FOR BUSINESS. 


What Does All This Mean To You? 


The record of accomplishment of the Standard Life during the year is certainly not surpassed, 
if in any case equalled, by any other Life Insurance company in the United States. We therefore sug 
gest to you, reasonably enough, that a consideration of these facts should give you occasion for 
serious self-appraisal. 

Are you breaking any past personal writing records? Do you stand out a winner in your field? 
Do you appreciate the fact that it is little short of a miracle for a man—no matter how good—to 
break writing records, unless he is representing a record-breaking service institution a Company 
that stands out—that has “the jump” on its competitors? 

A little careful seli-analysis right now, giving the fore-going facts their due weight, will lead the 
average worth-while Agent, because he is worth-while, to the right conclusion. 


Call. Write. Telegraph. Radio. 


Tell us what vou want, what you can do, what you want to do, where you want to work. 


We will be glad to confer and cooperate with you in working out a personal program of prog 
ress during the coming year. Agents who are willing to work always succeed with us. The reason 
- why is clear enough. Address— 


Standard Life Insurance Company 


716 Locust Street, St. Louis, Mo. 
J. R. PAISLEY, President 
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INSURANCE a TERRITORY 
IN FORCE RESOURCES COVERED 
January 1, 1904 $2,155,100.00 $212,500.00 3 States 
January 1, 1909 $18,216,937.00 $1,308,058.00 11 States 
January 1, 1914 $54,061,305.00 $3,843,020.00 19 States 
tanvary 191 — $143,499,667.00 $11,005,093.00 _ 2states 
sane 2 $261,572,455.00 $30,139,875.00 »s« 

KANSAS CITY LIFE INSURANCE CO. 
KANSAS CITY, MISSOURI 
J. B. REYNOLDS, President 
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MUCH INTEREST IN THE 
CLEVELAND MEETING 


Special Insurance Taxes Will Come 
Before the National Chamber 
of Commerce 
POINTED OUT 
Baker of Kansas Calls 
to the Heavy Toll 
in That State 


INJUSTICE 


Superintendent 
Attention 


WASHINGTON, D. C., April 24 
From an insurance standpoint, the fort] 
coming annual meeting of the Chamb 
the United States whic 


Mai 6-8, has 


Ever indication 


of Commerce of 
will be held in 


special significance 


Cleveland, 


is that the insurance group session whic! 
Cleveland Hotel 
will be wel! 


surance men, policy 


will take place in the 
May 7, at 2 o'clock p. n 
attended by in 


1 


holders and representatives of cl 


umbers 


of commerce and trade associations 
his is evident from the keen interest 
which has been taken in the program 


and the made by the 


reports y 
mn the 


committee « 


Insurance 


dvisory 


subjects « 

‘Special State Insurance Taxes” and 
“Certification of Automobile Titles.” 
Various organizations have been pat 

ticularly active in. stressing to their 
members the importance of the insur 
ince group session rhe action of t! 


Fire Insurance Club of Cleveland is 
typical It not only has de veloped plans 
for having a representative number of 
Cleveland insurance men present but 


also the representatives oft the leadin 


ocal business ¢ 


rganizations 


How Taxes Affect Policyholders 
Particular emphasis will be placed 
the speakers at the insurance essio 


upon the relationship of special state in 


surance taxes to pohievhe Iders rhe 
rogram has been developed with the 
idea of representing to the delegates 


f member organizations 


phases of thes special taxes 
this background, the recommendations 
contained in the report of the National 


Chamber's insurance advisory commit 
tee will be embodied in resolutions and 
presented to 


sion. 


the delegates for discus 


Letter From Kansas Official 


The insurance department has 
received a letter bearing on special state 
insurance taxes from William R 
superintendent of insurance of 
His letter follows: 


The total collections of this depart- 
ment for the calendar year 1922 were 
$923,364.54 The appropriations for the 


iaintenance of 


the department § totaled 
14.500, and yet the act of 1871, which 
created = the insurance department § for 
Kansas, clearly contemplated that the « 


lections of the department should be used 


for the purpose of defravinge the depart 
mental expenses We have grown er 
rely away from that and are now pre 
ducing more than one-eighth of the entire 
evenue of the state 
\s an indication of the expense of this 
ethod of indirect taxati I wish to cite 
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IS BOUGHT BY EUREKA 


MARYLAND ASSURANCE SOLD 
Control cf Former Life Running Mate 
of Maryland Casualty Passes to 
Maginnis 


BALTIMORI 


ests identihed 


today completed pt 


MD., 
with the Eureka Lit 


irchase of the : Mary 


land Assurance Che combined ( 
pany has more than 131,000 policy 
holders, business in torce exceeding 
$27,500,000 and assets, exclusive « 
capital stock, exceeding $2,500,000 

Of the 50,000 outstanding shares of 


the Maryland 


bought by the 


Assurance, 48,632 wer 
Eureka interests at 
a share The remaining 1368 shares, 
held largely by employes of the 
land Assurance, will be bought at $16 


each, the price at which thev were « 
' 
inally s ld. 
(Jthieers ol tine corporation were 


elected at the meeting today as follows 
. « Maginnis, president: J. Bart 
Maholl, vice-president; Charles O 
secretary: J]. N. Warfield, Ir 
direct r. Maginnis, F. Highlands 
Burt s William H Fehsenfe l } . 
Q. Hall, lacob > New 
Plummber, A. W. Mears, Mr: 
and Mr. Warfield 


. treasurer 


History 


of Company 


¢ Was it ated 
lucted for 1 ve . 
it, healt nd limite 


1918 the entire capital 


uurchased bv the Conserv 





by Mr 


l 
nis, and since then the Eureka Life has 


The assets, whicl 





», OTganizet 


successtul 


n 918 were appre ximately $600.000 
ire now ove $1,800,000 The amount 
of insurance in force thet approximate l 
$8.000.000. while today it is over $22 


500,000,000 
It is a coincidence that Mr. Maginnis 
the Conservation Company 
the Eureka Life in 
and the late John T. Stone launched the 
Marvland Assurance the same _ vear 
Mr. Stone at that time president 
ot the Marvland Casualty, tor which the 
Marvland Assurance has been the life 
running mate 


organized 


and took over 1918 


was 





l the instance of the municipal tax as at 
| plied to the fire insurance companies Ir 
| this class of companies paid 

1? ipalities this state $36.960.9s A flat 
i} centage ] 1} on fire insurar 

| premiums in inicir ties returns 
lto the companies $506,258 = ex 

| $13,297.37. or more than one-third of the 
itaxes paid by the ompanies Very pos 


is a fair average excess wher 


applied to the loading on life and casualty 
premiums. which means that the peopl 
f the state ire paving ipproxtr tely 
$1.200,000, and receiving back $9 a 

I expect to lay this matter before 
legislature next January and hor that 
i shall be successful ir an effort to do 
iway with tl cumbersome and ex] 


collection 


sive method of tax 


Extra Expense Involved 


P ’ 
Mr. Baker call attention to a pornt 

| | , . " 
very otten overlooked W he « sidera 
tion of insurance taxation, namely, the 


expense ot ce he ction and admit strato 


(CONTINUTED ON PAGE 27) 





SUB-STANDARD PLANS 
PROPOSED BY LIFE OFFICIALS 
Charles G. Taylor Jr. and Charles H. 


Beckett Suggesting Reinsurance Pool 
for Middle West Companies 











quite likely that withir short time i 
group may be formed to follow t th 
ceas that hav bes evolved b t two 
lite compa of ils 


‘GO SLOW ON RURAL 
BUSINESS IN SOUTH 


Concern Not With Amount That 
Can Be Written, but How Much 
Can Be Taken Safely 








Charles G, faylor, J e Preside | COTTON YET MAIN CROP 
the \tla Lite and Charles H 
secke ctuar or the State Lite « 
indiat et ke up w ( . 
edium sized and small life compa-| That Fact Militates Against Farmers 
es e middle west t Lcd zi but They Need Insurance as Aid 
( ent Z pool r the writing « 2 
sub-standard busines Mr. Tavlor at in Getting Credit 
\l Beckett d othe issociate wit 
+] in this movement. ] , le at 
extensive s ‘ . standard s RICHMOND, VA \y 3 rl 
ess and have ‘ ite tables itter experience ot 1920 has been en 
mortality tables, charts showing mo “— , = ON 
talit trene et I have v ( ve “y aint ance me 
the y und tl and ‘ that | 1 compat executive 1 agents, to 
the plan 1 c a group life | have torgott t so s his is why 
nies 1 the west i 1 sud it st wl re i ire heeding 
. ird business 1s bot sound and | certain disquieting rumblings of a com- 
practic il | . : , 
ing slump. Th ‘ concern this vear 
Want Liability Retained a4 : : : , 
jwills r i siness wt 
In discussing this question WH the | te, the ‘ we velume can 
on is to W they have iiread iz oat . . 
broached the subject, Mr Tavk und | °" “im pass 
Mr. Beckett have de the argut ent | This is particularly true the south 
hat it is a mistake ( il col any \lreac tie na ‘ mpanies ar lite 
teve S sIze ‘ t “ e | Insurance ce i es e either curtal 
sub-st irk siness At t ent | ing their mortgage ans to farmers, o1 
t ( many of t Ss! ller co 1« | have stopped making these loans alto 
will write sub ird risks it | gether This is 1 pecause the tea 
1 ( cer all « the hal lit t | irke S Kage \ lue whic 1 
eisuring compat Thus while ;™ d decrease t ‘ lite insur 
( pan may ostensibly be t S | ce compan } it! due to 
standar pus ss t s tact merel ; t ct t the ft cK r the cot 
t gk aS a teed nothe co inv it me ‘ ne ‘ ble ‘ meet 
which assumes all « the lia lit aut 14 teres ind course no 
tically. Mr. Tay 1 Mr. Beckett | life rance company wants to hav 
feel that it is entirely possible to 1 ike | ts ha ccu l past due 
1 . « s st ard isk Chey | mtere note 
eheve that the tables they have pre- | furn to Building Trades 
d are use = * I iy Ca sately Level eaded agen e1 ive also 
engage t t gw < sub-st dard | ensed this § situatio Lhev will not 
business k with favor u accepting a large 
Gist ef Plan il nt of paper trom tarmers maturing 
} > mien - ‘ = jin the tall « 1024 One general agent 
' die a Spans lrecently brought several of his men 
‘ eve < i \“ cl enters ft ) fr - the rural sections t the town 
poset ithe ent reta some por-| where his agen s located. He realized 
tion ¢ ever sub-standard risk written while they could write a fair volume of 
nd to cede as reinsurance the remai | business among the ftarmers, that it 
ge portion ¢ the k to re surance | uld be risk business He has s¢ 
; 1 to ‘ posed of a numb | cured from the various labor unions lists 
life mpanies +} middle west In | of their members and has put his agents 
thie way every « ny enterins into | work soliciting insurance on carpen- 
: : ters, bricklavers and others engaged in 
the | wou etain some sub-standard | || sol iiees Reduatdnn ‘eiiidin 5 
. ” 7 ‘ niding madustryv, whi¢ lappens to 
~ - x e active in that towr These men are 
percent, would be tte . FOInSS i ving good wages and can pay cash 
al l lf their msurance 
Interest in Plan | Cotton Still Chief Crop 
i T oderate size¢ and small | Notwithstanding ill of the igitation 
] compa es nave hesitated to write | diversification of croft the south 
s standart siness They have cen | he st ce 1cie the fact remains that 
without the prope equipment They } cotton ts still the principal crop in that 
have lacked experience tables and other section. Ars executive of a hte company 
necessar\ data that has now beet recently made i trip extending irom 
gathered by Mr. Taylor and Mr. Beckett | Texas to Maryland. He reports that 
ind the issociates. There is a wide | — Cn Cas Missis- 
interest in the proposal that Mr. Taylor "is onan ane ia tan Soaee 
t idians 


grew in 
there was one acre ot 
acres ot 
the south. 
but the 
cotton 


grown in 
This has been demonstrated, 


| 
| 
corn there were hundreds ot 
’ { or Cal ¢ 
anting 


larmer persists it | more 











4 


than anything else. The corn that he 
raises is largely for his own consump- 
tion and not for market. In Louisiana 


the farmers are still planting more cane 


than anything else, and while Georgia 
has produced fine peach and melon 
crops in recent years, the cotton acre- 
age is very largely cepoeperenets to 
the fruit and melon acreage. The Geor- 
gian is still planting cotton, notwith- 
standing the fact that the boll weevil 
has invaded his state and it is next to 
impossible to make more than 50 per- 


cent of a normal crop when this pest is 
present. 
Diversification Not General 
Boards of trade and other commercial 
organizations resent anything that de- 
cries a lack of success of the propaganda 


they have carried on for years for the 
diversification of crops, yet no one can 
face the present situation honestly and 


admit that their propaganda has borne 
fruit 100-fold. There is no denying the 
fact that the negro labor has left the 
south in large numbers, and shortage of 


help is a material handicap to the 
farmer. 

These organizations are not alone in 
the stand that they take. When the 


panic was at its height in 1921 Tue Na- 
TIONAL UNDERWRITER published a review 
of conditions obtaining in the south at 
that time. The particular review was 
sharply criticized in an editorial appear- 
ing in another insurance paper concen- 
trating on that part of the country. The 
writer of the editorial alleged that the 


article in THe NATIONAL UNDERWRITER 
was written by a man who passed 
through the south on a train, yet as a 


matter of fact it was based on informa- 
tion secured from life insurance execu- 
tives all over the south. 
Notwithstanding the fact 
1924 cotton crop will almost 
fall short of the world’s 
there has been a decided 
dency in trading in 
during recent 
to have a 


that the 
certainly 
requirement, 
bearish ten- 
eastern markets 
weeks and this is bound 
reactionary effect among the 


farmers. The cotton situation will af- 
fect industries in the south adversely 
also. Anticipating a short crop, cotton 


mills in the south have already curtailed 
their daily running hours. If history re- 
peats itself other industries will feel the 
repercussive effect also. While the steel 
industry is booming now, especially in 
B sirmingham, Ala., everyone knows that 
in 1921 when cotton was at a low level 
that many steel workers in that city 
were out of employment, and that busi- 
ness conditions there were among the 
worst anywhere in the country. 

Need Insurance for Credit 


It does 
should be 
during the 
he needs 


fair that credit 
denied the southern farmers 
period of hard times, when 
help more than ever. There is 
a way in which life insurance men can 
write farmers with safety. Merchants 
and bankers annually extend large credit 
to tarmers. The element of chance 
would be largely eliminated if the bor- 


not seem 


rowers carried adequate insurance. If 
the banker who makes loans to buy 
fertilizer and implements, or the mer- 
chant who sells groceries and cotton 
seed on open account, could be per- 
suaded to advance just a little more 


the farmer to 
insurance, 
collateral, 


money to 
mium on 
signed as 


pay the pre- 
which could be as- 
losses of accounts 


would unquestionably be reduced, Anv 
man whose life is insured is a better 
credit risk. Unless they are willing to 


do this, agents and companies are going 
to look askance at farmers’ premium 
notes in 1924. 


Five Quarter Million Men 


For the first time in the history of the 
Phoenix Mutual Life, five men have 
qualified in the first quarter of year as 
members of the Ouarter Million Club, 


having produced $250,000 or over ot new 


insurance in that first quarter Those 
aualityine are Lewis S. Welch, New 
Haven: W. B. Stirdivant, Los Angeles; 
\ F Leach, of Providence: Georve M 
Kimberley, of Baltimore, and W. W 
Williamson. of ( hicago All but Mr 
Williamson are field men He is a 


manager 
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SUBSTANTIAL DIVIDENDS ARE 
PAID TO THE STOCKHOLDERS 


HAT many stock life companies 
[are making substantial dividend re- 
turns to stockholders is shown by 
the following partial table of dividends 


on 1923 business, most of which have 
been declared Jan. 1 of this year: 
Dividend 
Capital tate 


Agricultural, Mich, ..$ 250,000 5% 
Alabama National 156,587 12% 
Am. Life Rein. Tex. 250,000 10% 
ieee, “Ses. «<saes 820,600 20° 
BREED  <cavccekesads 500,000 

(One quarte rly at 

24%%—one quarter- 

iy at 3%) 
Atlas Life, Okla ms 200,000 8% 
Central Life, Ill...... 300,000 8% 
Continental, Mo....... 490,000 10% 
Eo die ark ey Wo 8 6 300,000 6% 
Equitable, D. C...... 120,000 8% 
Farm. & Trad., N. Y. 300,000 8% 
Farm. National, Ill... 200,000 20% (a) 
POGCTRE, Behe occcccce 300,000 10% 
George W ashington 250,000 8% 
Grange, Mich. .....<:s 200,000 10% 
Gt. Northern, ie Ee 200,000 10% 
Great West, Canada... 1,000,000 15% 
Guaranty, Iowa ..... 100,000 7% 
ee DO, esée4 6 a 250,000 6% 
Independent, Tenn... 201.5 595 7% 


International, Mo.... 937,500 11.1% (b) 
Jefferson Standard ... 1,100,000 5% 
Kansas Life ......... 419,550 8% 
Lamar, Miss. ........ 130,000 6% 
Lincoln Liberty, Nebr. 100,000 3% 
Manuf., Ont., Can.... 300,000 8% 


Maryland Life 100,000 9% 


W. W. McClench Tells 
Of Opportunities in Field 


[LLIAM W. McCLENCH, presi- 
lent of the Massachusetts Mutual 
Life, recently celebrated the 70th anni- 
versary of an active life with an op- 
timistic outlook upon life. He believes 
that opportunities today are unlimited 
for the young man who is willing to 
start at the bottom and bide his time. 
Modern big business is continually in 
search of executives and men who can 
be developed into executives. The col- 
lege graduate of today starts with a 
handicap, because other young men of 
his age have had several years’ start 
in the business world, but Mr. McClench 
holds that the college man who has 
spent his time in real study comes out 
with the mental equipment that ought 
to enable him to advance at a more 
rapid pace and eventually to assume 
positions of responsibility beyond those 
held by persons without the advantage 
of the mental training. 
Mr. McClench says 


that business to- 


day is on a higher plane than at any 
time during the past half century, most 
of it being poet som by honest meth- 


ods. He does not share the alarm some- 
times expressed at the tendency of big 
business to grow bigger He sees no 
harm in big business Soniae managed 
and supervised; on the contrary, in 
many respects it is a benefit to the 
country 

Mr. McClench 
the growth of the Massachusetts Mu- 
tual. Several factors enter into this 
increase, most of which apply to in- 
surance in general. During the last 
five years the popularity of life insur- 
ance has increased greatly, due in large 
measure to the war and influenza epi- 
demics. Many people became ac- 
quainted with insurance through the 
government insurance offered soldiers. 
The increase in inheritance taxes has 
also stimulated the growth of popu- 
larity of insurance. 


spoke with pride of 





Commissioners Visit Fort Bragg 


The members of the Insurance Com- 
missioners Convention and a number in 


eg at the meeting at Pinehurst, 
N last week went by automobile to 
as Bragg. N. C., on Wednesday where 
Gen. A. |. Boley acted as host. There 
was a military review, an exhibition of 
target practice with large rapid firing 
guns and other military exhibitions 


General Boley spoke on the need of 
preparedness for war following the 
luncheon. The other speakers were 


Insurance Commissioner Stacey W. 








Merchants, Ila. ...... 100,000 8° 
Midwest, Nebr 200,000 12° 
PE: vcaee ceva ~ 500,000 8% 
Dn: BE scevesaes 200,000 5° 
National Fid., lIa.... 100,000 24 
National Guardian 100,000 6 
National, U.S.A....... 500,000 50% fe) 
New World ...... . 1,134,500 8% 
No. Amer., Ont 60,000 10% 
me ee, Be ceces 700,000 20° 
Northern, Wash. .... 250,000 10%; 
Occidental, Calif. ... 250,000 8° 
Ohio National ...... 447,920 6° 
Gete BUAte cccccesece 500,000 10% 
CMR cciccvccecsces 150,000 4% 
CPOMOM ccccccccceses 100,000 7° 
Pan Ame rican cance? 1,000, 000 12°, 
PN sscsséeovs 5,000 22.2% 
Philadelphia ...... 560, 320 6% 


Protective, Ala, 141,680 10% 


Public Savings ...... 144,505 10° 
teinsurance, Iowa 500,000 12% 
tockford, Ill. ....... 200,000 3% 
Security L. & T., N.C. 250,000 3¢ 
Shenandoah ........ 500,000 6% 
South. Lf. & Hth, Ala. ........ 6% 


Southiand 300,000 13% 


i, Pe seceenesevce 625,000 16% 
Union Central 2,500,000 6 


United L. & A., N. H. 
Universal, ta. 


500,000 a% 
348,800 3% 


Volunteer State ..... 600,000 10% 
Gen SES acecocve 250,000 12% 
West. State, Cal. 1,000,000 5% 





(a) Partial distribution of surplus 

(b) $50,000 stock dividend in addition. 

(c) Stock dividend also of $500,000, in 
addition. 


(d) Also stock dividend 100°, $141,689. 


Wade of North Carolina, Brig. Gen. S. 
H. Wolfe, well known actuary of New 
York City, and Commissioner H. O. 
Fishback of Washington state, presi- 
dent of the Insurance Commissioners 
Convention. 


SEEKS INSURANCE 


Promoter of “Insurer’s Insurance Com- 
pany” Disappears With Investors’ 
Funds and Premiums 


“ADVISER” 


THe NATIONAL  UNpERwniter has re- 
ceived the following letter from Law- 
rence Priddy, formerly president of the 


National Lite Underwriters Association. 
with the request that it be printed for 
the notice of all managers, general 
agents, and insurance commissioners. 
The letter came to Mr. Priddy from an 
officer of a well known company. 

“A Mr. J. C. Walton, representing 
himself as of Chicago, has recently been 
operating at Moline, IIL, promoting a 
so-called ‘Insurer’s Insurance Company’ 


and has left that community owing 
various and sundry bills; also carrying 
with him the funds of certain trusting 


Mr. Walton is described as a 
hair, partly bald, 
heavy pouches below his eyes, 
representing himself as an insurance 
adviser, and in addition to securing 
funds for the promotion of his proposed 
company, is reported to have succeeded 
in twisting a number of policies. 

“Mr. Walton claimed A. have been in 
the insurance business more than thirty 
representing the New York Life 
a considerable portion of this time in 
several eastern states. I am wondering, 
therefore, if from this description, you 
may be able to identify the individual, 
and if so, advise us regarding his past 
record and reputation.” 

Mr. Priddy adds that some time ago 
it was reported to him that this man 
had gone to Albany, N. Y., and that 
the state department there has been on 
the lookout for him. He has not ap- 
plied for a license under the name ot 
Walton, but it is not improbable that he 


investors. 
man of about 60, gray 
blue eves, 


vears, 


may have done so under another name 
Mr. Priddy is reliably informed that the 
New York Life has never had a con- 
tract with a man by the name of J. C. 
Walton, but he may have been con- 
nected with their company under some 


other name. 

“T will be glad to 
formation to any man 
with the life insurance business in a 
responsible manner,” writes Mr. Priddy. 
‘This description and information are 
furnished for the guidance of all persons 
interested.” 


give further in- 
who is identified 





April 24, 1924 


KENDRICK COMMENDED 


CHARGES NOT SUBSTANTIATED 





Iowa Senate Committee Unanimous in 
Support of Insurance 
Commissioner 


DES MOINES, IA., Apr. 22.—The 
special senate committee named to in- 
vestigate the state insurance department 
has submitted its report to the senate 
after going into the insurance conditions 
prevailing in Iowa quite thoroughly. 

“We find,” the committee’ report 
states, “after a thorough investigation 
of the insurance department and _ the 
insurance business of the state, includ- 
ing the examination of many witnesses 
and much documentary evidence, that 
so far as the department is concerned 
the charges made in the resolution have 
not been proven. 


Kendrick’s Action Commended 


“Your committee is firmly convinced 
by the evidence submitted to its mem- 
bers that Insurance Commissioner 
Kendrick is doing all in his power to 
enforce the insurance laws and to pro- 
tect policyholders and stockholders in 
all kinds of companies from loss, so far 
as the law has given him authority to 
do so. 

“Your ‘committee finds the depart- 
ment, in sending out a questionnaire to 
stockholders to ascertain what influences 
were being brought to bear upon them 


to naan their om was only trying to 
protect the stockholders from selling 
their ae at much less than its true 
value. 


“The action taken in sending out the 
questionnaire was proper, and the de- 
partment should be commended instead 
of criticized for doing it.” 


All Charges Unsubstantiated 


Senator Browne made three charges 
in his resolution, which was responsible 
for starting the investigation. All were 
found unsubstantiated by evidence, the 
report states. Browne's three charges 
were that the commissioner and At- 
torney General Gibson appeared in the 
suit for receivership brought against 
the North American National Fire ot 
Des Moines and defended alleged illegal 


acts: that illegal dividends had been 
paid by insurance companies, and that 
blue sky laws were being violated be- 
cause insurance companies did _ not 
come under them, 

The committee found that the com 
missioner and attorney general were 
only performing their duty in defend- 
ing the North American National 


against receivership and stated that they 
should be commended instead of criti- 
cized for their action. 

No illegal dividends have been paid, 
either under Commissioner Kendrick 
his predecessor, Commissioner Savage. 
the committee found on the second 
charge 

On the third charge the 
reported that the insurance 


committee 
comnils- 


sioner has the same authority over in- 
surance companies as the secretary of 
state over companies under the blue 
sky law and that neither law is being 
violated. All five members of the com 
mittee signed the report 


Consolidations Approved 


All consolidations of life insurance 
companies, the committee reported, have 


been made with the approval of the 
insurance commission, consisting of the 
governor, attorney general and insur- 


ance commissioner, and in every in 
stance for the best interests of the pol 
icyholders. 

The McIntosh 
vestigation of rates 
cies of fraternal life insurance 
Fraternals, the committee reported, may 
rightfully issue policies on two classes 
of rates, one rate for those who wish 
to continue on the assessment basis and 
another for those who wish to pay 
adequate rates. 
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and classes of poli- 
societies 
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SEES FIELD FOR THE 
PART TIME SALESMAN 


Vice-President Frank H. Davis of 
the Equitable of New York 
Gives Views 
NO PLACE IN THE CITIES 
Declares That Full Time Men Often 
Develop From Those Giving Odd 
Moments to Soliciting 
NEW 


tme 


YORK, 


will 


Apr. 22 rhe part 
continue to 
the 


communities” 


agent 
lite insurance 
Frank H 


I: quitable 


portant part in sale of 
said 


the 


representative ot 


rural 
Davis, 


of New 


vice-president of 


York, to a 


THe NATIONAL UNDERWRITER. “In the 
irger towns and cities, however, there 
s, IN my opinion, no reason why a 


play an im-] 


LIF! 


RESIGNATION TO STAND 


SOUTHWESTERN LIFE’S FINAL 
Will Withdraw from the American Life 
Convention as First Announced— 
Vardell Gives Reasons 








reside ee AR lell ¢ > 
ester! ] < Da s s “ t 
withstanding re 
ssistant attorne genera i ; s 
i will t recall its signat 
the (Ame Cal | ( c 1 
dent Vardell says 
| evs Nave give i very expik ( 
t the emMect that the npanyvy wW 
| Jed rly be held vie i ( 
anti-trust laws of the stat s v 
ti Americ: Service B ca ’resi 
| dent Vardell states that the executive 
|} committee of his company, in which the 
attorneys agree, toc k the positiol that 











FRANK H, DAVIS | 


Vice-President Equitable Life 





in should continue indefinitel is al 
t time agent 
In the country, there are many con 
mities in which there is not enough j 
uusiness to be had to enable the agent 
make a good Wing he epends ¢ 
tirely upon his income from sales of life 
surance Certainly, there is no reasot 
vhy we should deprive the people liv 
h ces of an opportunity to 





Msurance 


Situation in the Cities 


the cities, however, wl 
plenty of 


. } 
ach ] see no reason Why 





prospects w 
. there 
part time life imsurance men any 
than there should 
doctors, part time lawyers, or 
bankers \ man’s interest is bound t 


follow 


be par 


his principal source of income 
he is only dabbing in life insurance 
he will not be sufficiently interested in it 
keep thoroughly up to date, and give 
his clients the right kind ot service The 
menace of the part time man is princi 
pallv that he does not give the right 
kind of service and makes po ind M- 
effectual contacts with his prospects He 
spoils good prospects for the full time 
nan who knows his business 
Difference Is Pointed Out 


“Where are you going to draw the 


En = : 
asked Even the 


veneral agents de some time to 


eir own imterests and investments 


not merelv a matter of degree be 
(CONTINC ED ON PAGE DD) 


} if the Southwestern Life makes a loat 
| voluntarily or otherwise, either diré \ 
| or indirectly to the American Service 
| Bureau or pays an assessment to the 
American Life Convention, it might | 
| held in violation of the Texas laws 
Scope of the Texas Laws 
President Vardell calls attenti to 
the anti-trust laws of Texas which pr 
hibit any kind otf combination in re 
straint of trade or tor any the 
purpose. The attorneys for the Sout 
western Lif ire of the op that 
Life Conventio 
either th 9 
or t a} cs 
la s author t 
ts mie ers, (a 
i vw the assess 
c eG 
, 
ri r yy 
tr . 
Ss a 
ibl ‘ l 
x es 
Position of the Missouri State 
The Missouri State | esig c 
rom _ the Americar Life Conve 
kes the same posit th rega t 
tiie assess ent or lo t ( \ < 
can Service Bureau These es 
eclare that the \ ern i ( 
( t Ss g ig « its 
i\ w cart ed Ihhe 
The Col b 
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he t e he re It will t tie 
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tat w nal a ( vay tine 
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I e will T ably s 1 The Wester 
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EMPIRE MUTUAL WILL EXPAND 


Dallas Life Company Moves to Kansas 
City and Will Enter Many Addi- 
tional States 


Mutual Lite, orga 
Dallas, Tex. in August, 1923, has trans 


Mo.. with offices in the Rialt vilding 





ind has reor 








charter It reports a paid up capital 
£100,000 and has a w } gy s lus 
£100,000 guaranteed 7 «t kholders 
Officers are listed as Ne s: Pres ¢ 
>. H. Venable. Atlanta, ¢ set 
H. ¢ {cCall, Washington, D. C.: treas 
urer, ( H. McBraver gene ] inager 
W ]. Laidlew Phe mpa was 
founded by Z I Marv oO Dallas 
nt lrug t le circles that 
\ (rene 1 Manage La w States 
that application r license wall be 
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NEW LOW DEATH RATE 
SHOW RECORD FOR FEBRUARY 
Metropclitan Statistical 


Hope of 1924 Being Best Year 


in History 
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Bulletin Gives 


SMITH WOULD PREVENT 
ENCROACHMENT SHOWN 


Says Life Companies Are Getting 


on the Private Preserves 


of Others 
WOULD DRAW SHARP LINE 


That Health and Accident 


Companies Should Be Protected in 


Declares 


Writing Temporary Disability 








Commissione \\ Stanley Smith ot 
Wisconsin at the iusurance Commis 
sioners ( vent | presented a stat 
ment on total and permanent disability 
benefits u lite polhcies He took the 
ground that the life companies have en 
croached on the ground of the accident 
ind health cor lies and wants them 
to swing back in line. He reviewed laws 

i Wisc sim <« the subject as follows 

Section 261.04, Wisconsin Statutes, au- 
thorizes the organization of corporations 
t< write 

(3) Lif . Upon the lives 
r healt rsons, and every assur 

pe x t ret and to grant 
purchase or dispose of annuities and er 
owment 

Section 2 05 provides that companies 
ma I t 

2 ) For f the purposes 
spe f se 201 ‘ whether by 
ret essior é irance or direct i 
sul ee pre de there be maintained 

r 1 dist t reserves in trust 
‘ i } ! s ! . writter 
Se ‘ 
Any) company incor 
ted ul ws f this stat 
cage t s ss f persona 
r 1 ira is its 

t i l vide, and 

\ acts ther inds 
pend 1 with it 
f endow } ies provid 
t ‘ r sability 
benefits except t i permanent dis 

" ) ' ’ ri rated . 
ts r ‘ ‘ | ies and that 
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t efits r r contained 
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f lov } ind when 
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t ies and 
value under t pr s s f subse 
tion of sectior 6.24, parag ph (g) 
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Health and Accident Provisions 
Cla . section 208.05 
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death benefits and except such as oper-| derived from and they are valued on a) 


ate to safeguard such insurance against] cybclassification of risks under an an- TO DRAFT IOWA CODE PLAN OF REINSURANCE 


lapse, or to give a special surrender nuity table derived from a mortality ta-| ———— 
value or an annuity providing for pay-])1.” Benefits payable for the ordinary 

ments not exceeding one percent per : wien te | PROBERS GIVEN A NEW TASK/ COVERING DOUBLE INDEMNITY 
month of the face amount of the policy : } 

during the lifetime of the insured, with | is unable to earn an income because of 


or without reduction of the sum insured, | infirmity from age, are in the nature ot . . . : 
in the event that the insured shall be! annuities. So, likewise, are the benefits State Senate Committe: Which Investi- R. M. Staker of Employers Indemnity 


expenses of living, when the recipient} 








totally and permanently disabled from payable for expenses of medical care} gated Insurance Will Revise Explains Contracts Made with 
any cause; provided that no such sup- } . . | 
a iainented etter mall and treatment because ot infirmity from I L Life Companies 
ylementail contract sha ve issued or]. : ae 7 nsurance aws 
Gelivered te amy person in this state | °— ident or disease, but they are per 
unless and until a copy of the form missible under health and accident poli ee | 
Pe Mertens oa My ; an.| cies because as yet such benefits are . nee . —— - 
thereof nas been submitted to and ap 4 ‘ | DES MOINES IA. Apr. 22 A res KANSAS CITY. MO. April 92 - 


proved by the commissioner of insur- | Small and only incidental to the benefits 
ance, under such reasonable rules and] payable for loss of time. Moreover, the 
regulations as he shall make concerning | data for the calculation of premiums 
_ Pe in Rca a and the proper subclassification of the 
“erat Subraission te ane “approva’ ©Y | annuities are not available in the pres- 

: ent state of organization of the business. 


olution by Senator Frank Shane of] R. M. Staker, assistant secretary of the 
Ottumwa, a member of the board of | Employers Indemnity of Kan City 
directors of the Royal Union Life that | Mo., im ¢ the nature ot! ro re 
the committee appointed under the res-| insurance contracts made by his con j 
olutions of Senators Browne and M«¢ | pany with hfe companies, said: 


Iscussing 


Section 201.05 provides Intosh to investigate insurance affairs} “These are made with life companies 
’ , i ‘ 
Purpose of the Provision will be continued until the convening] that desire to be relieved of a part 


“3. Insurance under each subsection 











of section 201.04 shall be written in sepa- “The law contemplates and author of the 41st general assembly next Jan their lhabilitv. and some times all of 
rate and distinct policies, except that] jzes a total and permanent disability} uary passed the senate without a nega under double indemnity clauses in then 
the same policy may embrace risks spe-| provision in life contracts (1) to sate. | tive vote. policies. We do not, as a rule, fav 
pay yn A ted Geaicaees endow eaeeteniten guard the insurance against lapse Unde A the terms of the Shane as contracts where the reinsured compat 
3 may contain any provision operating | W@!ver Of premiums) and (2) to give 4 lution this committee 1s to gather all! does not assume any part of the lia 
to safeguard the insurance against lapse special surrender value (by advance- i information touching insurance bility but we have made these \' 
or giving a special surrender value or | ment ol the maturity of the hfe contract, legislation in other states and in addition | charge a minimum rate of $1.50 a the 
un annuity providing for payments not | for the insured is dead for life insurance| Outline a full and complete insur: € | cand for this hazard but. with few ex 
exceeding one percent per month of the] purposes) or an annuity in lieu of such } code tor lowa Much that is alr ceptions, companies charge this rate 
face amount of the policy during the} special surrender value. The annuity is | on the statute books will be retained.| a higher one Where we assume the 
lifetime of the insured, with or without) <¢ jimited because any other annuity,| Amendments passed at this special ses-| entire liability on double indemnity busi 
reduction of the sum insured, in the]* "Sie , , : — a 
event that the insured shall become to-| CY¢" 4! annuity commencing on total | sion will be utilized, but there are 4] ness, we stipulate that this compa: 
tally and permanently disabled from and permanent disability, may be pro-| great many phases ot the business that} will have the right to participate in the 
any cause.” vided in combination with life insur-| present laws do not touch, The 15 re adjustment but the fairness of this is so 
Most of the states have statutory pro- | ance, under the general law. commendations made by the special com | evident we have had no objections ol 
visions substantially the same as the Says Provision Is Invalid mittee m its report tor changes the | fered to this practice We now hav 
ere although differing in minor 7. . : insurance laws will afford a basis for | contracts with about 100 companies at 
eti $ bie my opinion, any provision ot the action Dhese recommendations are are now negotiating with several oth s 
Pay Temporary Total Disability — provision or of the supplemen- ene Patients Gee Cammisnbenee “Quite a number of companies seem 
Mr. Smith’s statement then continued: moore aggre tag taba eget +, an ened at incnGancet 00 ee ae ae double indemnity clause 


is a desirable feature of life insurance 


should have authority to approve of | ; 
contracts but knowing little or nothing 


by-laws of fraternal insurance societies | 
and changes in them before they go into | 

: | 
effect, | business and not being at all certan 


‘A few months ago the Wisconsin 


sponding provision of the life contract. 
department learned that agents of some I oo 


is not authorized and therefore not of the experience of others with such 





life insurers were advising prospects} valid: for instance, a waiver of premi- 
that benefits would be paid for tem-] ym, provision terminating before the tg ee re be t all 
porary total disabilities under the total) opjig 3 ° n il la ‘ : ' | whether the rates charged are adequat: 
. : “Wl sos gation to pay premiums under the] clarified and made more definite. f | | he alien a | 
and permanent disability provisions ot life contract ka ondied Regence Sh st oT vec ie yest hould have| 10F the risk they are retusing to Sa! 
: be a>» 3) Fe S10 e ¢ co ssione sho li ‘ : i : . : 
their life and endowment policies if the requiring disability t a Set ; ai uthority over fraternals in uncharted seas. Our company has, 
ann Se \ » OF ‘tore a ore a 0 pve ate ‘ ’ ares n 
disability had continued tor three} gyeq ame and belore the fife contenct . in eae ahah tin | of course. a knowledge of the accident 
F ° < ‘ : & ac . ‘ le ¢ n 
months. The benefit in the form of a] pa. matured. et authority to institute actions for the | hazards and loss adjustments that not 
monthly annuity would start with the ‘ removal of officers for misconduct and] all life companies have and this enables 
What the Law Provides mismanagement | us to solve the problems that confront > 


fourth month and would terminate on 
recovery. The department found that] + “The law does not contemplate or au- 5. The law on loans to officers and di-| Come of them. Obviously any life com 
the agents had been authorized by the] thorize disability provisions in life poh- ae Se ee ee pany that has any considerable amount 
treasuries should be strengthened and | of accident business on its haske will. 
| 
| 


insurers to so represent the effect of the] cies or supplementary contracts which extended to restrictions against loans to 


disability provision of life contracts. provide benefits for temporary disabil-| companies in which officers and directors | Sooner or later, be confronted with the 
What the Clause Provided ity but simply provides for the valua-]| are interested necessity of having an adjustment de 

wy ° tion ot annuities which commence on 6. The law on consolidation of com- partment, more or less complete, and 
When the matter was taken up with total and permanent disability and] panies should be strengthened to: (a)/ the more complete the better its service. 

| | \With our reinsurance facilities this is 


. ° | 
the life insurers generally and given] which are dependent on the advance-| Give the commissioner supervision over | 
further study in the department, it was] ment of the maturity of a life contract} *°ndins notices of meetings; (b) to 7 unnecessary 
found that the disability provisions and] on a different basis than is ordinarily quite sapyntens Seen ange agape 


the supplemental contracts were all for- ; : : ; are started; (c) to enforce the same DISCOVER DISABILITY FRAUD 


sed and ; : 1 ¢ 

mulated so that benefits tor temporary wear’ 7 —_ 7a ae ee in once ot sain rapes «gy bn a “ 4 
disability might be paid. In fact, the] tables reflected actual present conditions napaumnantn. | a Weodmen of the World Charge Big 
appa! ~ ro ee and were practicable for annuities. The 7. The commissioner should be given Less to Fake Claims Under 

* cessation ol payment o re beneh aC ‘ re ; -e are neeniteitenes authori over reinsurance of companies . 
in cases of recovery would be meaning ™ he few te ne sc seas a | This Clause 
less if the payment of benefits for tem- oe Ensen eB ‘rag = or Restrictions on Dividends - d 
porary disability was not contemplated. thet these ia ue neidieal eciaeiae dies 8 No dividends which will impair the | \lleging fraudulent use of the mails 


None of the disability provisions or the . . reserve or surplus more than 2 percent] through which he was said to have ob 
: ‘ 1 | nuity table , rec . ; , J , 
5 table now recognized by law and or dividends from contributed surplus] tained thousands of dollars trom the 


supplementary contracts made yrovi- : . ae) Sas 
on tor he I that the provisions of law for the val-] chould be allowed ome eftce of the Weodmen of th 
ion tor 1 payment ol wi 1ived pre mi- uations otf annuities beginning on per 4 Capital t | hould not 1} per \\ id O | x 1 
ums P . s Y é i apital stock shoul ot be per- orld at maha, Neb., upon talse cet 
a ty - Capea of special sur-| manent and total disability is a make mitted to be reduced except by approval tificates of permanent. disability D: 
ender values or of annuity benefits | shift. of three-fourths of the stockholders and papa RB ‘ hysi f R 
erroneously made on the presumption I then only with the approval of the in- Charles saker, a physician o — 
that the disability would be permanent p-to-Date Mortality Table Needed surance commissioner ville, Tenn.. was arrested late —— 
: ¢C fs . T surance co ssioner should | afternoon by United States Jeputy 
Occupation Is Proper Classification Che need of an up-to date mortality 10 The insuran ommissioner should i tes a on , ed atc pt 
_ - table, to be constantly revised. for the} have more control over the sale and put Marshall Newton Baker 
“Waiver of premiums and the pay calculation and valuation of annuitie chase of stock ané brokers of insurance Until two years ago Dr. Baker was 
ment of annuities in case of total and and especially that form of annuity a stock should be licensed by the com-]| clerk at the Woodmen of the Wor 
permanent disability are annuity propo volved in the valuat 1 - sioners Camp at Rossville and also acted as 
: . ation ot hte estates, 11. The commissioner should be ap- - 
camp physician. In 1921 the attention 


sitions. Benefits payable ase 
} ! payable in case of] is becoming incre asingly important each] pointed receiver for insurance companies 


death by accident and for temporary | vear. I believe the committee on legis-| just as the banking superintendent is] ©! the home office of the fraternal order 


was attracted by unusual happenings 


disability fre -kne accident are : , 
: —e : ents or accident are! Jation should make plans for the prep- appointed receiver for banks, 
ealth and accident insurance proposi-| aration of such a table with the idea of 12. The commissioner should have] at Rossville. One by one the members L 
tions. Benefits payable because of dis-| recommending its general adoption and| #Utherity to make a physical examina-| of the Rossville camp were becoming 
ability . irom old age is an annuity uniform use. ; . I ™ tion of the value of securities deposited permane ntlv disabled. Many different 
proposition. The cost of annuities is weesa fu with the department in the amount of a] ailments were given, includiag cancer 
derived from a mortality table, and the ou Eliminate Inconsistencies company's capital stock of the liver paralysis and spine trouble 
= antens® . ? “ ; : . . . ; 13. The law on assessment companies] - < } 
ro valuation is based on such a My primary obje ct in bringing the should i ~ Pops’ re prevent pace soc yi rhe camp had at least one man a month 
ta ee Annuities are therefore based on matter of total and permanent disability cance and limit assessments to the actual] to drop out and even Dr. Baker fell 
Classification of risks by age. The lia-| Provisions of life policies and supple-| need for funds victim to the malady 
bility to loss of life by accident is not | ™entary contracts before the Conven- The Omaha office mailed checks in 
directly related to age but is so related| tion at this time is to secure the , settlement of the claims on receiving 
to occupation, and occupation is there- | 4Ssistance and criticism of the Conven-| insurance and that health and accident} every disability certificate The victims 
tore = proper basis for a classification | tion in the preparation of proposed leg-| insurance is not partial life insurance of the permanent disability afflictions 
oft risks to s . accide li rec , ul 1 “dt 1 
sks tor loss of life by accident. oe ge ineiee the inconsis- Should Maintain the Distinctions = not receive = amount — 
Health and Accident Benefits encies of the law on such provisions _ - : . - 9 the imsurance departments at the hon 
ss . secons ar 16 s \ ul “ 
Phe Wisconsin department is trying] ofce hut were paid minor amounts by 


and remedy the present 

mi wer Te yractice of ay- 
senefits payable for loss of time due ing for temporary disabilities. Obs 

to accident or disease are health and . , - 

accident insurance benefits, and the 


‘liminate f . F acciden , ' 
to eliminate a health oy — ti Dr. Baker. who as clerk of the Rossvill 
ae po ICY forn . anc . “ 7 camp, became custodian to the checks 
. -ncroac » tele . . 
which encroach upon the he or Nt€) mailed him from Omaha. 





ously, these inconsistencies and these 








proper classification of risks is based on undesirable practices exist because ot a| insurance and annuities and which are . 
occupation, but benefits payable because common failure of appreciation that life not authorized by law. From an insur-| ' are , 

of total and permanent disability are insurance and health and accident insur-| ance standpoint, the authorization of in- | renidemt W. Hi. Hunt of last we  ~ es 

annuity payments and the premiums are | @@ce are distinct and different kinds of | (CONTINUED ON PAGE 27) day for Italy 
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FIFTEEN FUNDAMENTAL PRINCIPLES 


LIFE 


GIVEN FOR THE CONDUCT OF BUSINESS 


ASHINGTON, D. C., Apr. 23.— 
W riiteen fundamental principles for 

the conduct of business are formu- 
lated in the report of the committee on 
usiness ethics of the Chamber of 
(Commerce of the United States, which 
will be submitted for consideration at 
the annual meeting of the Chamber to 
vw held in Cleveland May 6-8 


—and unceasing study of the facts and 
forces affecting a business enterprise are 
essential to a lasting individual success 
and to efficient service to the public 

5. Permanency and _ continuity of 
service are basic aims of business, that 
knowledge gained may be fully utilized, 
confidence established and efficiency in 





creased 

6. Obhgations to itself and society 
rompt business unceasingly to strive 
|} toward continuity of operation, better 
} ing conditions of employment, and in 
|} creasing the efficiency and opportuni 


Che members of the committee are 
ill business men or men closely in touch 
with important business affairs. They 
re: Judge Edwin B. Parker, umpire 
German-American Mixed Claims Com 
ission, Washington; Paul W. Brown, 
editor of “America at Work,” St. Louis; 
William Butterworth, president Deere | 


& Company, Moline, Ill: Henry S. Den- 
nison, president Dennison Manufactur- 

g Company, Framingham, Mass.; 
Noble Foster Hoggson, president Hogg- 
son Brothers, New York City; James 
R. MacColl, president Lorraine Manu 
jacturing Company, Pawtucket, R. L.; 
rN , and 


Henry T. Noyes, Rochester, N. \ 
George Rublee, Washingtor 
True Function of Business 


Che committee takes the position that 
is the function of business to provide 
ior the material needs of mankind and 
o increase the wealth of the world and 
the value and happiness of life. It is 
careful to distinguish the motives which 


lead individuals to engage in business 
irom the function of business itself, 
which, when successfully and conscien- 


tiously carried on, it regards as render- 
ing a public service of the highest value. 

In proposing the principles it has 
iormulated, the committee says “We 
believe the expression of principles 
drawn from these fundamental truths 
will furnish practical guides for the con- 
duct of business as a whole and for 
cach individual enterprise.” 

Fifteen Fundamental Principles 


The 15 fundamental principles are 


1. The foundation of business ts con- 
fidence, which springs from integrity, 
lair dealing, efficient service and 


». The reward of business for service 
rendered is a fair profit plus a safe re 
serve, commensurate with risks involved 
nd foresight exercised. 

3. Equitable consideration is due in 
alike to capital management, 
employes, and the public 

+. Knowledge—thorough and 


husiness 


specih 


Adopts Correspondence 
Plan, Effecting Saving 


ECRETARY J. Charles Seitz of the 
security Life of Chicago, has insti 
tuted a new expense saving item in the 
company, which he believes will save 90 
percent ot the home office correspond 
ence Mr. Seitz has drawn up a 


series of over 20 printed forms covering 
prac tically home oftice 
irrespondence and giving detailed anal 
the particular subjects on each 
rm. The forms may be bound individ 
tally, or with as many as the insured’s 
tter requires, in a small binder which 
carries the policy seal ot the Security 
Lite and a briet message reterring to 
he original correspondence. Practi- 


every subject ot 


t 
sis oO! 


cally every subject of interest to the 
sured is covered by these torms, but 
case some additional intormation 1s 
required, there is a special correspond 
ence blank form in which = special 
itters can be covered 
Phese forms eliminate the necessity 
of dictation in reply to communications 
mm the policy holders and also the 
inscribing of this dictatior It reduces 
me office routine It gives the policy 


holder the answer to his inquiry in a 
concise form, with no danger of muisin- 
terpretation or typographical’ error 


While the correspondence might take a 
typewritten page or two to answer the 
nsured’s questions on the use of a note 


ties of individual employes 
Carrying Out of Contracts 
} 7. Contracts and undertakings, writ 


}ten or oral, are to be pertormed in 
| letter and in spirit. Changed conditions 
}do not justify their cancellation with 
|} out mutual consent 

8. Representation of goods and serv 
fices should be truthfully made and 
scrupulously fulfilled. 

| 9 Waste in any form—ot capital, 
| labor, services, materials, or natural re- 


| sources-——1s intolerable, and constant et 
|} iort will be made toward its elimination 

10. Excesses of every nature—the in 
fiation of credit, over-expansion, over 
buying, over-stimulation of sales—which 
create artificial conditions and produce 
crises and depressions, are condemned. 


Unfair Competition Is Public Wrong 


11. Untair competition, embracing all 
acts characterized by bad faith, decep 
tion, fraud, or oppression, including 
|} commercial bribery, is wasteful, despica 
ble, and a public wrong. Business will 
rely for its success on the excellence of 
its Own service 

12. Controversy 
be adjusted by voluntary 
impartial arbitration. 

13. Corporate forms do 
from or alter the moral 
individuals. Responsibilities will be as 
courageously and conscientiously dis 
charged by those acting in representa 
| tive capacities as when acting for them 


will, where possible, 
agreement or 
not absolve 
obligations ot 


selves 
14. Lawful cooperation among busi- 
1 ness men and useful business organiza 


these principles ot 
commended 


tions m 
business 


support ot 
conduct is 


15. Business should render restrictive 
legislation unnecessary through so con 
ducting itself as to deserve and inspire 


public confidence. 


| for payment of premium, the form 
outlines under four headings the neces 
sary steps to be taken It is gladly 
received by the businessmen as repre 


senting efhiciency in the home office and 
is equally appreciated by the rural policy 
holder who could understand a 


questions ofr 


not 
analvsis of the 
wade through a long letter of 


technical 
would not 


description 


Finds the New Men Are 
Ones Getting Business 


UPT. of Agents James I. Eagan ot 
the Standard Life of St. Louis found 
that only three of the twenty-odd prin 
cipal producers of new business for his 


P ; 
company in March were with the Stand 


ard a vear ago. In other words the men 


who are sending the Standard Life be 
tween £2? 500,000 and S4.000 000 of new 
business each month nowadays are new 
men Mr ] agan has evidently been a 
good picker When President Paisley 
put the Mutual Protective League 
among old line companies and changed 


Life. he 


Salesmen 


its name to the Standard 


| to convert fraternal 


msurance 


into old line salesmen. It cost him a 
lot of time and money to find out it 
couldn't be done Since then the 


Standard Life has been after good men, 


| with regular training, for its agency 
| forces. Its monthly record of new busi 
ness shows the wisdom of this change 


| of policy . 


tried | 
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THE INDIANAPOLIS 
LIFE INSURANCE CO. 


Declares extra 
November 15, 
dividend. 


Can 


dividend for year beginning 
1923, in addition to its regular 


You Beat It? 





Record of Policy No. 809 on the life of... é' 


by the Indianapolis 


issued 
Life Insurance Company, May 15, 1906—Age 35. 


$10,000—20 PAYMENT LIFE 


Year 
1906 
1907 
1908 
1909 
1910 
1911 
1912 
1913 
1914 
1915 
1916 


1917 
1918 
1919 
1920 
1921 
1922 
1923 


Annual Net 

Dividend Premium 

saa 331.60 

41.30 290.30 

42.70 288.90 

44.60 287.00 

45.80 285.80 

47.10 284.50 

48.00 283.60 

53.90 277.70 

55.80 275.80 

57.40 274.20 

(Reg. Div.) 59.80 205.50 
(Extra Div.) 66.30 

61.80 269.80 

64.30 26730 

331.60 

61.10 270.50 

70.10 261.50 

73.00 258.60 

(Reg. Div.) 75.80 240.64 


(Extra Div.) 15.16 


GROWING STEADILY 


eet et 
ow 


ened eee 
OOSOOwmve 
Prme peh et peh ped t et 
CON AUR wHS 


1922 


Insurance in Force 


$ 325,000.00 
1,281, 909.93 

2, 158, 315.62 
2,344,449.12 


3,037,135.59 
3, 760, 237.71 
4,451,264. 48 
5, 756 ,690.86 
7,011,554.27 
8,655,788.49 
10,231,921.21 
12,021,820.06 


13,665,053.54 
15,532,346.26 
20,456,374.44 
27 ,006,018.90 


31,275, 345.88 
35, 236, 427.74 


1923 40,882,131.98 
1924 43,000,000.00 


Purely Mutual—Lowest Net Cost 


Operating in 


Indiana, Illinois, Michigan, Texas, Ohio, Minn- 


EXCEPTION 


Frank P. Manly 


Pres ident 


esota and Florida. 

AL AGENCY OPPORTUNITIES 
IN OHIO 
Address 


or Joe C. Caperton 


Agency Manager 




















An Old Line Legal Reserve 


Company has desirable General 


Agencies available in Illinois 


and Missouri for men who can 


furnish records as producers and 


organizers. 


This is an unusual 


opportunity for the right men. 


Address H-94 


Care The National Underwriter 

















W. L.. MOODY, JR. 
President 





SHEARN MOODY, 


Vice-Presiaent 


W. J. SHAW, 
Secretary 


FINANCIAL STATEMENT DECEMBER 31, 1923 


Real Estate Owned... 
Mortgage 
on Real Estate).........- 
Collateral! otseeene 
Loans to Policyholders (On 
this Company’s Policies)... 


Bonds 
Cash in 


Certificates of 


mand) 


Interest Due and Accrued.. 


Deferred 


Premiums (Net) .........+ 


ASSETS 

957,573.54 Net Reserve 
Loans (First Lien 

6,101,583.63 
Loans 25,000.00 
Reserve for 
preciation 


1,655,851.80 
6,128,425.85 
1,489,106.55 


f Depe sit , ( Ve- 
2,452.15 
394,499.82 


and Uncollected 


307,849.80 


Due from Other Companies 


Account Re-Ins. 


Unearned Fire Insurance Pre- 


miums 


Total 


LIFE 
IN 


$215,037,404.00 


AsBetS ccccccccccess 


ancrease if 
Increase In 


Increase in Surplus Security to Policyholders............ 


INSURANCE 


SURPLUS SECURITY 
FORCE to Policyholders 
$2,869,171.45 


Operates in 21 States and the Republic of Cuba 


Total Paid Poli 


Assigned Fund 
and Surplus 
Surplus Security 
BONEOTS occccessee 





yholders Since Organization, 


(American Ex- 
perience Table, 3 & 814 %)$13,683,716.00 
Reserves for Death 
Process of Adjustment or 
Adjusted and Unpaid 


Losses in 


160,679.10 


133,623.70 
223,398.24 


1,869,171.45 
Policy- 


2,869,171.45 


$17,070,588.49 


9,608.00 
2,773,964.00 
313,347.00 
ADMITTED ASSETS 
$17,070,588.49 














EDW. G 


Age of this 
Institution 
14 Years! 


Public Savings Building : : : : 
PROTECTION FROM AGE 1 DAY TO 65 YEARS 


. SOURBIER 
President 







Industrial 
Ordinar y = 
LIFE INSURANCE 


HOME OFFICE (ndenepetu 





WHY? 


PUBLIC SAVINGS INSURANCE CO. 










CHAS. W. FOLZ 


Secretary 


Life Insurance 
in force 
more than 
$74,000,000 


Indianapolis, Indiana 


THE NATIONAL 








UNDERWRITER 


SOME COMPANIES ARE | 
QUITTING FARM FIELD) 


Cutting Down cn the Mortgage In- 
vestments in the Wheat Agri- 


cultural Territory 


TAKING ON CITY LOANS 


Federal 
Something of a Factor—Interest 
Rates Have Gone Down 


Farm Banks Are Becoming 


NEW YORK, Apr. 22.—Farm mort- | 


gages as investments for life insurance 


companies are not as attractive today | 
as they have been in the past. Some 
predict that some companies will swing 


entirely away from the farm mortgage 


field in a few years. One company is 
said to have ceased making any new 
farm loans. Such is not the case with 
most of them, however, but the down- 
ward interest trend is not being ac-| 
cepted gracefully by some, and is re- 
garded as entirely unnecessary. | 
he federal farm loan banks furnish 
one element of dissatisfaction. A second 
is the low interest rate, brought on to 
a great extent, some believe, by the 
eagerness of the huge industrial com- 
panies for sound investments, and third, 
the difficulty had in collecting interest | 
in some localities. | 
Effect of the Farm Loan Bank 

| 

| 


The federal bank is a potential trouble | 
rather than an actual one, judging from 
the opinions of a number of mortgage 
men interviewed. Up to date it has 
been little felt. The federal bank was 
not needed in the corn belt, where the 
great bulk of insurance lending has 
been done. The farmers there have not 
wanted long term loans. Their mort 
gages were put on in order to buy a 
neighboring piece of land, to improve 
farm buildings or equipment, or to buy 
some stock at an attractive price. Com- 
panies confining their lending to these 
states, and to some of the others where 
diversified crops are the rule, have not 
felt the competition of the federal banks 
to any great extent. In the wheat terri- 
torv, however, where the long term loan 
was needed, and where the less con- 
servative government banks entered, | 
where private institutions feared to] 
tread, there has been a marked tend 
ency toward the government loans. 


Corn Belt Farmers Satisfied 


The farmers in the corn belt have 
always had a good proposition from the 
life insurance companies. Not only have 
they had a rate of interest that was 
equitable, but they have had the privi 
lege of paying off the mortgage in any 
multiple of $100 on any interest date 
This always was more or less of a draw 
back to the companies, because the 
privilege was frequently taken advan 
tage of and the companies had the ex 
pense of reinvesting these funds. This 
paying off in advance tendency has not 
great during the last two! 
or three years during the farmers 
stringency. Recently the giant indus 
trial companies have gone into the farm 
mortgage field in earnest and have cut 
the rate of interest in some places, 

The medium sized and small life in 
surance companies regard this killing 
of the golden goose as unnecessary. The 
farmer was being well treated they say, 
and the talk about the high interest 
rate that he was forced to pay, in the 
corn belt, was largely a myth. Whilk 
the market is 5% percent, these big 
companies are lending at 5 percent it is 
said To hold their business, cor 


been as 


respondents are frequently operating on 
a 1 percent commission, which in the 
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opinion of mortgage men is 
hardly enough to pay the overhead, such 
as inspection, etc. 


some 


City Loans Attractive 


City loans look very attractive to the 
life companies aiter they have been re 
viewing the farm mortgage field. There 
is a strong demand in Philadelphia, for 
instance, for well secured loans at 6 
percent. Some of the banks, it is said, 


are getting bonuses in addition. These 
mortgages have not the borrower's 
privileges that are attached to farm 


They are easily obtainable 
“right at home.” This is a very desir- 
able type of investment. “Why not 
drop the farm mortgage idea and go 
into city ca question that 


mortgages 


loans?” is a 
many a mortgage man is asking him- 
self. It seems only fair to the policy- 
holders of a mutual company that they 
should have their funds invested at the 
highest rate of interest that can be se- 
cured with safety. These city mort 
gages are safe, and much more profit 
able. One company investment man 
has decided to follow this line of reason 
ing. But others feel that there are 
other things to think about 
Hesitate to Abandon Ficld 


They do not like to abandon the safe 
farm mortgage field to their competi 
tors. In addition, thev do not want to 
encourage any more legislation of the 
tvpe of the Roberson law in Texas, 
which requires all companies operating 
in that state to invest 75 percent of the 
reserves on Texas business in that state 
Many companies still disapprove this 
law, even though they always try to in 
vest a big proportion of the reserves in 
the territory where the business is 
written. 

\s far as the situation in the north 
west is concerned, many of the com 
panies have been forced to foreclose in 
a few cases. They find that they can 
do so for a little more than the amount 
of the mortgage and unpaid interest. 
It seems it is difficult to fix a price for 
the land. The actual value is so uncer 
tain that there is virtually no market 
Some companies are hopeful that there 
will be a quick comeback as there was 
in Kansas a great many years ago, when 
a similar situation existed. Those who 
bought in mortgaged property at that 
time made a nice profit when things 
came back, which they did speedily 

Kansas at this time is decidedly not 
suffering from the bad conditions as far 
as foreclosures are concerned. In fact 
it is in that state that the interest cut 
ting is most marked at present \ 
number of companies have met the 5 
percent rate, and more will probably 
be forced to do so. 


Ohio Tax Case Reopened 


Litigation in the case involving the 
valuation of the Union Central Lite 
stock has been renewed, hearing of the 
suit brought bv the widow of late 
President Clark of the company having 
been opened last week. Mrs. Clark is 
seeking a reduction of the valuation ot 
her husband's stock for inheritance tax 
purposes. The suit involves the ques 
tion as to whether the $10,000,000 sur 
plus of the company should be included 
as an asset, owned by the stockholders 
While the present case differs from the 
injunction suit now pending in the 
court of appeals, brought by the Union 
Central and five other local companies 
some of the same legal questions are 
involved and the case will probably be 
carried to the supreme court for a final 
decision. It is reported that, should at 
unfavorable decision be handed down to 
the companies, they will find it neces 
their headquarters from 
would be 


sary to move 
Ohio. as the tax 
prohibitive 


required 


Ccntinental Life Convention 


The annual convention of the Cho 
Club of the Continental Life of St 
Louis will be held at Denver Colo., 
Ane, £0.91 The Brown Palace Hotel 
will be the convention headquarters 
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MOST COMPANIES SHY 
AT THE BIG POLICIES 


See a Distinct Additional Hazard 
in Persons That Are Seeking 
Such Coverage 


MANY CASES PREPARED 


Men Securing Such Insurance Are Sub- | 
ject to Heavy Strain in Their 
Business Career 


NEW YORK, Apr. 22.—"To be a 
successful broker’s examiner,” said one 
of the leading life insurance executives 
of the east recently, “one must have im- 
paired sight, be distinctly hard of hear- 
ing, and have numb finger tips.” 

This rather atti- 
tude is shared by a number oi home of- 
and to 


uncomplimentary 


fee medical men and actuaries, 
this condition can be ascribed the ex- 
treme shyness of some companies, when 
a broker watks m with a million dollar 
risk. A few of the giants are 
get this business. 
cient number of such risks to strike an | 
average, and frequently are able to have 
the examination made by the company’s 
own medical examiner. They know ex- 
actly what they are getting and can 
make their selection accordingly. 


glad to 
They receive a suffi- 


Dividing the Business Around 


But all of these big policies must be 
split up into many pieces, and if all is 
to be placed, the broker must go be- 
yond the giants and obtain coverage 
irom the next class of companies—big, 
strong institutions, but usually a little 
more conservative, a little less inclined 
to accept brokerage business at its face 
value and with medical departments not 
is well grounded on the big risks and 
sub-standard business. To get this busi- 
ess they must take it -without any ex- 
imination by their own physicians. 

Except in a few cases, notably that of 
John Wanamaker and his son Rodman, 
where huge life insurance estates have 
been gradually built up over a_ long 
period of vears, the purchaser of big 
insurance is not considered a desirable 


isk 
Suspicion of the Convert 
The sudden convert to the idea of in- 

surance protection is looked upon with 
suspicion. “Why,” is asked, “has this 

man of wealth suddenly decided that his 
removal from life requires a cash re- 
placement which he has betore 
felt necessary?” There is always a teel 

ing that perhaps he has suddenly discov- 
ered ailment, which reduces his 
likelihood to longevity and instead of 

turning the next life insurance solicitor 
down, as he has done all others for a | 
period of 30 years, he signs up for a huge | 
amount of insurance. 


never 


some 


Prepared for the Examination 


“These big cases are usually prepared | 
for the physical examination,” said one 
executive. “The applicant is privately | 
examined and every possible precaution | 
is taken to conceal his true condition 
from the company examiner. In big | 
cases pressure of all kinds is brought to | 
bear upon the companies to accept the | 
business. Defects are overlooked as in- | 
consequential which should be consid- 
ered s 

“The men of wealth who take these 
hig policies,” said a medical director, 
“are not young men. They are usually 
over 50 and | do not believe they av- 
erage five years of life. The rate for 
the increased age does not take care of 
this hazard, for it is based on the av- | 
erage risk, and these men are not av- | 
erage risks. These men are financially | 
successful partly because they have | 
worked hard. Nearly all of them have | 


LIFE 


been under medical care. Many have 
been in sanitariums. Most of them have 
had nervous breakdowns.” 


Hazard of the Big Risk 


Said another: “Occasionally some 
business firm insures an executive for a 
million or two. He may be valuable, 
but he is not that much more valuable 
than the uninsured executives. What do 
they do to him? They work him to 
death—or to a break down. The life 
company is ‘bumped’ any way you look 
at it. If he dies a big loss is paid. If 
he breaks down there is either an im- 
mense lapse, or the beneficiary continues 
to pay the premiums. They have no 
hesitancy in cutting this worn out ex 
ecutive off the payroll as not worth the 
money, but gladly continue his insur- 
ance with the idea that he will soon die, 
—in which case they collect.” 

Passed Over the Veto 


“Many medical directors,” said one of 
them, “have confessed to me that risks 
have been passed over their ‘veto’ for 
‘business reasons’ by the presidents or 
high executives of the company.” 

One of the life insurance men depre- 
cated the practice of extensive reinsur- 
ance. He feels that companies will take 
risks in large amounts and reinsure over 
their net retention when they would not 
take such a chance if they had to as- 
sume the entire risk, even if the com- 
pany were large enough to take such a 
chance. He said that in some cases 
substandard business is written and the 
entire amount reinsured. The company 
reinsuring it takes the original 
pany’s word for the quality of the risk. 
This is bound to lead to unhealthy con- 
ditions, he said. 


com- 


Says Times Have Changed 


Not all executives, however, are pessi- 
mistic on the big policy problem. Some 
of them feel that conditions today jus- 
tity the sale of many big policies. The 
speculative element is practically gone 
they say. Most of the big policies today 
are thoroughly justified by the need of 
inheritance taxes. »~o many more ot 
them are being written that a spread is 
being had and a good average will be 
Reinsurance companies, for 
are extremely caretul 


obtained 
the most part, 


Insurance Strengthens 
Realtors’ Credit 


yy a prospectus put out by the Chi- 
cago Trust Company offering for 
sale a real estate mortgage bond on a 
Chicago apartment house, the desir- 
ability of the loan is set forth under 
six headings—location, building, trans- 
portation, income, valuation and bor- 
rowers. Business men realize that in 
making a loan the most important fac- 
tor is the borrower. If the borrower 
is not in good financial standing they 
will not make the loan, no matter 
what the security is. li the borrow- 
er’s record is not good they will not 
stand back of a bond issue. Life insur- 
ance men are particularly interested in 
the fact that in mentioning the bor- 
rower, the Chicago Trust Company 
says that “Mr. S— in addition to hav- 
ing extensive holdings of property in 
Chicago carries a large amount of life 
insurance for the protection of his es- 
tate.” With the many real estate bond 
issues now being made, this is a field 
for life insurance men. Apparently, 
the trust company considers this a 
strong factor in favor of the borrower 
and life insurance men can make use of 
this point in selling big amounts of 
insurance to men involved in large 
real estate deals of this character 


Bankers Reserve Expanding 


The Bankers Reserve Life of Omaha, 


is now doing extensive organization 
work in Indiana, Michigan, Ohio and 
Kentucky. This is one of the strong 


western companies, and is now operat- 
ing in 38 states 
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FEW Go-Getters who know what great 

possibilities there are in General Agency 
building, and who have the gumption to 
build Agencies of their own, have a whale of 
an opportunity to connect with a company 
that's right, in a territory that's right, under 
the right kind of a contract. 
Openings in: OHIO, PENNSYLVANIA, WEST 
VIRGINIA, KENTUCKY, ILLINOIS, INDIANA 
and MICHIGAN. 


Address in confidence: 


THE CLEVELAND LIFE 
INSURANCE COMPANY 


WM. H. HUNT, President 
Home Offices Cleveland, Ohio 

















Do You Want to Know More About 


SUNNY 
SOUTHERN 
CALIFORNIA 


the most prosperous district in the world, as a 
successful life underwriting field? 
Write for full information to 


JOHN NEWTON RUSSELL, Manager 


HOME OFFICE AGENCY 


($2,000,000 a month paid production 


56 Years PACIF IC MUTUAL LIFE Assets over 
od INSURANCE CO. $##%3.00 


Pacific Mutual Bldg. - Los Angeles, Calif. 
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THE 
UNITED STATES LIFE 
INSURANCE COMPANY 


In the City of New York 
Organized 1850 Nen-Participating Policies On! 
Over 70 Years of Service to 
Policyholders 


Good territory for personal pro- 
ducers, under direct contract. 


HOME OFFICE 


105-107 Fifth Avenue New York City 











ACTUARIES 








ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 


160 N. La Salle St. 
Telephone State 7298 


CHICAGO, ILL. 











A. GLOVER & CO, 
* Consulting Actuaries 
Life Insurance Accountants 
Statisticians 
22 South La Salle Street, Chicago 








Actuaries & Examiners 
600 Gates Building 


Ieac HIGDON 
0 Kansas City, Me. 


HNC. HIGDON 








RANK J. HAIGHT 
CONSULTING 
ACTUARY 
810-813 Hume-Mansur Bldg. 
INDIANAPOLIS 
Hubbell Bldg. DES MOINES, IOWA 








DERIC S. WITHINGTON 
CONSULTING ACTUARY 
948-949 Insurance nS MOINES 1X Bldg. 
Tel. Walnut 3761 DES 








J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Val- 
ues, etc., Calculated. Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 


ared. The Law of Insurance a 
Specialty. 
Colcord Bidg. OKLAHOMA CITY 








H. NITCHIE 
° ACTUARY 


1523 Association Bidg. 19 S. La Salle St 
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IL in i 
F Issued In Force 
Empire, Ind. ....... § 
Amer. Central, Ind... 
Acacia Mutual 4 
Aetna Life...... Ord 
Aetna Life — 1 
American, Mich . 
Amer. Life Re-Ins.. 
Amer. Old Line, Neb 
Sankers, Ia, sr iedien a 
tank. leserve, Neb. 
Berkshire, Mass..... 8! 97.001 5,706,319 
tusiness M. Assn. ‘ 63,000 84,000 
Central Life, la..... 438,516 
Century, Ind, . 1,247,040 
Chicago Natl. ...... 3,866,137 
Cleveland Life 6,237,758 
Conservative, Ind 15,480,466 
Cloverleaf L. & C...1. 629,311 
Cloverle: af I. & C..O. 126,104 707,842 
Columbian National. 190,678 689,709 | 
Connecticut Gn..Ord, — 373,947 611,097 | 
Connecticut Gn..Gr. 1,599,000 1,591,700 
Connecticut Mut... 1,15 2 
Continental, Ill... 2 ; 
Crescent, Ind. ...... 1,01 
Equitable, la......... 3,030, 
Federal, Ill......Ord, 378,204 
Federal, ee Ind ° eee 
Federal Union . @., 155,500 
Federal Union ...1. 


Fidelity Mutual. 
Franklin, : 
Life 


Gr. Northern 
Guardian Life ...... 
Home Life, N. Y.... 0 
Indianapolis Life... 


Inter-Southern, Ky 
International, Mo.... 
John Hancock M.Ord, 
M.Ind. 
Kentucky Central... 
La Fayette, Ind.. 
Lincoln Natl.... 
Lincoln Nat 
Manhattan 
Maryland Assn. 
Michigan Mutual.. 
Mutual Benefit 
Mutual Life, 
Mutual Life, 
National Life, 
National Life, l ' 
Natl. Life & A...Ord. 
Natl. Life & A...Ind. 
New England Mutual 
Northwestern Mut.. 
New York Life 
Gite Beate .ccccecves 
Pacific Mutual...... 
Pan American. 
Wisconsin Natl. ‘Ora. 
Wisconsin Natl.. Ind. 
Reserve Loan....... 
State, Ind, 
Western Reserve.... 





1,098,996 
2,495,273 
196,645 
9,140,886 
746,013 
126,862 
334,300 
1, 741, 143 





531. 100 


Metropolitan. ... Ord.17,806,794 
Metropolitan ..... Gr. 1,658,650 
Metropolitan .. Ind.20,137,499 
Northwestern Natl.. 178,706 
Minnesota Mutual... 1,324,111 
Mo. State Life...Ord. 3,834,657 
Mo, State Life....Gr. 25,000 
Morris Plan Soc.... 34,250 
Public Sav., Ind.Ord. 8,332,419 
Public Sav., Ind.Ind.29,674,830 
Merchants, Ia....... 60,250 
Mass. Mutual ....... 6,327,381 
Mutual Life, Md.... 147,950 
Travelers Mut., Ind. 34,500 
Northern States, Ind, 1,903,130 
Penn Mutual. weee 3,994,479 
Peoples Life, Ill. 2 


Peoria Life 
Phoenix Mutual 
Philadelphia 

Providers, lll. .. 
Provident Mut.. 
Prudential 
Prudential 





Gr. '444,000 





Prudential Ind.34,188,650 
Keinsurance Life, la 208,705 
Reliance, Pa. ...... 
Rockford Life, Ill. 

Southland, Tex. 

Security, Va. — 

State Mutual, Mass. 
Travelers Ord 
Travelers . ‘ eG 

Morris Plan Society 

Union Mutual, Me. 

United States, N. Y 
Volunteer S.. Tenn. 

Western & So Ord , 
Western & So....Ind.13, 
Western Union . 4.939 
Fidelity & Acci., Ky. 260,300 
Peoples, Ind.. 4,001,3 








636,522 





9.419, 452 
108.493.574 
1,065,000 





9) "112 > 9 24 
484.069 
1,974,425 
7,891,962 
23. 000 





360,900 
9,129,125 
90, 374, 765 

















North American, 111 

—————S - — -- i) 
| ILLINOIS | 
| - anil 
Iilinois Life 16,595,739 81,8 04 


Franklin Life ..... 37,312,817 


39,947,477 











Federal Life 
Elgin i 


Continental, Ill..... 
Cloverleaf, Ill...Ord 
Cloverleaf, Ill...Ind 


Chicago National 
Central, IIL... 


Am. Bankers, II! 
Peoria Life .. 
Old Colony, Ill 
Northw. Union 


Il 
No. American, I . 
National Life, U.S. A. 


Mutual Trust Life 
Mutual Life, Ill 
Mutual Life, 1 
Liberty Life, I 
International, 
American, Mich 
Am. Central, Ind 
SD (es. o's comin acer 
Aetna . nee 
Acacia Mut. Life. 
Standard, Ill ..... 
Rockford Life ‘ 
Parent, Beles cecs Ord 
Public, Il. Ind 
Providers, IlL....Ord 
Providers, Ill....Ind. 
Central Life, la.... 
Capitol, Colo,....Ord 
Capitol, Colo......Gr 
Business M. Assur 
Berkshire Life..... 
Bank. teserve, 
Bankers Life, 


Bankers Life 





3,910,037 


954,648 
502,066 


3,631,612 


473, 
4,991, 





204 


41,644,186 





961, 
582,903 


168.5 












Amer Nat., Te Rs 

Amer. Nat., Te X.. ind 3 
American Natl, Mo 

Amer. Life Reins s . 
Equitable, N. Y..Ord.51,210,034 
Equitable, N. Y..Gr.15,901,669 
Crescent, Ind........ 1,995,410 
Continental, Mo 270,859 
Connecticut Mut -. 5,881,739 
Connecticut G...Ord., 2,751,714 
Connecticut G....Gr 644,600 
Columbus Mut., O 5,642,348 
Columbian Natl. 4,560,703 
Cleveland Life..... 678,925 
Century, Ind....... 90,000 
Central States, Mo : 
i. St & yen 
Guardian, N. Y..OQrd 
Guardian, N. Y..Ind 
Guaranty, Ia........ 

Gr. Western, Ia..... 

Gr. Northern Life... 
RS 

Fidelity Mutual..... 

Federal Un., O. Ord 

Federal Un., O...Ind 

Farmers Natl,’...... 
Equitable, la........ 


Maryland Assur..... 
Manhattan, N. Y... 





Bit 93 32 





Lincoin Natl........ 1 

Liberty Natl., Mo.... 280,500 
La Fayette Mae. . cae 253,341 
Kansas ¢ ‘ity Life... 1,242,000 
John Hancock.. .Ord.11,731,207 
John Hancock...Ind, 8.322.617 7 
Inter Southern, Ky.. 402,008 
International, Mo.... 4,992,963 


Indianapolis Life. 
S. Life, N. ¥ 


3,110,3 


OR 
840,993 





Union Mutual, Me... 224,794 
Union Central, O....12,570,316 
Travelers .......Ord.33,177,454 
Travelers . -Gr.29,256,187 
State Mut., "Mass... .. 6,809,582 
State, Ind. AeA 5,267,188 
Security Mut., N. ¥ 655,533 
Security, Va. ....... 2,924,200 
Reserve Loan Life.. 463,998 
teliance, Pa. ...... 2.308.400 
Reinsurance Life, Ia. 1,372,180 
North Amer., Can. 626,660 
Manufacturers, Can.. 1,038,585 
Gr. West Life, Can 510,375 
Canada Life..... Ord. 1,271,019 
Canada _ Life Gr. 4,693,000 
Wisconsin Natl...... 692,220 
Western Union. 


Western & So... 
Western & So.. 
Universal, Ia.... 
Prudential 
Prudential 
Prudential on 
Provident Mutual... 
Provident L. & A. 
Phoenix Mutual see 
Philadelphia Life. 
Peoples, Ind 

Penn Mutual 
Pan-American 
Pacific Mutual 

Old Line, Wis 

Old Line Neb 
Northwestern Natl 
Northwestern Mut 
Northern States, Ind 
New York Life 

New World, Wash 
New Eneland Mut 
National, Vt 


National L. & A.Ord, 


National L. & A.Ind 
Natl Fidelity. Mo 
Mutual Life, N. Y¥ 
Mutual Benefit 





In Force 
8,406,239 
1,014,517 
9,064,776 
2,034,081 
366,720 
5,209,715 
29,162,094 
760,013 











,, 
41,444 
2,637,862 
- 761 
2,177,000 
251,000 
18,680,446 
6,715,853 
3,505,049 





3,116,528 
1,050,616 
3,082,104 
200,409, 807 





2,457, ‘095 5 
18. 034,970 
280,500 





323,62 an: ‘694 
4.525.180 
29,202,358 
30,000 
18,187,989 
PRR.156 
1,189,401 
3.513.818 


76,25 


106. 


124,12? 





17 V1 = a10 
00,000 
1,907, 163 ; 





"ER, 701 re 
129,478,492 
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Issued In Force 
Morris Plan Society. 77,250 109,250 
Mo. State Life. .Ord.13,557,446 33,66: 
Mo. State Life...Gr 963,360 
Minnesota Mutual... 1,743,514 


Michigan Mutual.... 
Metropolitan L.. 
Metropolitan L... 
Metropolitan L. 
Merchants, Ia 
Mutual 


Mass 


1,431,983 
370,728 
Gr. 9,512 190 
Ind.61, 047.3 255 
: 654,350 
25,087,339 


Ord.82 





metre: 






7,882 
115,36 





TEXAS 
















American Nat., Mo 394, 090 1,512,220 
American Old Line 3,500 

Atlas Life ‘ 1, 101, 

susiness M. Assur 1040-000 

California State 56 

Centrai Life, Ill.. 

Century Life, Ind 


Central Life, 
Mutual, 


Empire 
Frankli 
Federal 


First T 
First T 
Great 


lilinois 


Indianapolis 
Farmers & 


n 


L 
ex, 


ex 


Northern Life 
International L., 
Bankers 


Jefferson 


Lincoln 
Louisia 


Midland 
Merchants 
Minnesota 


Mid 
Morris 
Missour 


National 


Tex 
Lif ‘ 
ife, Ill. 
Prud.Ord. 
Prud.ind 


Life. 
Bankers 
Standard 





na State 
Life, Mo 450,100 
Life, la.. 1,706,324 
Mutual 4,628,148 S896. 864 
Continent, Okla. 464,904 ORK 50 
Plan Society 4.100 
i St. L Ord 3 








Missouri St. L Gr 

Nat. Reserve Kan. 

Nat Life, U. S&S A : US) 
No. American, I] 241,441 
Northwest. Nat. Ord. 4,198,605 13,068,078 
Northwest. Nat. Ind 218,880 937,860 
Occidental, N. M... 1,948,400 6,310,131 
Ohio National 604,500 1,030,464 
Peoria Life ~s 775,687 

Provident & Acci 415,000 

Reliable, Mo 465,000 

Reliance Life 3,536,892 

Re-ins. Life ‘ 

Amer. ¢ ‘entral, 

Amer. Life Re-ins 

Amer Nat ‘ 

Amer. Nat..... 

Amicable Life, Tex. »12! 

Aetna Life.....Ord.14,1! 51,008 

Aetna Life. Gr. 7,765,973 

Atlantic Life, V: 

Bankers Life, 

Bankers Res., Neb 


Continental, 


Capital 
Capital 


Ft. Worth 
Gt. Southern, 
Guarantee 
Gt. Republic, , 
‘ity Life... 
sife 
Manhattan 


Kansas 
Kansas 





Ill O98, 
L., Col 10,009,300 
L., Col.. 28,200 
Life. 16,685,699 
Tex 86,451,644 
Fund 15, 4: sS000 


( 
I 


Maryland 


Metropolitan L., 
Metropolitan L., 
Metropolitan L., 


Nat. Fidelity, Mo.. 

National Life, la 2,402,000 
Nat. L. & A....Ord. 3 67 7,000 
Nat. L. & A Ind 

Pan Amer. L..Ord . 
Pan Amer. L....Gr 63,300 
Protective Life, Ala. 1,790,82 0 
Pac. Mutual Life... 6 } 
Reserve Loan Life. 2 





265, 900 
13,581,077 


Life 
Assur. 


















Register Life, la. 
Southern St.. Ala.. 
Southland Life, Tex.14,488.024 67,137,832 
Southwestern, Tex. 
Ord .32,692,248 114,289,172 
Gr. 4,3 311,052 13,100,410 
State Life. Ind. - 18,928,696 61,541,634 
Texas Life . . 5,5! 20,301,259 
Travelers Ord. 5,332,946 
Travelers er, 2 1,460,650 
Union Nat., Tex Ord. 380,000 1,202,000 
Union Nat., Tex. Gr. 1,957,616 1,583,423 
West Coast Life. - 1,080,500 2. ; 
San Jacinto Life.... 4,425,360 14,208,383 
Standard Life, Ga. 2 431, 302 4,799,289 
Southern L. & T.... ‘ 286,000 
Southern Un... Tex 17,007 590 
Texas Mut Life... 
Un. Central Life . 12,398,269 
United Mutual, Tex 314,500 
United Fidelity, Tex. 8,018,701 
United L. & A.. 227,000 
Volunteer St. Life 3.469.560 , 
Western Nat wye 256,000 236,000 
Western Mutual, Cal 120,000 2 208,000 
Central States, Mo 1,776,710 1,896,448 
Cloverleaf Ill Ord 2F 5.60: 
Cloverleaf, Tll..Ind 
Continental. Mo 1 2 
Sec & Tr. X . J 
Two Republic Tex © 096-419 5.776.198 
MISSOURI 
Acacia Mutual Life 3.199.800 10,0326.600 
Aetna Life 10. 795,8 i ‘ 
American, Mich $97.4 
American Texas ; 
American Nat Mo 
American Cent Ind 
American Nat Tex 


Atlanta 


(CONTINUE 





DON NEXT PAGE) 
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cones yuan pumcunene PAGE) 
si Inaned In Force 
Bosbers. a -iicc: Migrate *NLE Ee 
Bankers Res., Neb.. 4,228,265 
Bank Savings, Kan. I 4 
Bereenive ...-ce- ‘ t 
Business Men's As 
Capitol, Colo. .... 
Central Life, Ia... 
Central, Ill 
cuadeat Galen. Mo. 4,599; © 
Agee Oe Your Brokerage Business 
‘ ae os go 
Continental, e “= Pes 

| Bey Problem Solved 
cat atl 
SoA hee URPLUS and Substandard business be- 
os a comes at intervals a problem with every 
eee, writer of Life Insurance. The solution lies 
women" ist in the service offered by the MISSOURI 
tual fe STATE LIFE INSURANCE COMPANY 
Rational | Fidedh to all insurance men (on business their own 
Nit ener ve Kae ae companies will not take or cannot handle). 
Pac. Mei, ages) Bazi 848 m Liberal medical requirements. 

fea Kee gies gate Broad - gauge underwriting 
quick Pay, cinch Rags! SBE 8SE AR rules. 
3 Prompt action. 
ye Expert field advice. 
State Mutua Mass " ° _—e 
po Soren GS-15 4! et yO Contract, or individual case 
Deusies, “Ma Ill. *) fy | agreements. 
Union SCentrad = ~ocle~- Generous first commissions. 





Somes & ges © Ss . 
United Life "& Aci se Guaranteed non-forfeitable 
Havana in 1925 renewals. 


In Branch ¢ 


_—_ | 
Rules on Suicide in Policies | 


Che South Carolina supreme court has} 
ruled that insurance companies may} 
lawfully assume the risk of death by] 
electrocution or by suicide and policies} 


which such risks are not specifically | 


Pe") MISSOURI STATE LIFE INSURANCE COMPANY 


Mutual Life’s Restoration Record s a 
Wine‘saniceiiiaie dante af tac, Wail M. E. Singleton, President Home Office: SAINT LOUIS 
ite of New York for the first quarter | 

s most gratifying. During that period 
1.107 policies, representing $3,028,600 
were restored. During the first quartet 

1923, 1,024 policies representing $2, 

799,927 were restored. Revivals indicate 
cooperation between field and home 
othice They indicate the trend of the 
public mind with regard to insurance, 
and tend to hold public opinion as well 
They work directly to the advantage ot 
the salesman, besides swelling the vol- 
ume of business. They also gauge 
economic conditions as they bear upon 
lite insurance. 





| 


Our long experience in handling surplus and sub-standard life business is at 
your disposal. If you are not in touch with our office in your territory, write 
the Agency Department. 
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We write a complete line of poli- 
cies—age one to sixty-five. We 
have all the modern features of 
life insurance. 


General Agency Openings In 
MICHIGAN: Dowagiac, Hillsdale, Adrian, Jack- 


son, Ann Arbor, Pontiac, Traverse 
City, Bay City. 


OKLAHOMA: Oklahoma City, Enid, Ardmore, 
McAlester, Okmulgee, Guthrie, 
Bartlesville. 


Dayton, Cincinnati, Toledo, Cleveland, 
Sandusky. 


OHIO: 


INDIANA: Indianapolis, Terre Haute. 
Peoria, 


Joliet, 


Bloomington, 


ILLINOIS: Springfield, 
Decatur, 


Rockford, Waukegan. 


Jacksonville, 
MISSOURI: St. Louis, Springfield, Joplin, Mo- 
berly, Jefferson City. 


[OWA: Des Moines, Council Bluffs, Sioux City, 
Davenport, Burlington. 


Farmers National Life Insurance 
Company of America 


A. O. Hughes, Vice-President in Charge of Agencies 


3401 South Michigan Avenue Chicago 

















HOME LIFE INSURANCE COMPANY 
OF AMERICA 
Incorporated 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


next birthday to 60 years. : 
Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed by State 


Endorsement. G00D CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas’ 








Are You Big Enough 


to consider an attractive manager's contract for Cleveland, Ohio ? 
An Eastern Life Insurance Company with a reputation for square 
dealing and real co-operation with its agency force has a splendid 
opening for a man who is energetic. level-headed, ambitious and 
capable of handling and inspiring other agents. 

If you are the right man, a Home Office official will conduct all 
negotiations in a strictly confidential manner. 


Address H-4, care of The National Underwriter. 
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| salesmen is, 


| of competent observers, 


NATIONAL UNDERWRITER 


NEW ERA IS SEEN IN 
LIFE INSURANCE TRUST 


Underwriters and Bankers See 
Great Opportunities in 


This New Line 


GROWING IN FAVOR 


PLAN 


Favorable Publicity Is Now 
Being Received Through 
Many Media 


Much 


Agitation for closer cooperation be- 
banks and _ life 


in the opinion of a number 


tween the insurance 


ushering in a 


new era of increased prosperity tor life 


ultimate 


| 





| 
| 
| 








insurance. Exactly what will be the 


results of this movement so 
recently started can not be more than 
conjecture at this stage of the game, 
but insurance men who have kept close 
to this recent develop- 
ment of the business do not hesitate 
to express emphatically the belief that 


they will be far greater and more wide- 


comparatively 


spread in their ramifications — than 
anyone in the business can_ foresee 
today. This belief is based on the fact 


that such cooperation as has developed 
both insurance and 
men possibilities of immediate and tu 
ture business that neither had dreamed 
view ot 


has shown bank 


simply because the 
cach was limited by the horizon of his 


immediate business. 


of betore, 


Both Gain in Publicity 


Perhaps the greatest advantage that 
promises to develop, both for insurance 
and trust banking, is that of additional 
publicity for both businesses. If there 
thing that life insurance, as a 
business, has been sadly in need of tor 
many years it is publicity and it is safe 
to say that at the present time the co- 
pera between the insurance men 
and the banks is developing more pub- 
licity than the business has ever had 
from any one Publicity, 
used, is a term both the 


spoken 


is one 


operation 


source. as here 
embracing 
word, picturization 
the subject and any other form by 
public is made to 
creating in 


printed and 


which the general 


realize the 


advantages ol 


violable estates for the future through 
life insurance secured by trust super- 
vision. 


Links Two Great Groups 


Taking what has already happened 
three years of cooperation at 
isolated points throughout the country, 
one need only to consider the size and 
importance of both the banking and the 
life insurance business, the number of 
intelligent salesmen and high-class offi- 
cials engaged in the two 
gether and the tremendous sums of cap- 


In two or 


businesses to- 


ital and annual clearings which each 
represents, to sense the vast possibili 
tie of the future when such cooperation 


shall have become universal and stand 


| ardized in its application. It is a throw- 
ing, together of two mighty forces tor 
a common. object which is almost 
equally beneficial to each 
Undoubtedly the future, as now, will 
witnes legislative attacks on the forms 


|} the insurance 


and applications of the lite insurance 
trust but the principle involved 
universally beneficial to the third factor 
in the triangle, the public, that no one 
can doubt the existence of the life in- 
surance trust as a permanent factor in 
our civilization and of future coopera 
tion between the trust companies and 
fraternity as one of the 


18 so 


biggest productive stimulators of both 
enterprises, 
At the present time it is likely that 


the largest amount of publicity for the 


; to get the 
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life insurance trust is being obtained 
through the medium of the spoken 
word. While at the present time indi- 
cations are that less than 200 trust com- 
panies throughout the United States are 


handling the life insurance trust, the 


subject is being almost daily treated 
by competent speakers by means of 
the radio, before business men’s and 


social clubs, in schools, church societies, 
at business conventions and in various 
other ways broadcast betore audiences 
of millions of people. 


The most intensive kind of verbal 
publicity is being given to the life insur- 
ance trust through the selling efforts 


being exerted by 
thousands of 


that are constantly 
thousands and 
trust company ofhcials and life insur- 
ance representatives. Every sales talk 
on this subject, whether immediately 
successiul or not, cannot help but give 
the prospect new and convincing data 
on the value of both life insurance and 
the trust estate, make him a good pros 
pect for future even, in 
some turn him into a booster for 
the liie insurance trust 
Prize Essay Contest 

\t least one large city has put on a 
high prize essay contest which 
resulted in talks by bank and insurance 
the city’s stu 
were shown 
a motion picture which clearly drama 
tized the value ot the life insurance 
trust and booklets whicl 
further Without 
thousands of these students 


tens ot 


business and 


CasOCs, 


school 


men betore thousands of 


dents. The young people 


were givel 


went into details 


doubt, 


talked the proposition over with their 
parents and adult friends before writing 
their essays and this statement seems 


proved by the fact that 
submitted. The in 


to be somewhat 
10,000 essavs were 
surance and bank men who were co- 
operating in this particular proposition 
hired a competent local publicity man 
20 columns of life 


printed in 


and thus more that 
propaganda 
papers ot the city. 


insurance were 


Newspaper Space Used 
This brings up the subject of news 
paper publicity through cooperation 
between the lite insurance underwriter 
ind the trust company official. It is 
an admitted fact that the hte under 


backward 
through 
the public press. 1 il medium 
ot publicity has been most extensively 
years by banks, the automobile 
estate men and, more 


Not only have 


writer has for all time been 


about advertising is business 


h 
his powerl 
used for 
industry, real 
lately by radio interests 


these interests spent money for paid 
advertising space but they have, through 
their intensive publicity efforts, had 
reams of pure propaganda printed as 


automobile industry is 
us example of a busi 
spread pub 


news columns of the news 


Perhaps the 
the most conspicu 
ness that has obtained wide 
licity in the 
papers and this fact may 
some extent for the phenomenal growth 
of this busthess in a comparatively briet 
number ot What large news 

loes not print in its 
special automobile 
automobile propa 
ganda as most liberally along 
with the advertising! 


account to 


years. 
paper is there that « 
Sunday edition a 
section, carrying 
news 


Bankers’ Standing Helps 


The banks of the country, considered 


as a whole, have been almost second 
to the automobile industry in securing 
free newspaper ibhicity.” When was 
there a bank director or bank official 
elected whose photogray h and autobi 


ography was not conspicuously pub 
lished by all the newspapers ot his city 
What bank merger or new building 
construction was every contemplated or 
ompleted which was not conspicuously 
noted by the local pre ss!) One 
for the readiness of the newspapers to 
give bank items more 
space than would be 
news value alone has been that 
are liberal newspaper 
And it has been this tendency of the 
newspaper to pander to the publicity 
enterprises of the banks that has helped 
insurance angle 


' 


reason 


prominence and 
warranted by the 
banks 


users ol space 


across m 





as sa 
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The Story of The Inter-Southern Life 
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INTER: SOUTHERN LIFE BUILDING, 
OWNED BY THE COMPANY 


LOUISVILLE 
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cases where the trust company and the LITTLE SENTIMENT are approved by all companies, the e|! ike He may like the kind that 
ite insurance interests have cooperated, not all approved tor the same amount]! will slap his prospects on the back. An- 
Even the magazines today are con- FOR CENTRAL PLAN or for the companies’ limits ther may prefer a physician whose 
ibuting their bit to this public discus- quality is calm dignity 
sion of the life insurance trust which is — Rush Periods of the Day rr 
loing so much good for the insurance Even if thi wld 1 was , Might Meet Competitors 
g = . : en r this ¢ Lit t overcome a 
usiness. More than one article has | No Interest in the Proposed | 4). eq te -. oanill eum on Some agent a ect Min te tol 
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THE ISLIC CLUB 


The Islic Club, organized by The Inter-Southern Life, gives to its representatives 


maximum compensation for continued, uninterrupted, loyal service. 


It also serves to 


preserve the continuity of employment and retain the heart of the income for the 


agent's estate. 


It is a large asset in the building of an agency, and gives full proprietary 


vested rights to the owner of such a contract connected with the Islic membership. 
Each agency is an institution within itself, capable of ownership, like any other inde- 


pendent business. 


This likewise adds to the agent’s resourcefulness, and enables him 


to increase the volume of business produced for the Company. 


The organization of the Islic Club years ago, was a sound, economic recognition 
of the principle of vested interest each representative was entitled ultimately to have 


in his own business. 


New men coming into this organization find here what is fre- 


quently lacking elsewhere and are soon happy and contented in building and fostering 


their own business. And this, too, is a good record. 


Gains for 1923—Forty-Two Per Cent. 


The assets were increased during the year 1923, from $7,371,274.27 to $10,464,497.66, or a 
net gain of $3,093,223.39, or forty-two per cent. gain in assets within one year. 
The insurance in force was increased from $62,591,398.00 to $88,502,568.00, or a net gain of 


$25,911,170, or forty-two per cent gain in insurance in force. 
The Capital, Surplus and Reserves for the protection of 


policyholders increased from 


$7,256,800.08 to $10,258,775.87, a net gain of $3,001,975.79, or forty-two per cent increase. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
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Interest in Railroad Securities 


Lire insurance policyholders are all 
interested in railroad securities because 
almost all companies own railroad 
bonds Phe policyholder is part ot his 
company He not only pools his mor- 
tality experience with hundreds of 
others, but he also joims a cooperative 
society, so to speak, in the making ol 
investments. In paving his annual 
premium he is purchasing his pro-rata 
share of the investments that his com- 
pany makes 

The insurance companies as a_ body 
own millions of dollars of railroad se- 
curities. S. Davies WaARkRFIELD, who is 
president of the NATIONAL ASSOCIATION 
OF OWNERS OF RAILROAD SECURITIES ap- 
peared before the United States Senate 
committee on interstate commerce the 
other day, giving an argument in favor 
of leaving the transportation act as it 
is, especially the rate making section. 


This section provides that only average 
shall established 


a reasonable 


railroad rates be as 


will produce return on in- 


vested capital, and any excess over this 
with 


must be divided 


This 


reasonable return 


the government. seems to be an 


eminently fair section. The tampering 





| week. \ 


|} set up by the agents when 


| period for a total of $101,: 


with the railroads has depressed the 
value of their securities and made the | 
financing of railroad property much 
harder. The railroads have been har- 
rassed by the national and state govern- 
ments, entailing a large expense in 


complying with the exactions 
Mr. WaARFIELD made the statement that 
life companies 
$2,000 


more 
of the 
secur- 


insurance own 


000,000 


the 


than in securities 


of the country These 
other 
the 


in the election or 


railroads 


ities are bonds and non-voting 


holders have 
in the admin- 


certificates. Theretore, 


no voice 


istrative policies of the railroads. There- 
fore, it would seem that Congress has 
a duty to perform in protecting the 


The 


opinion, 


owners of these securities present 
in our 


transportation act, 


continued. 


is | 
ot 


eminently fair and should be 
Owners of railroad securities should 
make their conclusions known to their | 


national legislators. As one writer re- 
cently pointed out experience shows that 
railroads have never been permitted to 
earn what even the INTERSTATE Com- 
MERCE COMMISSION construed as a rez 


onable return. 


is- 


Can Do Missionary Work 


members of 


INSURANCE men, who are 
their local chambers of commerce, will 
have an opportunity to do some mis- 
sionary work in getting their delegates 


interested in the insurance tax question 


country. 
COM MERCE 
D. 
insurance 


basis the 
CHAMBER OF 


impartial over 
NATIONAL 
Mills building at Washington, 


has sent out 


and 
The 
m the 


its report on 


taxation and will be glad to furnish 


betore the annual meeting of the CHAM- insurance men with copies so that they 
BER OF COMMERCE OF THE UNrrep States can look over this report and make 
to be held in’ Cleveland May 6-8. The recommendations to their local cham- 
insurance department of the organiza- bers where delegates are to be sent to 
tion has sent in an elaborate report on Cleveland. This is an opportunity for 
insurance taxation to the National insurance men to get in some effective 
Chamber as a whole. It has called at- work. The local delegates from the 
tention to the fact that the policyholders various chambers should be advised 
are unduly burdened by excess taxes on ahead of time as to what the insurance 
insurance, by special taxes and by department of the National Chamber is 
unjust burdens of various kinds. The trying to do. It will pay insurance men 
insurance advisory commattee has to get a copy of this report, study it 
recommended that the National Cham- carefully, digest it and bring it before 
ber use its influence to get insurance the delegates that are to go to Cleve- 
taxes placed on a more business like land. 
+ . 
Chauncey M. Depew’s Advice 
THAT was excellent advice that will enable him to rise to a_ higher 
CHauncey M. Depew gave to young position. In other words a man should 
men just starting in life the other day be continually in training. Then we 
in an interview when he had reached have the spectacle frequently of men 
the age of 90, when he said that the being dissatisfied wherever they are, 
three essentials to cultivate are “dig, feeling that they are not being treated 
stick, save.” as they should and constantly seeking 
Ry digging undoubtedly he meant to Me employment. They become lit- 
learn everything a man can about his erally a rolling stone and do not set 
th their roots sunk deep into the soil in 
job, getting as much knowledge as he any one place. Derew’s admonitions are 
can about the work before him that wise. We can all profit by them. 


lot a 





Angeles, Calitf., 
man, who 
Connec- 


R. Oo. Miles of Los 
the well known life insurance 
was formerly manager of the 
ticut Mutual at San Francisco, and for 
a number of years was a leading life | 
insurance producer in Chicago, is totally 

| 


incapacitated from work. He has been | 
laid up since last November. He re-|} 
cently returned from a visit to the Mayo | 
clinic at Rochester, Minn., and was | 
advised not to attend to business but to | 
give his whole attention to recuperating | 
his shattered energies. } 


‘A thousand a day for President Day” 
was the ran the agency force 
the Equitable: Life of New York during 
the special 10 day campaign in honor of 
President W. A. Day which closed last 
new production record was 
26,051 applhi- 
the ten day 
316 of new 

Equitable 


slog ot or 


cations were presented in 
63, 
insurance At least 5,000 
representatives participated in the 
timonial and between 4,000 and 
“Day letter-grams” were telegraphed to 
the home office, two being 
installed in the executive rooms to re- 
ceive the messages. The company had 
prepared a special book of applications 
containing a series of the “Day letters” 
which were sent to the home office. 
apprising President Day of tl 
in the testimonial drive. 


tes- 
5.000 


operators 


le progress 


was recently 
la., an 


Richard N. Howes. who 
elected mavor of Clinton, 
agent for the National Life. U. S. A. 
Mr. Howes has been writing for the 
National for over 10 vears and has an 
excellent insurance clientele. He has 
long been active in community affairs 


1s 


most peculiar sales was 
made the other day by Frederick Anne, 
the home office agency of the Pent 
Mutual Life, who is as good a singer as 
he is a life insurance salesman. Mr 
Anne called at the broadcasting station 
big Philadelphia department store 
insure its manager. The assistant 
said, “if you'll sing for him, I bet he'll 
take some insurance.” The manager 
agreed and took a $2,000 policy. Mr. 
Anne sang for radio fans and has since 
received many letters of appreciation 
from listeners who “tuned in. 


One of the 







to 


The appointment of James A. Beha as 





state superintendent of insurance for 
New York has been confirmed by the 
senate. He will enter upon his three 
years’ term July 1. 

Mr. Beha was graduated from the 
Cortland New York State Normal 
school in 1901, and from the New York 
Law school in 1903, being admitted to 
the bar the same year. Since that time 
he has actively engaged in the practice 
of law in New York City, and has 








JAMES A. BEHA 


served as trial counsel in the various 
courts of the state and in the United 
States courts. He has had experience 
handling insurance cases. 
Mr. Beha will succeed Francis R 
Stoddard, who has been superintend- 


ent for the past two and a half years. 

J. Fay Newton, publicity manager for 
the Phoenix Mutual Life, was fatally 
burned in a fire at his home in West 
Hartford Apr. 18. He was engaged in 
waxing the floors and wore a bathrobe 
It caught fire from the wax, which in 
some way ignited, and then the flames 
spread to the floors of the home, caus 
ing heavy damage. He died Apr. 19 
The funeral held Apr at the 
home Pre Welch of Phoe- 
nix Mutual. 


21 
the 


Was 


sident 


or 


Louis. Mo 
Stand- 
torces 


Sam Ben Payne | of St 
was the leader for March of the 
ard Lite of St. Louis agency 
Mr. Payne 51 vears old and looks like 
the staid, conservative country banker, 
which was his occupation years ago 
Later he became a bank promoter and 
organized no less than nine banks in 
Missouri, all of which have their 
for business. Mr. Payne seems to 

particularly forceful ability in 
ting the confidence of his prospects 
insurance and repeatedly wets signatures 
te applications with the “amount and 
kind of policy desired” line left blank 
He so impresses his prospects that 
many them have said to him: “You 
understand this better than I do and | 
want the amount and kind of insurance 
you think I ought to have.” Which 
confirms the belief that getting confi 
in the salesman the first 
sale worth while 


1s 


doors 
open 
have get 


tor 


of 


is step 


dence 
Im any 


Clarence Poindexter, general agent of 
the Northwestern Mutual Life at Kan- 
sas City, Kan. has been appointed an 
advisory committee member of the 

setter Business Bureau of Kansas City, 
Mo., by Sam Pearson of the Kansas 
City Life Underwriters Association. 
The bureau associated with the Na- 
tional Better Business Commissions of 
the Associated Advertising Clubs of the 
World and has gained in Kansas City 
a reputation for being a very potent 
factor in clean business methods. Bu- 
reau Manager George M. Husser, at a 
recent meeting of the Kansas City life 
underwriters, stated that his bureau 
would endeavor to the extent of its 
ability to protect the public against 
dubious insurance enterprises and stock 
selling schemes. 


is 


Mrs. Florence E. Shaal of Boston, 


eer gl of the Equitable Life of New 


York woman’s department there, has 
completed a quarter of a century as 
manager. She is one of the best known 
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women life insurance producers in the 
country. She is the only woman who 
has ever served as vice-president of the 
National Life Underwriters Association. | 
Vice-president John J. Moriarty oi 
the Missouri State Life is again at his 
office with a coat of tan on his cheeks 
that invariably makes his visitors ask} 
when he got back from Florida. He 
was in Florida all right but only en 
route to Havana, where he has been 
making a tour of inspection prior to the 
formation of plans for the entertainment 
Missouri State Life men there next 
ear. Mr. Moriarty says that what- 
ever else may be said about Havana and 
Cuba generally, he saw no 
the possibilities of any great sale on 
island for the song entitled “How 


I am.’ 


evidence ot 


David Van Schaack, director of acci 
dent prevention work for the Aetna Life 
ind affliated companies, has resigned 
“as Vice pre sident of the National Satet 
Council and Lew R. Palmer, conserva 
tion engineer of the Equitable Life 
New York, has been elected vice-presi 
dent to succeed him. Mr. Van Schaack 
will continue as a member of the exec 
itive committee of the National Safety 
Council, but the press of duties at the 
home office of his companies has neces 
sitated his resignation as vice-president 

charge of public relations 

Mr. Palmer has also been elected a 
member of the executive committee, 
filling the vacancy left by the resigna 
tion of Col. C. L. Hinkle. general man- 
ger of the Chicago & Great Western} 
Railroad Mr. Palmer has been active 
1 accident prevention work and in the 
activities of the National Safety Council 

recent years His election to this 
position maintains this important work 
in the hands of an insurance man 


President J. H. McNamara of the 
North American Life of Chicago was 
married this week at Biloxi, Miss., to 
Miss Ethel Packard of Chicago, well 
known woman golf player. President 
McNamara has been spending the 
winter in the south, chiefly at Biloxi 
Miss Packard has gained a wide repu- 
tation as a woman golfer. 

John Landers, who had been in the 
life insurance business in California for 
nearly 50 years and for years was resi-| 
dent vice-president in San Francisco for} 
the Manhattan Life, died at his home 
Saturday at the age of 86. Mr. Landers 
was active up to a few months ago. 


Shearn Moody, vice-president of the 
\merican National of Galveston, Tex.. 
is one of the organizers of a new fire 
insurance company, to be known as the 
National Fire of Galveston, which will 
start off with $250,000 capital and a like 
amount of surplus, and announces that 
it already has enough business in sight 
to cover operating expenses its first 
year. 


H. A. Wittliff of Fort Worth, Tex.,} 
state manager of the Standard Life ot 
St. Louis, is taking advantage to the ut 
most of the prosperity existing in Texas 
today. He closed 20 applications in one 
day last week for a total of $46,000 
One application was for $10,000 and all 
the rest were “ones” and “twos.” The 
Standard Life management is confi 
dently expecting $8,000,000 new busi 
ness from Texas this vear. Mr. Wittliff 
was at one time connected with the 
Southland, Life of Dallas and was later 
state manager of the Manhattan Life of 
New York 

Assistant Secretary and Service De 
partment Manager Stephen A. Swisher 
t the Equitable Life of lowa is about 


ready to show agents of that company 


ww they can participate in the erecting 
the new $3,000,000 office building 


vhich the company exnects to occupy 
ithin a few weeks. Agents will receive 
neat metal trame, large enough to 
ntain a fine picture of the new build 


g which will be sent to them in sec 
ns They will receive that Dart 
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Entrance to the New Home of 
The Lincoln National Life 








Hoeing Time 


“Tickle her with a hoe and she laughs 
with a harvest” has been said of Australia. 


As these bright spring days call us to 
the cultivating of our back yard we know 
that our soil will need more vigorous treat- 
ment than tickling. 


And out in the field of our Life 
Insurance territory we are certain that cul- 
tivating must be thorough and constant to 
insure a worthy harvest. 


In preparing for beneficial returns for 
its salesmen, The Lincoln National Life 
Insurance Company furnishes a complete 
and effective set of working tools in the form 
of policies for giving “protection of un- 
questioned security to the largest possible 
number of applicants at the lowest premium.” 
It also instructs in working plans through 
its educational course. It intensifies cul- 
tivation by its close co-operation with the 
men in the field. 


The thorough equipping of Lincoln 
National Life representatives and the 
shoulder to shoulder service with each of its 
salesmen makes it pay to 
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‘*Its Name Indicates Its Character”’ 


Lincoln Life Building Fort Wayne, Ind. 


Now More Than $300,000,000 In Force 
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the picture ie the foundations and 
the three lower stories at the start. They 
will be informed that each one of the 15 
stories not sent them will require the 
production of a certain amount of new 
business and the completed picture of 
the building, built up in sections, will 
be possible when the quota alloted is 
produced. It is believed that interest 
in the new home office building will 
make every man wish this novel picture 
of it and that there will be keen interest 
in this rather unusual plan of recog- 
nizing special efforts for new business. 


President Henry S. Nollen of the 
Equitable Life of Des Moines, was a 
guest Monday evening of Scottish Rite 
Masons at a meeting in Davenport, Ia. 
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with the Reliance Life of aoreo re 
at Desloge, Mo., has made a record 
in the short period he has been with 
the company. Taking up his general 
agency contract on March 1, he reported 
53 applications for a total of $110,800 
on March 17, with the largest policy of 
$5,000. Mr. Garrett was formerly a 
banker in several Missouri cities, being 
cashier in the Citizens Bank of Desloge 
when he took out his contract with the 
Reliance Life. 

Two large baskets of assorted flowers 
were delivered to the home office of the 
Aetna Life on Apr. 19 to the desk of 

i . Clark in the life dividend de- 
partment. It was his 50th anniversary 
with the company. One of the baskets 


fills the vacancy caused by the death on | 
Nov. 30 of George M. Rider. 

Another important appointment by 
the Continental Life was the naming of 
Fuller W. Forshee as St. Louis city 
manager. He will have charge of the 
organization of the St. Louis agency of 
the company. Mr. Forshee had been 
associated with his brother, Claude For- 
shee, district manager for the Pruden- 
tial in St. Louis. 

The Continental contemplates enter- 
ing both Indiana and Ohio, and re- 
cently made application for admission 
to Michigan. The company has recently 
entered South Dakota, having taken 
over the First National Life of Pierre. 


Tuppen & Co. 
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agents for the Montana Life at Bakers- 
field, Cal. Both men were formerly 
with the Western States Life. 


R. F. Sherman 


The Western National Life of Denver 
has entered Texas and established state 
headquarters at Fort Worth. F. 
Sherman is state agent. Branch offices 
will be established at Dallas and other 
Texas cities in the near future. The 
company has had a permit to enter 
Texas for a year but delayed opening 
its activities for business until a suitable 
organization could be perfected. 


Newton Y. Nichols 


Newton Y. Nichols, well known 


was from President Morgan B. Brainard among the young life insurance men of 





He spoke on “Business Ethics” in a T — 
a - : uppen C have been appointed “Pend ; s 
most interesting manner. His address| and the other had been sent by fellow- Chie: a seine atane of toe icdicees Louisville, Ky., has been named assist- 
yas adcaste * radio so that he| workers Mr. Clark in the yartment. , or : anager f » Phoenix , 
pe BB — — onl wr Ciort Tisek the poh per of M utual Life. This company now has Lit vas ty hy ana wee 
a . an) . ; - one _. . eight general agencies in that city and| *"S: 45 “ o = na 
ate > eve at z -eting oO 2 d . he renewal depart- | ; . . ve ( Z ave 
Later, in the evening at a mecting of] the Aetna. Life in the renewal depart: |i understood to be doing a fe business | George L- McDonald, and, will hav: 
Se SERCS a ae ved ss i - <* | with all of them. The company got | ©"@'8e Of the agency force. Mr. Nichols 
The 47th problem of Euclid. clerks employed by the company in| g, ‘ . , oe comes to his present connection from 
1874. when Thomas O. Enders was $6,000,000 in business from Illinois last , N York Lif , hich he had 
-— ? » s 'e _ *TS ‘ - 7 * - . » r » 2 ¢ 
L. W.G . 4 -~w general agent . ide t year. The Grizzard System office in held — : = oe * ap ge pl wa 
. - Garrett, a new general agent! president. Chicago writes more business for the) "€&™ Meld organizer. e is a native 
ot Wheeling, W. Va., and had consid- 


Columbus Mutual than any other agency 


LIFE AGENCY CHANGES ‘| 


— The Security Life of Chicago has ap 


GOES WITH OLD LINE LIFE Dallas. pointed George Roup and H. E. Dem- 


oray as general agents for nine counties, 








experience in the east prior to 
New York’s force about two 


erable 
joining the 
years ago. 


that city. 


Roup & Demoray 








A. W. Dula and P. L. Potter 
A.W. 





More recently he has been out : 
Dula has resigned as general 














ee of insurance, being connected in another : tbe og — — 
: Tak line of business at St. Joseph, Mo. The] with headauarters at Grand Rapids. The pa we Ue utual Benefit at Cedar 
J. Frank Montgomery Will ake Ojd Line Life is already licensed in| agency will be known as Roup & Dem- Rapids, Ia., and the company has con- 
Charge of the Pacific Coast for the California and Washington. oray. Both men were formerly with the oe the Cedar Rapids agency with 
Milwaukee Company — Michigan Mutual. 9 Des Moines agency, placing it under 
—_—- W. A. Scott ie the direction of P. L. Potter, general 
. jo a a R. I. Tabb agent at Des Moines. Mr. Dula, who 
J. Frank Montgomery has been ap- The Omaha Lite of Nebraska has has been with the company for many 
pointed superintendent of the Pacific appointed W. A. Scott of Kansas City, R. I, Tabb has been appointed man- | years both as district agent and general 
Coast department of the Old Line Life | Mo., manager ior the territory around | ager of the Peoria Life in Chicago with | agent, is moving to California. 
of Milwaukee, making his headquarters | that city. Mr. Scott was formerly con-| offices in the new Straus Building. He | iceacmnaiab 
at Oakland, Cal. He will have juris- nected with the Business Men’s League | was _the first tenant in this building. Harry J. Smith 
diction over a number of Pacific Coast of Des Moines. Mr. Tabb has had an extended experi- Harry J. Smith 1 I inte 
: — ence in business and commercial lite. Ts 1 has been appointed 
states. Mr. Montgomery some years Continental Life Appointments ee state agent in Oklahoma by the Farmers 
ago was agency manager of the ordinary ' PP E. A. McMillan and C. V. O'Neal National Life, which has just been 
department of the American National A. C. Stowell, Jr.. has been named sien . | licensed in that state. Mr. Smith is an 
of Galveston and later held a similar! general agent for the Continental Life E. A. McMillan and C. V, O'Neal | old Farmers National man, having been 
position with the Southland Life of! of St. Louis at Kansas City, Mo. He] have been appointed joint general! with the company at LaFayette, Ind., 





>. 


A STRONG DIRECTORATE IS ONE 0 


A. C. TudgPreside: 


The leadership which has played such winitaa al 
| an important part in the development FL Tecker Aue 

of the middle-west is well typified by U. 6. Turner, B 
the able business-men who form the 
directorate of the Royal Union 


Frank Shane, I 
Life. 


















W. G. Hunter, 
D. C. Costello, 
D. H. McKee, Pres. @ Loan & 
J. J. Shambaugh, 
C. J. Locker, Capi 


W. C. Barron, Pres. in State 


R. F. Lee, Insurance 


Paid to Policyholders - - -} - 
Insurance in Force - - - -} - 
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ROYAL UNION LIFE NS 


| ‘“*Towa’s Most Agfess. 
ROYAL UNION LIFE BUILDING " ‘ ‘ ‘ 
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for nearly 10 years, assisting in 
building of the second largest agency of | 


the | 


| 


the company. He is also a member of 
the board of directors of the company. | 
B. L. Ross 

The Ohio National Life has entered 
Arkansas. B. L. Ross of Little Rock 
is state agent. 

Morris Robbins 

Morris Robbins has been appointed | 
district manager for the West Coast 
Life at Stockton, Cal. Mr. Robbins has 


had many years of life insurance expe- 
rience in Pacific Coast territory. 


Lee F. James 


The Peoria Life has been licensed in 
California. Lee James of Los 
Angeles is named as general agent for 
the state. 


H. C. Pollock 





The Columbia National Life has es-| 
tablished a general agency in Tulsa, | 
Okla., under the direction of H. C.| 


| formerly a 


LIFE INSURANCE 


Pollock, a pioneer Oklahoman, and vet- 
eran insurance man. He has a territory 
covering 16 counties in 
Oklahoma. Mr. Pollock went to Okla- 
homa first in 1882, for a short time, but 
returned permanently in 1916, as agent 
for the Amicable Life. In 1923 he 
became manager for the Pacific Mutual 
Life. 


Life Agency Notes 


northeastern | 


| 


EDITION 


legitimate 
on the 
undesir- 


engaged in various lines of 
business also are “bootleggers” 
side, thus presenting a highly 
able moral risk which in a 
cases is extremely difficult to detect un- 
less disclosed by a suspicious set of cir- 
cumstances. 


Dr. Hutchinson's Views 
“Before the Volstead act,” said Dr. 
W. G. Hutchinson, vice-president and 


| medical director of the Michigan Mutual 


Thomas E. Brown, Carroll, Ia., has 
been appointed district agent for the | 
Guaranty Life of Davenport for Carroll 


and vicinity. 

D. J. Sheridan, formerly cashier of the 
Old Line Life of Milwaukee, has opened 
offices in Milwaukee and is writing busi- 
ness for the Travelers. 

George E. Lindberg has opened an in- 
surance agency at Crosby, Minn 
general agent of the Mutual Trust 
of Chicago and will also handle fire 
casualty insurance. Mr. Lindberg was 
resident of Crosby but has 
recently made his home in Minneapolis 

Charles F. Holstrom, formerly depart- 
ment manager for the Minnesota Loan & 
Trust Co., has been appointed district 
agent for Minneapolis, with Harry 8S 
Goldie, by the Penn Mutual Mr. Hol- 
strom and Mr. Goldie will specialize in 
insurance for bankers and business men 


and 
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HOME BREW HAS BAD EFFECT | 


Serious Problem Created by Present 
Widespread Drinking of Delete- 
rious Concoctions 


DETROIT, MICH., Apr. 22.—While 
frankly expressing inabihty to present 
any definite statistics regarding the ulti- 
mate effects in the way of moral hazard, 
impairment of health and losses by 
death, resulting from unlicensed and 
promiscuous drinking since the passage 
of the Volstead act, medical 
and actuaries of life companies with 
home offices in this city are strongly in- 


| become 


}; uor 


directors | 


clined to the general belief that it has 
increasingly difficult to deter- 
mine the drinking habits of applicants 
and that the more widespread participa- 
tion in the sale and consumption of liq- 
presents an undesirable situation 
which has decidedly unfavorable tenden- 
cies. For one thing it is pointed out that 
the use of such large quantities of in- 
jurious “moonshine” and “home brew” 
is certain to have a deleterious effect on 
a large number of people, which will 
materially undermine public health and 
cause a larger number of deaths, even 
though only a few have been traced to 
this cause up to date. In addition it is 
stated that so many people ostensibly 


hardest drinker to discover 
what is called the ‘club’ drinker. 
the problem is greatly compli- 
the existence of thousands of 
drinkers. There is no doubt 
that there is much greater consumption 
of whiskey and other so-called ‘hard’ 
liquors, which presents the even more 
serious fact that workers in mills and 
factories and in other lines as well are 
consuming a lot of ‘rot gut’ whiskey and 
gin which in time is going to impair 
their health seriously. The only off- 
setting factor that I can see insofar as 
life insurance is concerned is that a 


Life, “the 
was 
Today 
cated by 
these ‘club’ 


| number of people have given up drink- 


but this is lost sight of in 
other attendant problems. 


entirely, 
the 


ing 
view ofl 


Mast Watch for Bootleggers 


‘Thus far we have not been 
trace any deaths directly to moonshine 
or home brew except in perhaps one in- 
stance, but we have had to be rather 
caretul in looking for bootleggers who 
make application for insurance, because 
there are so many people partly engaged 
in this rum-running business 
apparently 
work. With the dangers 
‘hijacking’ tactics and the 
prison confinement which is certainly 
not conducive to health such applicants 
are undesirable risks and constant vig- 
ilance is necessary to discover them 
because in a great many instances 
physical examinations will be found to 
re pertect.” 

Cross Finds No 


1 
Life, stated 


arising trom 
possibility ot 


Noticeable Effect 
the 
has 


actuary ot 
that nothing 


Cross. 
been re 


number otf | 


able to | 


| 
although | 
occupied with other lines of | 


the | 


American | 


flected in the medical experience of the 
company which would justify any state- 
ment as the more noticeable effects of 
alcoholic drinks now than before the 
act was passed and that so far as they 
have been able to determine the hazards 
of the situation have had no effect upon 
the death ratio at least so far as com- 
pany statistics are available although 
after all sufficient time has not elapsed 
to permit of any definite figures in this 
latter connection. Mr. Cross added, 
however, that medical examiners are 
looking into the drinking habits of ap- 
plicants more carefully because of more 
accurate knowledge as to impairment in 
health from this cause as brought out 
particularly in the findings of Messrs. 
Hunter and Rogers, which have been 
taken very seriously in life insurance 
circles. 
Deaths From Home Brew 

E. C. Wightman, actuary of the De- 
troit Life, said his company had traced 
several deaths directly to consumption 








of home brew and moonshine which re- 
sulted in acute alcoholism. He pointed 
out that it was unquestionably harder 


to discover the drinking habits of appli- 
cants as well as to detect bootleggers 
| who make application for insurance. 
Mr. Wightman said that no statistics in 
this connection were available because it 
had not proved possible to compile such 
figures in the short experience since the 
passage of the act 


Correct Ohio Figures 


preliminary report of 
department on 1923 
life insurance business in last week's 
issue of Tue Nationa UNDERWRITER, 
the figures on premiums received were 
used instead of risks written. The total 
of life insurance premiums in the state 
in 1923 was $116,946,340. This figure 
was given as new business written 


In quoting the 
the Ohio insurance 


Hartford Agent’s Good Record 


Don Doolittle, 
ard & Co., the 
| tatives for the 


special agent for Shep 
life insurance represen 
Aetna Life in Hartford, 

















Agiessive Company 








Over $15,500,000.00 
Over $112,000,000.00 


SURANCE C 


The successful experience of the men 
listed herein in the diversified inte 
rest they represent is passed on to 
the management, and it will continue 
to assure a strong and progressive 
company. 


OMPANY 


DES MOINES, 





IOWA 

















YiiM 











New Policies 


New and appealing line of 
policies being written. 
Rates exceptionally attrac- 

tive. 
Unusual contracts to agents. 


Several splendid agencies 
open in Iowa. 


Write for information. 
Louis H. Koch, President 


NATIONAL 
AMERICAN 
LIFE INSURANCE COMPANY 


Burlington, Iowa 








Wanted! 


A MAN OF 


FOR OVR 
GENERAL AGENT 


at INDIANAPOLIS 


—for such a big opportunity demands 
lots of driving force in the man who 
will make the most of it. There is no 
limit to what you can do in Indian- 
apolis. 
Moreover, we will help you produce, 
for we have a well organized depart- 
ment to help yon find business and 
close it; our policies have new selling 
features and settlement provisions, 
not yet issued by any other company, 
and our percentage of rejections is 
one of the lowest in the country. 
The man we seek is c'ready a big 
producer, a splendid organizer, a man 
of high social standing, of at least 
$25,000 in assets and capable of earn- 
ing from $12,000 to $25,000 per year. 
For this man we have a contract di- 
rect with the home office, embracing 
a liberal first year commission, a re- 
newal commission, a collection fee, 
an office allowance arid a business 
development allowance. 
Can YOU qualify? Meet the first require- 
Address 


ment by writing to us at once 


H-14, care the National Underwriter. 



























| Streets. 


| agent 


won the contest among local agents dur- 
ing March, which was known as 
President Brainard month, in which the 


company wrote over $72,000,000 of new 





He had applications on 84 
Mr. Doolittle has only 


insurance. 
different lines. 
been associated with the agency a short 











business. Mr. Doolittle wrote applica- | while, being in the hat business previ- 

tions amounting to $1,287,000 in new | ously. 

— ee as = = . ee 
IN THE MISSISSIPPI VALLEY | 











FIELD FOR LIFE INSURANCE | rated as par score. Two applications a 


A. C. Tucker, President Royal Union 
Life, Tells of Conditions Among 
Iowa Farmers 


DES MOINES, IA., Apr. 22.—A. C 
Tucker, president of the Koyal Union 
Life, believes a most profitable field 
awaits development by life insurance 
agents in agricultural districts. He 
says: 

“In the early days of the life insur- 
ance agent there was a wide discrep- 
ancy between country roads and city 
There was no automobile. The 
telephone had not been invented. It 
little wonder, then, that the life insur- 
ance man of pioneer days preferred to 
see his prospects in the hearts of the 
great cities, the path of least resistance. 
His field in the city for the exploitation 


is 


,an effort to force the department to} 


of his gospel, that of saving and secur- | 


ity, was still fresh and untraveled. 

“The city man is prone to congratu- 
late himself on his vision concerning 
the provisions and safeguards he has 
made for those he loves. In most cases 
it was the life insurance agent who 
carried the necessities for the fulfillment 
of that vision, and in orderly fashion he 
unfolded the working plan and mate- 
rials to the city prospect in his own 
home or office. 


Slow in Reaching Farmer 


“The farmer, possessing no telephone, 
no automobile, had his visions, too, for 
the welfare and protection of his home. 
His was the long uphill battle of gain- 
ing stock, lands and cash in the bank 
against the always uncertain future. No 
came to him with detailed and 
specialized information of life insurance, 
and to offer opportunity in application 
blanks. If, in the early days, the farmer 
did not seek insurance, neither did his 
city neighbor when it was new to him. 
To the city man it was brought, taught, 
and sold, p 

“Today the farmer knows that life in- 
surance one investment that his 
banker will encourage. In fact, today 
a banker will lend money more "readily 
to a man who is adequately protected 
with life insurance. The banker not 
only wants to know if you are capable 
of living within your means, but that 
you can die ‘within your means.’ 


18 


No Longer an Experiment 
“Only a few years ago life insurance 
meant little in the lives of Iowa ftarm- 





NOTE: We also have an unusually attrac- to \ or 
tive, special contract for good salesmen || ers. Today they realize it is not an ex- 
whose experience is limited. || periment; that it is not an expense. It 
; is the creating of an estate which will 
stand as a formidable bulwark between 
| his loved ones and the burden of debt 
: M RE THAN 50% | occasioned at his death. Consequently, 
| the business written by life insurance 
mmpanies i ‘ istricts is fast ap- 
of the business written by some of our larger “ 6a in rural district by net - 
agencies is a direct result of the Fidelity lead proaching the percentage ot life security 
service. Our agents interview interested pros- that more populated sections have at- 
pects ay who have written the Head tained.” 
Office for information. . 
Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- Agency Has Golf Contest 
serve basis. Over Quarter of a Billion in 
force. Faithfully serving insurers since 1878. Pearsor & Larson. general agents 
E of the Northwestern Mutual, at Kansas 
FIDELITY MUTUAL LIF City, Me. have a novel “golf contest” 
| INSURANCE COMPANY, PHILADELPHIA 0 This is a hole-a-day contest 
Walter LeMar Talbot, President lasting 18 days, trom Apr 1 to 
A few agency openings for the right men \pr «: (only working davs counted). 
Par is 4 and one application a day 1s 
National W t A ds Produce 
Underwriter an Results 
One Inch, One Column wide, one time, $5.00 
Write, Wire or Phone to 
The National Underwriter, 1362 Ins. Exch. 
Phone Wabash 2704 CHICAGO | 














day constitute a “birdie” with a score 
of applications gained wn a Saturday 
score 3 and two applications on that 
day of the week score 2. No applica- 
tions on any one day score 6. An appli- 
cation a day for 18 days will result in a 
score of 69. Much interest is evidenced 
in the office in this contest and agents 
who have previously had no interest in 
about 


golf are now bragging tneir 
“score” in a way tamiliar to those who 
know beginners. 


Company Sues for License 


Mandamus proceedings have been 
brought against the Missouri depart- 
ment in the state supreme court by the 
United States Federal Reserve Insur- 
ance Company of Kansas City, Mo., in 


renew the license of that company, 
granted in 1923, for the present year. It 
is understood that the department, under 
date of Jan. 12, 1924, called the attention 
of the company to certain requirements 
with especial 


of the state of Missouri 

reference to companies selling stock 
with insurance and stated that license 
for 1924 would be withheld until these 
were complied with. This letter, it is 
said, was completely ignored by the 


company and no attention being paid to 
the demands of the department, license 
for the current year was refused, 


company was acting contrary to law. It 
expected that two or three months 
will elapse before decision can be 
reached. 


is 


a 


Michigan Agents in Rally 


The southern 
the Continental Assurance of Chicago 
recently held a conference in Lansing 
under the direction of Frank L. Brooks. 
agency supervisor in Michigan, and 
Glenn L. Claynool, vice-president of the 
Continental. There was an open forum 


the | 
department taking the position that the | 


| 
| 


Michigan sales force of | 


1 24, 1924 


Apri 


discussion on the important field prob- 
lems and snappy talks were given by 
Mr. Brooks, Mr. Claypool, George 
Comer of Detroit and George Brown 
of Detroit. Mr. Brown attended pri 
marily as a Continental man himself. 
but also as the publicity man of the 
Michigan Association of Insurance 


| Agents. 


Will Hold Agency Meeting 


held 


An agency meeting will be at 
the offices of Hatcher Brothers, general 
agents for the Great West Life 
Fargo, N. D. Apr. 30 and May 1, 
which C. Ferguson, general manager, 
and other home office officials will be 
present. 

The 
move 
Equity 
building the 
will occupy 
cated by the 
which moved into the 


at 
at 


Cc 


Brothers agency will 
trom the present location in the 
building to the Improvement 
last week in April. The: 
the quarters recently va- 
Western National Fire 


Edwards building 


Hatcher 


Bankers Life Iowa Meeting 


More 
the 


saiesmen for 
Moines at 


than 100 Iowa 
Bankers’ Life of Des 
tended the two-day school instruc 
tion at Cedar Rapids over the week 
end. Home office officials present were 
George Kuhns, president; G. S, Nollen, 


of 


vice-president; W. W. Jaeger, general 
sales manager; O. B. Jackman, assis 
tant general sales manager; L. Z. 


Davenport, regional sales manager for 
Iowa, Wisconsin, North and South Da 
kota, Minnesota and Michigan. Mr 
Jackman’s attendance was in the nature 
of a home-coming, for 40 years ago he 
Was a newspaper employe at Cedar 
Rapids, and entered the insurance gam: 
there later, 


Mississippi Valley Notes 


The Victory Life of Topeka has taken 
a lease on the rooms in the New England 
building formerly occupied by the Aetna 


Life. The Aetna recently moved into the 
new Capitol Building & Loan building in 
order to obtain more reom and the Vic- 


tory is moving from the Insurance build- 
ing in order to obtain additional space 


Herbert N 


counsel of 
was prin 
banquet 


Laflin, associate 
the Northwestern Mutual Life, 
cipal speaker at a graduation 
when 300 employes representing nearly 
100 large manufacturing plants in 
near Milwaukee were presented with di- 


plomas certifying their graduation from 
the first aid school sponsored by th: 
safety division of the Association of 


Commerce 








IN THE SOUTH AND SOUTHWEST 








THARIN IS WITH VOLUNTEER 





Equitable’s Atlanta Assistant Joins 
Chattanooga Company as Super- 
intendent of Agencies 


\W. J. Arnette, vice-president of the 
Volunteer State Life of Chattanooga, 
announces the appointment of Dickson 


H. Tharin as superintendent of agen- 
cies, effective April 15. Mr. Tharin was 
for many years a large personal pro- 
ducer in Florida. For eight years he 
has been assistant agency manager for 
the Equitable with supervision over 
Georgia territory outside of Atlanta. 
Under his supervision the business of 
that company has increased three-fold, 


and the tine organization in Georgia 1s 





attributable to his efforts. Mr. Tharin 
rings to the Volunteer a ripe agency 
xperience and the ability to assist agen 
cies ma concrete way by reason ot his 
well known producing = ability The 
Wa friendship existing between Mr 
Arnette and Mr. Tharin, extending 
ever manv vears, insures a hanmpy situa 
tion which augurs well for Volunteer 
| 
ie jes | 
Mi Kathy Craig. onlv daughter of 
‘ \. Craig, president of the National Life 
« Accident, will be married next Thurs 
day night, to Dougla Henry, a promi 
ent voung attorney of Nashville 


SAN JACINTO MEN MOVE UP 


Several Promotions Made by Directors 
of Beaumont, Tex., Company— 

Edwards Now Vice-President 

22.—At 


ol 


BEAUMONT, TEX., Apr - 
the annual meeting of the directors 
the San Jacinto Life of Beaumont, sev- 
eral promotions in the official staff wer« 
made. J. S. Edwards, who has 
secretary the company 
ganization in 1914, was made vice-pres! 
dent; \. Wells was 
secretary Kvle Wheelus, assistant 
secretary Edwards is a prominent 
Beaumont business man, having 
located in this city He hi 
developed a large real est: ind) ger 
eral insurance business in addition to 
his connection with the Sa 
Life \s a demonstratio1 
sold on life insurance he 
$50,000 of which i 
Mr. Wells. who will beco 
was one ot t 
secretaries ot the com 


hee n 


ot since its or 


elected 


George 
and 
Mr 
be c1 
since 18s 
ite 

1 Jacint 


1 
} 
‘ 
| 


000, 
Ja 


SCocTC 


nto 
tars 
anv and w 


is one 


ory 


ot 
Harer ve 
] lit mm 
m civic activitie 


war. Mr 


“ c wener 


Texas 
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een with the company since 1921, hav- 
ng been in the accounting department 
that time. In 1922 he made 


since was 
ishier and now becomes assistant sec- 
etary. 


IMPORTANT DECISION GIVEN 


Louisiana Supreme Court Passes on 
Question of the Date When the 
Policy Goes into Effect 


In an action brought by the plaintift 

- a beneficiary ot a hie msurance pol 
the detendant company 
claimed that the policy invalid be 
ise of the illness of the insured at 

e time of the physical delivery of the 


insurance 


Was 


licy to him. The policy was applied 
on Nov. 14: it was mailed trom the 
me office of the detendant on Dec. 11, 


received at the 
Dec 


1 was 


14; and 


inch office o1 Was «ce 
ered by the loca] agent to the insured 
Dec. 16 At the time was delivered 
insured was suffering trom double 
eumonia The poli contained 

ise that the insurance applied tor was 
to take effect mi¢css tine licy 
elivered 1 rece e du 

zon time Ml ¢ " i ind 

the poh ~Nal n clate ick 

ind take efte ‘ the « e « this 
Icatio It Is t t Nov 
the da t } t \\ s tin 
versa®r\ I the porcy 

Held: The poh s binding ( 

ndant tron the time the pol was 
uled, and under expressed terms was 
take ettec o AT ] the date « 
heation Phe 1 

greement in the ] 

it the pol Wa 

less received b 
d health as not 


| delivery ot the 
a delivery by 
,o rd | It] 
is In LRood Ncall 
ailed, the 1 lic, 
irce at the time 
. } 
vew York Lite 


Court. Decided 





Crawford With Great Southern 


W. L. Crawford, for the last tew|] 
onths connected with the trm otf 


consult- 


bee n ap 


\oodward, Fondiller & Rvan, 
ng actuaries, New York, has 


pointed assistant actuary ol the Great 
Southern Life of Houston. For several 

irs Mr. Crawtord was actuary to the 
Mexican government. He is a fellow ot 


Actuaries, and associate 


society. 


e Faculty of 
the Actuarial 


Arkansas Business in 1923 


ly 


The total amount ot hte imsu 


ritten py\ ica reserve 
\rkansas during 1923 
Dec, 31, 1923, the total 


S5606,046,445 


100,644,082 
amount im 


fraternal 


Was 


rce was 
$1,065,291 om 


societies collected assess 


ance | 
companies in| 


nts, and paid claims amounting to 
*1,186,148 Negro fraternals collected | 
$1,171,428, and paid $927,792. The total 
nount of life insurance im torce, 1m 
uding white traternals, is $432,630,256 
‘remiums collected, including those col 
ted | fraternal societies, amounted 
$16,728,791 


Fort Worth Merger Completed 
The merger of the Southern Union 
Life of Waco, Tex.. and the Fort Worth 
Life of Fort Worth under the name of 
e Southern Union has been completed 
ormal approval has been given by the 
surance department to the 
m. The announcement was made fol- 
wing the favorable action taken by 
Southern Union stockholders at a 
pecial meeting at Waco. The merger 
id been hanging fire for several weeks. 
Che capital stock of the merged com- 
inies will be $250,000 with the privilege 
to $500,000. Headquar- 
rs will be at Fort Worth. Thus Fort 
\Vorth loses the Fort Worth Life but 
wains a stronger insurance company. 
Che combined insurance in force of the 
two companies is more than $36,000,000 
kach company had about $18,000,000 
orth of hfe insurance in force at the 


increasing it 


consolida- | 








show 
since 


close of 1923 and their reports 
the business has been excellent 
the first of the year. 


New Insurance Directory 


The new insurance directory of Ar- 
kansas and Oklahoma has come from 
the press of THe NATIONAL UNDERWRITER. 
This is the fourth edition of this book 
and the increased size shows the devel- 
opment of the business in these two 
important commonwealths The book 
gives a list of all the towns and the 
names of the local agents and their 
companies. It gives much company in- 


tormation and the statistics of the states 
lor six years as to premiums and losses 
the important features is a 
digest ot the insurance two 
states by Guiltord A 
Ay West the 


attorneys ot 


One ot 
laws ot the 
well known insurance 
Indianapolis who are 
authors of the “Insurance Digest.” This 


Is al Ihsurance eterence OOK Of a Ver 


usetu!l nature 


McCabe Heads Cotton States 


\icl abn lor tour ears 


ostmaster ot Na 


shville, nas beer 


Kentucky Agents in Conference 


Robert I 
the Pacit 


Kentucky with 


Coleman, general agent i 


Mutual Lite " eastern 


headquarters at Ashland, 


held an agency meeting tor the eastern 
Kentucky field forces in Ashland last 
week R. R. Harrold, gener clain 
representative ot the Paciti Mutual 
Was present and spoke on the service 
duc poli v holders after ‘the sale ot 
the policy, particularly in the just settle 
ment of claims Mr. Harrold said that 
the agent should be as interested to see 


| 1 ‘ « 
that the policy he Ider is paid the money 


due him, as to require that he pay the 
premium money to the company 
Phomas Wall ot the Ashland general 
agency spM ke on non-cancellable sales 
as a lead in the sale of life imsurance 
President Buckingham of the Ashland 


National Bank spoke on cooperation 


Get Insurance on Suicide Theory 


\ verdict in 
rendered in the Ur 
court at Richmond, Va., against the 
Union Central Life for $10,000 
ance carried by Edward Harris 
formerly of Lynchburg, Va., 

Aug. 29, 
Dominion steamship on which he was 
traveling from New York to Richmond. 

A previous trial of the case was based 


favor of the plaintiff was 
Tnited States district 
insur 
Moon, 
who dis 
Old 


1922, trom an 


appeared 


on the eccidental death theory The 
suicide theory was advanced in this 


~¢ 
thus automatically 
$45,000 


trial Mrs 
forteits her claim to 
in other companies, as the policies issued 
by them to her husband were less than 
a vear old. The policy on which she 
was awarded a verdict is payable to the 
Moon creditors, the other policies, which 


Moon 


insurance 


she forfeits, being payable to her per- 
sonally 

For lack of an agency in Oklahoma 
and the failure to make desirable con- 
nections in the state for the establish- 
ment of one, the Oceidental Life of Albu- 
querque, N. M., has withdrawn from 


Oklahoma 


Deitch and Frank | 


INSURANCE EDITION . 
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' PACIFIC COAST AND MOUNTAIN FIELD 








McCLELLAND BACK IN FIELD 
Returns to Life Business as Assistant 
Manager for Massachusetts Mu- 
tual at Los Angeles 





| LOS ANGELES, CAL., Apr. 22.— 


| William McClelland, one of the best 
known hie underwriters in southern 
Calitornia, has joined the staff of the 

| Los Angeles agency oft the Massachu 





|} setts Mutual Life as assistant manager 
| He will relieve Manager Frank E. M« 
Mullen ot a large portion of the detail 
| work involved in the organization and 
| devel pment ot the agency Mr M« 
| Clelland was tormerly tor many years 
| with the Equitable of New York, both 
gn the home oftce and the field, and 
| later was connected with the _ local 
} agency the Aetna Lite More re 
i cently e was with the National Auto 
4 ile Ins ince (« Ppanv <« Los An 
cies S assist t to the 1 eside t 


Welcome Los Angeles Newly Weds 


| \ dinne dance and welcome home re 
l ce th Ss wive ) ¢ embers ol 
it t | s \ngeles gency « the West 
1 ¢ s i 1 I (renera Agent 
A Vv. W ds an s bride ormerly 
| Miss Esthe Morgan « Colu 1s \ 
« ec ¢ the occasior Vas the presel 
t the couple « silver cottee 
set s wedd gw git \l Woods and 
his bride were married 1 Columbus 
Mar S ant recentl eturned om a 
honey! n trip which included a voy 
ue Ne York to Los Angeles 
he Panama Canal 
Seeks 100 Million in 1930 
Ha ! reached and passed the 
eted fiitv million mark—$50,043,120 to 





be exact—in insurance in force, the 
Capitol Life of Colorado has set a new 
goal and has adopted the slogan of 
“One Hundred Million in 1930.” That 
vear will be the 25th anniversary of the 
company, and its officers and directors 
believe they have set the goal at a fig- 
ure which will not be impossible of 
accomplishment 


Colorado Business in 1923 





rhe preliminary report of the Colo- 
rado department for 1923, issued by 
Commissioner Jackson Cochrane shows 
the total hfe imsurance issued in that 
state last year to be $100,442,455. The 
New York Life led in ordinary business, 
The Prudential 
ordinary and $7,065,- 
095 industrial Che Metropolitan wrote 
$4,967,160 ordinary, and $3,909,915 in- 
rhe Capitol Life fourth, 


590.792. 


wrote ,,051 


writing $7 


$6,10 


dustria! 


was 





with $4,730,795, and the Equitable of 
New York fifth, with $4,664,402. The 
total amount of policies terminated dur- 
! 1923 was $59,049,115. On Dec. 31, 
19 the insurance in force amounted 
© $477,673,294, an increase over the 
192° hgure ot $436,279,954 
Utah Business in 1923 

Life usiness written in Utah 
imounted to $43,724,621 last year com- 
pared with $37,/332,282 in 1922. Losses 


paid dropped from $1,374,381 to $1,315,- 
in the state was 
$195,424,426 to $210,- 


76 Insurance in torce 


increased trom 


Kansas City Life Men at Denver 


rhe J]. T. Allen agency of the Kansas 
City Life, embracing the states of Colo- 
rado and Wyoming, gave a banquet at 
Denver last week in honor of its agents 
and v Among the visitors were 


imitors 








Of the latest step 


‘ , 
Company. 


HOME OFFICE 
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Double the Business 


with less than 
A Quarter of the Salesmen 


URING the ten-year period in 

which this has been accomplished 
important developments have taken 
place in our sales organization. 


National Advertising 


a publicity man in an agency that 
does not handle our account says: 


“| must say there is not in my whole experi- 
ence a campaign based on so fundamental a 
need produced for such an inspiring purpose 
and backed by the firm loyalty and belief of 
any group of salesmen as is the present cam- 
paign of the Phoenix Mutual Life Insurance 


PHOENIX, MUTUAL 


LIFE INSURANCE COMPANY 





First policy Yew” issued 1851 


HARTFORD CONN 
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Step Forward 


Are you qualified to act as General Agent 
| or District Manager ? 


An opportunity awaits the right man. 
Now doing some extensive organization 
work in 


Indiana 
Michigan 
Ohio 
Kentucky 


Other opportunities in 38 states. 


Write wire for particulars. Corre- 


spondence confidential if desired. 


or 


_ The Bankers Reserve Life Co. 


R. L. ROBISON, President 
W. G. PRESTON, Vice Pres. R. C. WAGNER, Sec’y 


OMAHA, NEBRASKA 











HE Chicago National 
| Life Insurance Com- 
pany has special in- 
ducements for live 
agents in Illinois and Indiana, 
advantageous contracts, 
standard policy forms, home 
office co-operation and the 
influence of 1200 stockhold- 
ers in both States. 


"I 


Wanted 


SG | 





Five thousand leads received last 
month from our stockholders. 


Chicago National Audertwriters Co. 


INCORPORATED 
GENERAL AGENTS 


202 So. State St. Chicago, III. 


_——eEES 























UNDERWRITER 


J. B. Reynolds, president of the Kansas 
City Life and president of the American 
Life Cenvention; J. F. 
dent and agency superintendent; Walter 
| Cliff, supervisor of the department of 
| instruction; Leroy M. McWhinney, trust 
| officer of the United States Bank of 
| Denver, and Prof. Harry W. 
| head of the department of insurance of 
ithe University of Denver. 


j 


Breaks Production Records 


Western. States Life celebrated its 

27th consecutive month wherein pre- 
I 

vious production records have been 


Barr, vice-presi- | 


Wood, | 


April 24, 1924 


| broken, in March with a total of $4,- 
071,172, which is an increase of $1,300,- 


000 over the same month of last year. 


Eastern Notes 


The Conr General Club held its 
annual me week in Hartford 
President Huntington ad 
dressed the on the value nad 
need ofa ft t in big business 


Many insuran 


ance me? 
onvention of the 





will attend the 

National Life Underwrit- 
ers ir Los July Among 
|} those who ly signified their 
intention trip the coast 
ire J. K est J. Clark, L. M 
Bacon, B Arthur E. War- 
ner. 
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IN THE ACCIDENT AND HEALTH FIELD 








COAST TO COAST DELEGATION 


Managers at Health and Accident 
Meetings in Chicago 
| L. M. Fingard, general 


| the Merchants Casualty of 
writes 


manager of 
W ate rk 0, 


t volume 


Ont., which the larges 

ot accident and health business in the 
Dominion, is arranging for the attend- 
ance of the provincial managers and 
chief claim adjusters of that company 
at the joint conference of the Health & 
Accident Underwriters Conterence and 


the 
which 
at the 


Claim \ssociation, 
early in September, 
Beach Hotel, Chicago 


International 
takes place 


Edgewater 





li 





rhe company believes that no greater 

| good can be accomplished than to bring 

its chief representative S mto contact 

with executives of successful American 

organizations, and to provide them with 

an opportunity of listening to the val 

uable and informative speeches of 

health and accident experts in all de 

| partments of the business. It is plan- 

ning at great expense t bring its 

nanager and chict claim adjuster from 

.. S. from Montreal, Que 

. Winnipeg, Man., Regi 

} Alberta, and Vancouver, 

B. ¢ Phe expense involved in bringing 

to tl Conference men from ocean to 

ocea it feels, will be amply justified 

hy e good these men will derive from 
the ¢ terence 

rh Merchants Casualty is the only 


Canadian member of the Health 


cident Conference. 


Great Western of Des Moines Opens 
Series of District Agency Meet- 


turned from Vermilion, S. D.. where he 
held the first of a series of short courses 


for salesmen, based on the longer course 





conducted at the home office. 


HOLDING SECTIONAL RALLIES) 


ings with Unique Program 

DES MOINES, IA Apr. 22—The 
Great Western of Des Moines opened 
its series of sectional agency meetings 
this week, the first being in Waterlo 
la.. on Monday. The other meetings | - 
that have been held or are scheduled 
are Minneapolis, Apr. 22; Sioux City 
\pr. 23: Omaha, Neb., Apr. 24: Kansas 
Cit Mo., Apr. 25; San Francisco, Cal., 
May 28, and Los Angeles, Cal., June 
9-10 There are several other sectional | 
mectings in the principal cities in which 
the company operates, but definite dates 
have not vet been set (One or more 
representatives from the home othe 
will attend each local convention and 
the same program will be followed in 
cacl cast 

The company has drawn a unique 
program for the business sessions, the 
4 bok | ethe loft d sCUSS nto he followed 
throughout Both accident and health 

doi insur ance problems will be 
treated under the case method and each 
problem will be answered by several 
agents, no previous assignments to be 
made. 

EK. J. Montague, director of fleld serv- 
ice, Business Men's Assurance has re- 


CANADA HEALTH LOSSES HIGH 
Experience on That Class in Dominion 
Unsatisfactorv—Better Showing 
in Accident 


The 





experience on heal surance 
in Canada last vear was no more satis 
factory than in the United States. Fig 
ures Just given out by the insurance d¢ 
partment at Ottawa show that pre 
iums tor that class totaled $1,634 { 
and losses $1,004,698 \ ent bus 
ness showed a much more tisfacto 
loss rat with total premiums of $2, 
967,557 d losses of $1.144.035 The 
figures by companies are as follows 
Sickness Insurance 
Net Net 
premiums losse s 
wr n incurred 
Allian¢ Assurar $ 814 $ 12,528 
\utocar ‘ 
Canada Ac l 1452 6.654 
Car & General 1,718 2,082 
{ ontinental Cas 227.501 0,158 
Dominion Gresham 6,14 6.176 
Dom. of Can. G. & A. 199,618 107,929 
Employers Liab 75,261 60,17 
Fidelity & Cas 73.694 HRO48 
(yer Act of Canada S4.555 22,20 
Globe Indemnity 122.540 61.716 
Guardian of Canada 16.345 12 / 
Hartford <Acci 2 7 
Imperial Guar. & A 108.769 1207 
Imperia Und ped eso 
Indemnity Ins 260 ' 
| Law, Union & Rock 4.866 4 
|} Lon. & La G. & A 9,763 7 
|} Lon. Guar. & Acci 46.220 19.8 
| Maryland Cas B3.504 25 
| Merchants & Er l 2.052 1.167 
|} Metropolitan Lif 0,276 10,434 
| North Ame \ 24.464 1.677 
‘ rr il ‘ 18.8 
| on 56,807 7.47 
Guar T5574 10.084 
1.218 tf 
rs e%.164 14,58 
ity 2 , 187 
61.421 1.75% 
S41 a 
119, 7¢ 70.044 
= 2 “” 
it. S. Fid. & ¢ il { 3.659 
| Yorkshire 28.486 26.626 
| 
| Totals $1,634,554 $1,004,698 
| Accident Insurance 
Alliance Assuran z 11.467 $ 7,212 
Autocar 115 
Canada Acci 54.448 0,464 
i Ca & General H.985 1.87% 
} Continental Cas 330.2 88.449 
Dominion Greshan 27.134 4081 
|} Dom. of Can. G. & A 7,150 140,866 
Employers Liab 136,099 HR.1¢ 
| Fidelity & Cas 9,79 16.5 
Fidelity Insuranc 
| Gen Acci. of Can 42.760 r 4 Ss 
Globe Indemnit 174.691 T3996 
Guardian of Canada 16.76 1.967 
Hartford Accident 0.946 27,616 
Imperial Guar. & A 163,973 63,800 
Imperial Und O8 
; Indemnity Insur 3.12% > 
| Law, Union & Rock 9.075 12,368 
Lon, & Lane. G. & A 80,908 4,.N98 
| Lon. Guar. & Acci 92, 32¢ 54.26 
Mar ind Cas 27.4132 20,700 
Mer ints & Emp 698 185 
Metropolitan Life ’ 0.71 
Motor Union 2.114 2 
North Amer. Acci 867 11 ” 
Norther Assul 28,774 77 
Norwich Union Fire 55.174 1.240 
Ocean Acci. & Gua 187.611 66 , 
Preferred Accident 9.837 
Railway Passengers 15.044 Hace 
Royal Exchange 12.367 VF 
Roval Indemnity 1.004 65% 
Scottish Metrop 62.051 29,1éZe 
|} Sun ‘ 2 6.88 4,157 
| Travelers Indem 29 O25 16.950 
| Travelers poe Keele a 364,606 239.652 
| Union of Canton.... 44.479 13,086 
}U. S. Fid. & Guar... $1,945 12,039 
World Marine.. 21 eee 





tals $2.567.557 $1.144./ 


Combined Accident and Sickness 


\ ot Car > oo > 
i Guar, & As 28.02 2088 
I tectiy 0257.68 7 ; 
} ts Cas ° ‘ 8 
nts & E ° ri 
h Amer. A 5.89 
iv \ssr 29 OT. Ge 
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New Definition of “Violence” 
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National L. & A. Promotions 


H. ©. Hammor s be 
eT endent « t XN ] & 
i Hou Tex 
itn ' re 
! gent W I ( © has 
it re? t 1 
Ww re rs S ‘ 
nt iN I 
\ . HH. J \ 
Watts. S Louis; I t 
= Hi N I 
le A r 7 fe V“\ | \ 
| . ' 


Missouri L. & A. to Change Name 


Missou Life & \ ent st 
the Mis ' Insurance wa oon 
tl I i i t 

= eX 
7 y 

= f M <4 r \ x 
' w 

Association Held Liable 

i \ T T 

i i ! i 
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Returns to Massachusetts Bonding 


iprointment of W I Roese Ne 
1 { nt ’ 
wit ! i r Ke M 
« rint t 
! I St s N 
£ r } \\ 
Mas s ! 
< th the f ] na 
y ery reme ft s 
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New Kansas City Company 


Provident Disab 
vy of Kansas City, Mc ! 
| >} ding. has 1 
s ! ness in Miss 
1 y if i 
VI w sal PM 
. e ar 
= ry tf > . 
! d ve f \ .. a 
) iy or ntr sw ! dk 
l and put in for ra eT 
‘ d ites for ! t ! l 
? nthly instalments Risks be 
. issified both as regards age 1 u 
t On Class A, including all pre 


red risks 


' to 20; ages 20 to 29, $90 monthly ages 


it will pay $80 a month, ages 
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Life & Casualty’s Good Showing 
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Safe and Secure for 79 Years 


When the Mutual Benefit was organized in 1845 there 


were only a few Life Insurance Companies in the United 


states. Through the Wars, Panics and Epidemics of all 
vears, it has always 


these stood sate and secure as a 


foremost disciple of Pure Life Insurance. 


The 


Mutual Benefit Life Insurance Co. 


1845-1924 


Newark, New Jersey 








Umon 
Central 


Building 
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eived ‘ ‘ ter | 
( ( vith 1 ( te 
‘ | i ¢ | i ( ( 
r 1} 1) 
Tres tive ( oOnatyv Oofere ! ! 
t ‘ a et t 
tt $ I ‘ 
Direct Mail System which follow p the policyholder re 
: . 
gardless of change of address and tains ( 
, 
rencyv «¢ ntact with him and 
ds adequate solicit rma 
} Ide S te tive t le cr¢ t 
\gents and the Home Office work in close hat 


iv is evidenced the letter above. Timely co- 
cperation turn I] ' l intervie 


, 


real t¢ view 


The Union Central Life Insurance Company 


Cincinnati, Ohio 
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The Guardian Life Insurance Company 
OF AMERICA 
Established 1860 under the Laws of the State of New York 
The continued progress of the Company during 1923 is 
shown by the following figures from the 64th Annual State- 
ment: 


I oe se aie cG J damnade is ee kaw $ 43,772,689.00 
An increase of $8,350,106 

Smuramen Ge Pewenk, Bets Bie BO cic cc cicicsccscccicsccccs 228,479,842.00 
An increase of $22,169,042 

io ese as orp aaabees dann’ seemed 45,339,283.55 

I (titel ost oec ade hdd ocd beeline dabae eee was caed 39,423,508.34 

rr rr errr rer §,915,775.21 
An increase of $150,524.94 

Dividends to Policyholders Apportioned for 1924.......... 1,797,518.34 


An increase of $317,003.06 
For information concerning Agency opportunities address 
T. LOUIS HANSEN, Vice-President 


Home Office: 50 Union Square, New York 

































Eig SHIELD POLICIES | 
SY Ordinary Life Insurance : 
Industrial Life Insurance : 


Rtealth § Accident Insurance 
MORE THAN $30,000,000.00 


Paid in Claims during the last 20 Years 


C.A. CRAIG, Presivent W.S. BEARDEN. Secy-Treas. 


©THE NATIONAL LIFE & ACCIDENT INSURANCE @'¥ 


HOME OFFICE: NATIONAL BUILDING 
NASHVILLE — TENNESSEE 
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Pictures Tell the Story 


Cartoons will give your house organ that all necessary sparkle. Use 
them to put over your ge or your ial sales contest. Send for 
proof sheets. 


BUSINESS CARTOON SERVICE 


35 South Dearborn Street, CHICAGO 

















thus writes a 


easy to remember, easy to put at work making dollars for me” 
$i.se The 


Insurance.”” a text and review book with quiz supplement 
1362 Insurance Chicago 


» “Easy to read, easy to digest 
buyer of “‘Fasy Lessons In Life 


National Underwriter Company, Exchange. 











SERVICE TO SALESMEN 


85,000 checks for Special Deferred 
Dividends, in addition to regular 
dividends, to be delivered to policy- 
holders by salesmen in dividend 
year beginning April 1. 


BANKERS LIFE COMPANY 


Des Moines, lowa 


GEO. KUHNS, President 


























NEWS ABOUT LIFE POLICIES _ 





| 
| Policy Literature, Rate etc. 
| Diges 


| PRICE, $3.50 and $2.00 respectively. 


New Policies, Premium Rates, Dividends, Surrender \ alues, and all Changes in 


t” and “Little Gem.” Published Annually in May and April respectively. 


Supplementing the ‘“‘Unique Manual- 




















MANUFACTURERS LIFE RULES | the Little Gem Life Chart the rate on 
dividends left to accumulate is 4 percent 
janine This was the old rate but the new rate 
Canadian Company Announces Changes | taking effect April 1, is 4.75 percent 
in Regard to Disability and R Tt : Lif 
. ° 
Doub!e Indemnity yal Union Life 
- The Royal Union Life will get out 
: — ; y new participating rates about June 1 
Heretofore it has been the pencses of Many of the policy forms will be changed 
the Manufacturers Life of Canada to ind there will be a change in values 
decline to grant any disability or double : E , 
indemnity benefits in connection with i ary P 
joint life policies. This rule, in so far New York Life 
as joint policies on the lives of hus- The New York Life announces that it 
band and wife are concerned, has been | wil] not issue joint life policies on more 
changed as follows than three lives, nor will it quote pre- 
In accordance with its rules regarding | mium rates and guaranteed values for 
the granting of these benefits to mar- | joint life policies on more than three 
ried women they will not be granted | jjyes 
on the life of the wife but the company me 
will in the future be prepared to grant , é 
them on the life of the husband. The Security Life, Chicago 
premiums to be charged will be taken The Security Life of Chicago has issued 
at the husband's age and will be deter- . new special ordinary life policy wit} 
amned Rss follows additional term benefits, called the 
(1) For double indemnity the ordinary mortgage reduction policy.” The polic 
pre mium for a —— ute policy. ; is an ordinary life sold in units of $2,000 
(2) For : Disa vility Plan “ twice © land reducing to $1,500 during the second 
7a we vo ee ate sage y. and . five years and to $1,000 after the tenth 
tl viahe —_ tre —— : can B the sum of | policy year. The policy may be sold with 
= single life rates for Plans A and|the total and permanent disability pro 
. Ie ! - t) . Vision and the waiver of premium, but 
“6 ie ae hae sen Nes io of he JOINT | the disability benefit is not greater than 
cones weaien ife a y Phen ly t * hus- | $19 per month per unit policy, not being 
ie — le double Indemnity | affected by the increased benefit during 
premium will be $1.49 per thousand, the ‘ronan 7 T 
the early years of the policy rhe new 
disability Plan A premium 60c¢ per thou- , "aie . 
form is designed to meet the financial 
sand, und the disability Plan B premium needs of the insured who have a mort 
$9.95 ne eames ! t ‘ ave : ort- 
ae pes thousand , : gage or indebtedness running for fiv« 
This modification of the practice does » tem wees Th rat » th ate 
“ ‘ ve s é ates © ‘ ‘ 
not apply to partnership insurance and form, without disability, are as follows 
as in the past, the disability and double per unit of $2,000 
indemnity benefits will not be granted in - First After 
such cases Ag 5 16th yr 
nnidanagiaia 20 $15.20 
Central Life of Iowa = et 
The Central Life of Des Moines is now 356 22.38 
paying 5.25 percent interest on proceeds oe 26.42 
of policies left with the company and | <3 33.88 
1.75 percent interest on dividends that | 55 419.7 
are left to accumulate On page 66 of | 60 64.12 
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FACTORS IN CLOSING PROCESS | pect may be trying you out, to test your 


Logical Reasons Should Be Pointed 
Out by the Agent Why a Man 
Should Have Insurance 


The Prudential lists knowledg: hon- 
esty confidence and persistence as the 
big four factors in closing It says 

Assuming that the right preparation 
has been made and all available particu 
lors secured as te the prospect's prob 
able income, his standing, encumbrances 
ete study should be given to the kind 
of policy and amount that will fill his 
needs Because a friend of his carries 
a twenty-year endowment and he rather 
likes the policy and mentions it is no 
reason why you should agree with him 
in this respect, unless after learning 
the facts, that plan seems best under 
the circumstances This point should 
never: be lost sight of for a moment 
every man has a logical need of life in 
surance and there is a particular policy 
or policies to fill this need While there 
is a logical need of life insurance in 
the case of every man, he buys life in 
surance because he is convinced there 
is a logical reason why he should do 
so The sale is made immediately you 
gain the confidence of your prospect and 

|} array your facts in such a manner as 
to make him see the logic of taking a 
step that will give him a genuine sense 
of security 

Should Think of Success 

If you become discouraged in the It 
terview, the prospect is as likely to be 
conscious of your premonition of failure 
as you are On the other hand, ques- 
tions which are asked from an appar 
ently disinterested standpoint may have 
behind them a different purpose from 
that you imagine Perhaps your pros 


} 
| 





ability 
remember 


knowledge and 

It is well to 
for the moment 
and that a hasty 
expectations may 
what is going on 
Scle Far back 
may be 


he sees his 


that 
are but surface 
reply contrary 
not really 
in the 
in his mental recesses 
taking form—a picture 
worldly possessions 
and finds lacking that principal 
requisite security It may need only the 
slightest suggestion to how to guar 
home comforts to his loved 
small annual outlay, how his 
credit may be firmly established 
the son at college can keep on with 
education, should the father g 
and unexpected journey 
truthfully made, with a 
to render service bound to 
the ice and to set up that bond of 
which forms the basis of the 


thoughts 
thoughts 
to your 
indicate 
prospect's con 
nee 
picture 
in which 
arrayed 


as 
antes 
for a 


ones 
busi 
hess 
how 
his »on a 
long Simpl 
appeals 
desire 
break 


confidence 


sincere 


are 


Sale 


VALUE OF STRAIGHT CANVASS 


A. R. Hires of the Western & Southern 
Points Out the Plan That He 
Effectively Follows 


\. R. Hires, assistant superintendent 
in the Detroit north district of the West 
ern & Southern Life, asserts with en 
phasis that a straight canvass is very 


essential to success in writing industria 


One must start out early in the morning 
and keep at his work systematically. He 
must have sufficient knowledge of his 
company's policy contracts and rates to 
answer ordinary questions Mr. Hires 
lays great stress on enthusiasm as an 
adjunct to successful work in the in- 
dustrial field It is really enthusiasm or 
as street parlance would call it, “pep 
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at keeps the agent going and gives 
im confidence. 

Mr. Hires says that he never skips a 
me He starts in at the first door, 


kes his eanvass, leaves different sorts 


literature and gets what information 
can His first object is to gain en- 
rance into the house if possible. There- 
re it is necessary to leave a first im- 
ession that is assuring While he may 
get a ready response at first he 
ifts the conversation and then gets 
k to business as soon as possible If 
wife will not consent to sign up 
thout talking to her husband he ar- 
nees a night call At such times he 


gets an 
king with the 


ordinary application 
husband He 


ilms to 


ke at least four appointments for the 
evening He has sufficient calls 
ed up so that he s kept bu 





News of the Prudential 


WV 1 Walla W pr s 1 
or i zatior will t perat s 

iched assistancy f Spok 
t in charg of ¢ I Hart 
was advanced t s per 

dent from ar ger i it distr 
Walla Walla territ s ricl r 
tunity, y» PX x I i 
t ind ur l ‘ ul ger 

d pr ress is ticip d 
sis I ind 

s Ange s district ! p 
issis t in that d r 

\ nt William } Burns ft Har 
N J district, has been advanced 
sistant superintendent in the s 

stric 

Bertram RB. Stevens, assistant superin 

dent in the Lewistown, Pa office of 
Altoona district was promoted to 


superintendency of the Beaver Falls 
| distris su ding John A. Strar 
7 1 Mr Stevens’ connectior with 


from 1912, whe 


dates nm he 
Allegheny 


company 
*k service in the former 


strict, now Pittsburgh No. 4, operat- 
gas agent up to November, 1914, when 
was promoted to assistant superin- 
tendent 
Mr. Stevens has been a consistent top 
notcher for the past few years and his 
ne Was always to be found listed we 
among the leaders of the company 
Agent B. Levine of the Brooklyn No. ¢ 
district was appointed Feb. 5, 1923, and 
r his first vear he averaged over $1 a 
week industrial and $1,000 a week ordi 
nary For the present year he has fat 
exceeded his average of 1923 in both 
branches and it is a fair prophecy that 
will end the year with an excellent 
record in both departments of our busi- 
ness 
Agent M. Wiech of the Niagara Falls 


district is a firm believer in low 
and substantial advance payments On 
good-sized debit practically no arrears 
and the ex- 
ellent. 

Agent E. P 


arrears 


exist advance payments are 
Tulsa, 


“cham- 


Champion, of the 
show 


Okla., district, continues to 
pion” form among the leaders of Division 
Il. in the writing of ordinary. 





LOCAL: ASSOCIATIONS | 





Davenport, Ia.——-At the monthly meet- 


nz of the Davenport association Ray 
Wiese of the Massachusetts Mutual 
spoke on “The New Man in the Field.” 
Mr Wiese gave a very comprehensive 
talk on the essential requirements of a 


and stated some of the 


business 


underwriter 
difficulties encountered in the 
He pictured the life underwriter as a 
and adviser rather than a 
lesmar It is his duty, not to sell a 
in, but to gi him sound advice, to 
some plan which w best f 
and then permit the client to 


unselor 


gegest 


s needs 
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SECURITY LIFE INSURANCE CO. OF AMERICA 


©. W. JOHNSON, President THE ROOKERY, CHICAGO 
SO, ee er $47,024,989.00 
ADMITTED ASSETS 5,668,015.25 


iebbtowhuee 430,178.10 
PAID TO POLICYHOLDERS SINCE ORGANIZATION... 4,403,769.15 


Good Openings in Sixteen States for Personal Producers, General Agents and Managers 


Address: 





S. W. Goss, Vice-President. 








AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 





INDIANAPOLIS 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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George Washington Life Insurance Company 
CHARLESTON, WEST VIRGINIA 


presents opportunity for liberal contracts covering definite territory with 


Home Office registry and with power of appointment of sub-agents 


The States of West Virginia, Virginia, Ohio, Kentucky, Tennessee, South 
Carolina, North Carolina, Georgia and Michigan 


Address 
ERNEST C. MILAIR, Vice-President and Secretary 





HARRISON B. SMITH, President 

















ROCKFORD 


The Market-Place of Northern Illinois 


In thirty years Rockford, Illinois, has grown from 23,000 to 

65,000 population. In the ten years between the 1910 and 1920 

census, it showed an increase of 44.6%. 

Such a record of continued rapid growth is equalled by few 

cities. A favorable natural location, excellent railroad facil- 

ities, a central position in a prosperous territory, have all con- 

tributed. 

Rockford is now ranked as the second industrial city of Illinois 
the greatest industrial center outside of Chicago. Over a 

quarter million people live within a 30-mile radius; its 1600 

families have over $24,000,000 deposited in Rockford banks. 

The right kind of a man, working under the helpful Register 

Life General Agency contract, will find in Rockford and sur- 

rounding territory a fertile, productive field. 

We are ready to appoint a general agent for Rockiord. 

Write, in confidence. 


REGISTER LIFE INSURANCE COMPANY 


Incorporated 1889 
DAVENPORT, IOWA 


A purely Mutual, 3%, Legal Reserve Company—with an Unusually 
Low Net Cost 








“The Capitol Life Insurance Company desires to obtain the 
services of good, reliable agents in all unoccupied territory. 
Please address the company for further information.” 


The Capitol Life Insurance Co. of Colorado 
Clarence J. Daly, President 


Denver, Colorado 








_H. A. HOPF AND COMPANY > 


MANAGEMENT ENGINEERS 
Specializing in Advisory Work for Insurance Companies 


= 
| 
| 
| 
| 


Equipment Standardization 


Organization 
Personnel Modern Office Planning 


Methods 














Main Office: 40 Rector St., New York 


Western Office: 327 S. La Salle St., Chicago 











Insurance Promoters 


We can 


—Buy the balance of your stock. 
—Put you in business at once. 
——Resell stock back to you at same price. 


If your organization is strong and your stock 
partially sold; you will be interested in our 


plan. 


Smith, Hardy & Company 


208 S. La Salle St., Chicago, IIl. 
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Missouri State life, also spoke on “Life 
Insurance as a Profession” and a num- 
ber of musical selections were given 


E. W. Stryker of the Columbian National 


Life and J. T. McKinsey of the Missouri 
State Life were in charge of the meet- 
ing. 
a “2. 
Northern Indiana—The largest at- 


tendance in many months heard V. J 
Harrold, assistant superintendent of agen- 
cies of the Lincoln National Life, address 
the Northern Indiana association at Fort 
Wayne. He stressed the service of life 
insurance as opposed to selling through 
talking reserves, cash values, ete 
told of a certain new agent who 
on a list of old policyholders to 
directly from them their reasons for 
keeping their life insurance This he 
did not with the idea of selling them ad- 


called 
learn 


ditional insurance but because he be- 
lieved that the reason why men and 
women kept their insurance was un- 
doubtedly the reason why they bought 
in the first place In no case did this 
agent find that a policy was kept in 
force because the premium happened to 
be $34 per thousand. On the other 
hand, he did learn that it was kept in 
force because of what that policy would 


do for the insured’s dependents 
Brown Cooper of the New York Life 
delivered an address on the significance 
of Good Friday. 
7 * 7 
New Orleans, La.— Life 
Colleges” was the subject 


Insurance and 
of an address 


hy Dr. A. B. Dinwiddie, president of Tu- 
lane University. before the Louisiana 
association last week He said that life 


insurance is one of the most practical 


means of endowing educational institu- 
tions. “Many classes of the various uni- 
versities remember their alma mater 
through takine out life insurance in 
favor of the university.” he said “In 
one university, it is the custom for 
classes to take out a large amount of 
insurance on the five youngest men in 
the class, the premiums being borne by 
the elass as a whole.” 

tobert B. Trabue, New Orleans mana- 
ver of the Mutual Life and a classmate 
of Dr. Dinwiddie’s at the University of 
Virginia. and Henry W. Robinson, law- 
yer and a Lane alumnus, also spoke 
Amone the guests of the underwriters 
were William Pfaff, president of the New 
Orleens Association of Commerce Lewis 
Wakeman secretary of the Tulane 
Alumni Association. and William Din- 
widdie. member of Tulane Alumni. Presi- 


dent Frank S. Whitten presided 


Nashville, 


school is now 


Tenn. A life« 
held in 


insurat 


Nashville 


being 


sponsored by the Nashville association 
This school is open to agents of all local 
companies The school meets Friday 
night of each week for a three hour ses- 
sion Already over 60 students have en- 
rolled for the whole 12 weeks’ course 
which is the same as that at the life 
insurance school of New York Univer- 
sity The meetings are held in the as- 
sembly room of the Life & Casualty Com- 
pany A small fee is charged for en- 
trance 
* 


Sioux Falls, 8. D.—The South Dakota 


association will hold its two days sales 
conference in Sioux Falls May 13-14 
when a sales school will be conducted 
under the direction of W. E. Bilheimer 
of St. Louis Mr. Bilheimer has con- 
ducted several of these sales schools in 


various parts of the country and has met 
with success in each case. Committees 
have been appointed by President C. J 
Crandall of the South Dakota association 
and they are now working on the details 
for the two day school Over 200 South 
Dakota life underwriters are expected 
for the meeting and there will be a ban- 
quet on the evening of the second day 
* * * 

N. D.—The relation of life in- 
to charity was the subject of a 
talk by Rev. H. R. Best before the Fargo 
branch of the North Dakota Life Under- 
writers at their monthly meet last week 

. 2 = 

Oklahoma City, Okla.—In the absence 
of the president, Charles L. Sykes, vice- 
president, wielded the gavel at a meeting 
of the Oklahoma association Saturday 
noon The program was of unusual in- 
terest, consisting of a discussion of the 
optional methods of settlement in com- 
parison to the monthly income method 
The program was presented by agents of 
the Massachusetts Mutual under the di- 
rection of George Lackey, general agent 
Mr. Lackey announced himself in favor 
of the optional method, principally be- 
cause of its flexibility. His opinion was 


Fargo, 
surance 


}ers 


He | 


| present 


| secretary 


| Ww. 
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sustained by members of his selling staff 
who cited specific instances of successful 


use of this method 


Minn.—The meeting of 


on Apr 


Minneapolis, 
the Minneapolis association 
was altogether in charge of the women 
and the discussion concerned women in 
the insurance business. Miss Caro Brown 
was in charge of arrangements for 
luncheon, assisted by Miss Hazel Read 
and Mrs. Elizabeth Shepard The speak- 
were Mrs. Elizabeth McCrea, Miss 
Lillian Luehrs and Miss Read Mrs 
Elizabeth Fargo sang 

* 


Colorado, — Continuing its successful 
monthly meetings the Colorado 
ation had a rousing in 
the night of Apr. 17, with more 
at dinner Songs were 
Clarence C. Moore, and Craig 

of the Rotary Club, put 
amusing skit, “Gump vs. Jiggs.” 
were two valuable papers read 
Collins, manager of revenue 

city of Denver, talked on 
surance by a Business Advise 

It was one of the ablest presentations of 
the subject ever made by not of the 
profession H. Allen Nye, the new agency 


associ- 
Denver 
than 100 
SunE 
Davidson 


Session 


by 


on an 
There 

Clem 
for the 
“Business In- 
as Seen 


one 


manager for Colorade for the Equi 
table Life of New York, spoke on “Busi 
ness Insurance—Its Application and the 
Agent's Presentation of It.” Mr. Nye 
knows his subject thoroughly and mad: 
quite a hit. 

At the May meeting the matter of a 
Slate for new officers the coming term 
will be taken up, the annual election 
being in June A special nominating 
committee was appointed at the April 
meeting. J. H. Cowles of the Provident 
Mutual is chairman President Winn: 
has announced that he will not be a can- 


didate for re-election. 


Champaign, ll.—J B. Wolfenbarger 


counsel for the Peoria Life. addressed 
jthe Champaign association at its meet 
jing Friday. He spoke of the service 
agents should give policyholders The 
association has doubled its membership 
lin the last few weeks and is arranging 
a special program for each session 
.. & -@ 

Modesto, Cal.—James W Utterback 
district manager of the West Coast Life 
at Modesto, has been elected president 
of the Modesto chapter of the Norther 
California association which was organ 
ized this month. Other officers are E 
M. Ward, vice-president; Claude Wright 
secretary; J. F. Conlon, treasurer 

. @ 

Philadelphia, Pa. A preliminary report 

of th fourth annual Philadelphia sales 


congress was made last Thursday 


the monthly meeting of the Philadelphia 
association, showing that for the first 
time in history the congress not only 
paid for itself but had $1,500 left over. 
Receipts exceeded $5,000 and expendi 
tures about $3,500. 


The association will elect officers at the 
annual meeting to be held May 8 The 
nominating committee appointed to sub- 
mit names of candidates of: J 
Mortimer Darby, Massachusetts Mutual 
chairman; Allen TD. Wallis, Equitable of 
lowa Frederick Pierce, Connecticut 
General; Edwin Pearson, Prudential, and 
John R. Fox, Metropolitan Plans 
afoot for a union of the various life 
sociations of Pennsylvania into a 


consists 


are 
as 
Stute 
ussociation 

+ * 
Speakers at the May 153 
New York association at 
will be Prof. Solomon 8S 
University of Pennsyl- 
speak on “Property 
versus Life Values”; Ralph Hayes, di- 
rector of the New York Community 
Trust, on “Life Insurance and Charities.” 


New Vork 
meeting of the 
the Hotel Astor 
Huebner of the 
Vania, who will 


and Judge Harold B. Wells of Borden 
town, N. J.. whose subject will be “The 
| Best Philosophy of Life.” 

* * 

Boston, Mass,—The regular monthly 
meeting of the Boston assoviation, ordi- 
narily held on the third Thursday of the 
month, has been postponed to May 2, at 
which time the speaker will be Edward 


A, Woods of Pittsburgh. 
s 

Green Bay, Wis.—R. B. McKnight of 
Texas, supervisor of agents for the 
Franklin Life, was principal speaker at 
|the program meeting of the Green Bay 
association, the first social affair given 
by the newly organized association. Mr 
|} MeKnight spoke on the prestige of be 
llonging to the National Association of 
Life Underwriters. Entertainment was 


| 


provided by Art Massey. 
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BANKERS LIFE INSURANCE COMPANY 
OF NEBRASKA 


Home Office: Lincoln, Nebraska 


Assets’ - - $23,400,000.00 
TWENTY PAYMENT LIFE POLICY 
DEFERRED DIVIDEND 
TWENTY YEAR SETTLEMENT 


. nkers Life Insurance C — bist aca -_ Matured in the | 
Lincoln, Nebraska OLD LINE BANKERS LIFE INSURANCE | 
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l ve paid $1000.00 } \ 4 , ; —_— —— 
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ms line B Sane + ie Name of Insured Louis Shormann 
ung man or woman to take out a policy with this Company as young as they car Residence... Shelton, Nebr. 
a 3 asst Amount of Policy.... $1,000.00 | 
| LOUIS SHORMAN? Total Premiums Paid. . 719.00 
SETTLEMENT 


Total cash paid to Mr. Shormann $401.85 and | 
a paid up participating policy for $1,000.00. 





If interested consult one of our agents or write 
. } see.e IZ ~—hanve ’ - . . > } , j ’ a} 
Qld Line Bankers Life Insurance Co. of Nebraska, 14th and N Streets, Lincoln, Nebr 
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Northwestern National Life 
Insurance Company 
Minneapolis, Minn. 

Mutual... .......-Legal Reserve 


Nh ig Oe a is 8 wg bah % ....+..$16,666,178.00 
Surplus . rene sin owe aw 6:0 '0 000 0 gegen 
Insurance in Force. . pe eeeee s+ $173,309,166.00 


The COMPANY has $109.37 of assets for each $100 
of liabilities 
Rate of Interest Earned, 1923............6.20% 
Mortality, 1923....... = 41.3% 
Liberal direct agency contracts available in Pennsylvania, 
Virginia, Southern Indiana, Southern Ohio, and Kentucky to 
men of ability and record of successful results in personal pro- 
duction and organization. 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY YEARS of prosperous and successful busi- 
ness. It has passed through panics, pestilence and wars un- 
harmed, and to-day, as a result of eight decades of endeavor, 

offers financial strength, reputation, magnitude, leadership, and 
life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street, New York 














Insurance Record, 1923 


New Insurance . . . $ 96,148,025 
Insurance in Force . . 719,421,634 


Increase of $58,623,876 which is 61% 


of the New Business 


New England Mutual Life Insurance Company 


of Boston, Massachusetts 

















Our Agents Have 
A Wider Field 


An Increased Opportunity 








Because we have 


Age Limits from 2 to 60. 

Policies for substantial amounts (up to $3,000) for Children on variety of 
Life and Endowment plans, thus enabling parents to buy all of the Fam- 
ily’s insurance on the Ordinary, i. e. Annual, Semi-annual or quarterly 
premium plan. 

Participating and Non-Participating Policies. 

Same Rates for Males and Females. 

Double Indemnity and Total and Permanent Disability features for Males 
and Females al‘ke. 

Standard and Substandard Risk Contracts, i. e. less work for nothing. 


THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO, ILL. 











_THE NATIONA AL UNDERWRITER 


RESIDENT R. W. STEVENS of 
Pp the Illinois Life, received the other 

day a circular letter from a Chicago 
bond house signed by the sales manager. 
It told something about the condition 
in the bond selling field. Mr. Stevens 
after reading the circular said it was 
his opinion that the average life insur- 
ance salesman is in ability, knowledge, 
training and service considerably above 
the average salesman in any other line 
Chis is what the bond house sales man- 
ager said: 

“IT wonder 

average run of 


think of the 


what you 
who call 


bond salesmen 


on you. Possibly your experience 1s 
like that of a prominent business man 
I talked to recently. 

‘The bond men who call on me,’ 
he said, ‘are peddlers, not salesmen. 
They call on me or phone me every time 
a new issue comes out, regardless of 
whether or not these bonds are suited 
to my needs. Time after time, I tell 
them only buy municipals and 


that I 


AGENTS TRY TO PLAY SAFE 
Much Work Has Been Done in Getting 
Up Interest in Inheritance Tax 
Life Insurance 





In some of the large cities a practice 
seemingly has been inaugurated by 
some agent in the larger cases that is 
being frowned upon by general agents. 
The agent will go to some medical ex- 
aminer or examiners whose examination 
will be received by any company. The 
agent may have some doubt as to what 
his own company will do. He asks the 
examiner to make a report for certain 
other companies. The agent then waits 
results. If his own company does not 
reject the applicant the others are sent 
back. Or it his own company will not 
take the fu™ line he can rely on some 
others. Frequently an agent thus has 
six companies, for example, to fall back 
upon. He may therefore, choose the 
one that gives him the most liberal 
commission allowance. 

Leaven Has Been Working 


In the large cities the agents that 
have been using the inheritance tax and 
federal estate tax argument find that 
their educational work has been of great 
avail. The people who are interested 
in preserving their estates have studied 
life insurance from an entirely different 
angle than they had in the past. Those, 
however, who are interested in argu- 
ments of this kind have built up an es- 
tate worth about $100,000. This natur- 
ally limits those who would be particu- 
larly responsive to life insurance from 
this angle Any man, however, is = 
terested in the creation of a_ sinkin 


fund to take care of the obligations th: it 
will come at his death. Agents there- 
fore, in planning a man’s protection do 
not hesitate to call attention to the un- 
usual demands that will be made at this 
time. A person may not be interested 
in inheritance taxes or federal estate 
taxes, but they probably will have to 
meet income taxes, personal property 
tax, unpaid obligations of various kinds, 


funeral expenses and so on 


One of the leading producers was 
asked whether net cost cut a consider- 
able figure in competition Here was 
his answer: “We do come in contact 
with net cost arguments where com- 
pany is pitted against company. I al- 


applicant that it is unsat- 
make comparisons among 


ways tell an 
isfactory to 


“One man may 
worth $2,000 more than 
house and he is willing to 


man’s 
more 


another 





pay 





companies on premiums alone because 
their contracts and the purpose of the 
insurance are as varied as houses. A 
man may have a house on one side of 
the street and the frontage per foot | 
may be worth $5 or $10 more than on 
the other side of the street. 


build a house that is | lowa 
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BOND SALESMEN DO NOT TRAIN 
| FOR PROPER, INDIVIDUAL SERVICE 


vet I am called to the 
fifteen times in a 
an offering of some 
bond or an indus- 

salesman should 
to my require 


public utilities, 
phone sometimes 

morning to listen to 
foreign government 
trial bond that the 
know does not conform 
ments.’ 

“If your 
wasted by 
sighted bond 
trving to make an 
sion themselves, 
interview one of our 
investment specialists. Talk to this 
man, regardless of whether or not you 
are immediately in the market. Tell 
him the type of bonds you want. Have 


being 
but short 
are only 
commis 


time is continually 
well-groomed 
salesmen, who 
immediate 
it will pay you to 


carefully trained 


for 


him make up for you an exhaustive and 
unbiased report on your present hold 
ings. His knowledge of your needs 
will place him in a position to act as 
your financial counselor, thus saving 
your valuable time from the encroach 


ments of the peddle r type of salesman.” 


GOES INTO OUTSIDE FIELD 
James A. Grizzard Says His Office Be- 
comes Educational School on Which 
Other Agencies Draw 





James A. Grizzard, head of the Griz- 
zard Insurance System, states that his 
agency forces in the cities in which he 
operates, Columbus, O., Cleveland, De- 
troit and Chicago, are almost exclu- 
sively men who have never been in the 
life insurance business. Mr. Grizzard 
feels that it is unethical to raid the of 
fices of other companies. He aims to 


attract men who see the advantages of 
his system of monthly budgeting and 
working in conjunction with a bank that 
collects the premium each month. Mr. 


Crizzard does not shut his offices to 
life insurance men of experience but he 
finds that his best success has come 
from new men. 
His Own Force Raided 

In this connection, it is interesting 
to note that other companies have no 
hesitancy in going aiter Mr. Grizzard’s 
men He said this week that he be- 
licves that his office has become the 
recruiting field for a number of high 
grade companies. Some of his agents 
are weaned away trom his office be- 
cause of higher commissions or larger 
dvances Mr. Grizzard has a careful 
educational training for his men. They 
are given a course that particularly fits 
them for permanent life insurance work. 
Mr: Grizzard said that his men attract 
attention in the field and after they 
get going in a Satistactory way. they 
receive offers from other companies 
tor the st ae 2 aa or spe cial features 
that appeal to him. always ask a man 
why he is taking out the insurance. I 
inquire whether it is to be a perma 
nent investment or whether it is s¢ 


cured for some temporary measure. Ii 
a man intends to purchase insurance and 


lock it up in his box he is interested in 


getting the best quality at a fair price. 
You cannot always decide on the de- 
pendability of insurance, its quality, its 


scope by comparing pre 
miums. You mav look at a number of 
houses and to all intents and purposes 
they may appear to you to be equally 
valuable. There are deviations due to 
special features that are more expensive 
and yet a man is willing to pay more 
for such.” 


service, its 


Bankers Life of 
Station WOH will on 
broadcast the results of the 
versity relay races which are of intens« 
interest to those of sporting blood in 
This station has only been work 


Des Moines radis 
Saturday next 
Drake Uni 


The 


| ing for a couple of weeks, but Bankers 
Life folks are already realizing they 
have made a ten strike with this service 
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SMITH WOULD PREVENT 
ENCROACHMENT SHOWN 


(CONTINUED FROM PAGE 6) 


rance contracts providing a _ benent 
loss of life by accident is 
insurance principles since the 


violative 


classi 


ition of risks tor lite insurance does 
apply. This tends to abolish the 
stinction between insurance and gam 


construed, practically 
and 
use 


annuities, 


ling Literally 
of the health 
ns m present 


racter ot 


’ 
accident policy 
partake oft the 


and adjustments 








nade on the assu that sucl 
] cy torms are valid ovide pre 
against loss trom pers 1 acci 


nt and disease 


Purpose of Health and Accident 


primary purpose of health 


insurance 








ence has been the creation ot 
he business in the d the u 
d i lure « the s css eal 
s possibilities d ‘ ‘ 
gent eed « soci Is 
t The benetits | ivable 
ent and health p ies ex 
of medical care and treatment 
person are in the nature of anyu 
s because the amount such ex 
ses re large de pe! pon tie 
es of the disabled in d there 
the ire not suscept gr 
re I i prope classification of risks 
Both Classes Must Be Protected 
| appreciate fully the desirability ot 


coverage in one contract but | 
that the deve lopment < 


nplete 


tf msurance 





its successtul operation depend o1 
different kinds of insu e being 
separate and distinct and proper 
sts, premiums, reserves and classit 
of risks being used. For pres 


purpose | know that for the proper 





elopment of health and accident in 
rance it must be protected from en 
ichment by life insurance through 
payment of benefits for temporary 
sability under the pr ions c 
tracts dealing with annuities depend 
pon total and permanent disability 
Distinction Sheuld Be Made 
1 the statutory law, which is largel 


e result of departmental recommenda 
the distinctions between 


nds of imsurance should be 


different 


] rly 
ciea}l 





ide and insurance transactions, insut 
" operations and court act he 
ed trom ambiguity and confusion so 
as possible Classifications o€ risks 


made on different bases for different 
insurance. Reserves are set up 
valuations made on different data 
different kinds of insurance I feel 
it there is an obligation on this Cor 
ntion to clear up the situation on total 

permanent 
te contracts 


j ; 
as ot 


d 


disability provisions in 
and to protect health and 
ident insurance from unfair compe 


Union Central Convention 


four hundred and fiftv Union Central 


te agents and managers will be in 
cimnati Monday, Tuesday and Wed 
esday of next week to attend the an 
il agency convention \ three day 
gram has been arranged, including 
neipally short addresses by company 


theials and outside speakers on sales- 
nship, company finances and building 
Nearly all of the men who 


IsIness, 


ill be attending the convention pro 
iced $100,000 or more of life insurance 
1923, ot course some of them, much 
re than that 


Authorize Big Loans 


he Metropolitan Life authorized 


ns on bonds and mortgages amount 
¢ to over $5,750,000 last week OF; 





Is amount $4,437,500 was on city loans 
d $1,745,850 on farm loans 


LIFE 


MUCH INTEREST IN THE 
CLEVELAND MEETING 


(CONTINT ED FROM PAGE 1) 





Al the gh special state insurance taxcs 
will be the main theme of the addresses 
to | lelivered before the imsurance 
group sessiol te lace s bee 
gi in the program for a dis 

‘ . NCE dvisory mimittee’s 
eport « he “Certificati ‘ Autom 
bile Titles The ne is v = the 

ite le has oug wit seri S 

¢ s ati Che vners 
tha 14,000,000 1 te ve les < ere 

t oe | tt« ct > ‘ d ‘ 

e nv 1 s take bat 

s < LIS ice this 
\ ogram he de tn 
‘ cture \r {’ spPcankcrs 
\ address its iv cess s 

cs I Kay 1 gh, »« 
; Metropolitan Life. His 

Industrial Pens 
Winners in the Contest 

One é es e g 

< < ss ‘ ew the 
< ‘ var < 
, 
s ia 1\ ‘ 

< 4 ‘ r 
4 ‘ | c*> 

i cl | 
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csc - < ‘ | s eXbDe 
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Ayres Says Life Man 
Shouldn’t Sell Other 
Classes of Insurance 


all right a ‘ . 


to sell iscellancous lines 
‘ ( It] a d accide 
othe casualt n erag 

S ll one for life 1 g it 
side v1 1 ‘ icce re te 
{ ] ire?! | \ vres cs ‘ he 

\mern ] te. of 1h ‘ 

Mi \ es had le ( ‘ i\ 
ro. t nis statt a s 
the suggest or one ¢ tin ] c 

it ! ermitt ke casualt 

d \ wn ns col cl ! 4 
tion Ww lite Here his re 

‘It ts experi ‘ ‘ 

man who sells | ra 
ird enough will have all \ ‘ 
vent to ¢ cxXT é ce 
t is decidedly against 1 judgement 
al man to trv to divide himsel 1 nis 
a avocation 


Question of Entree 


™ lar as centres s concerned, it also 
mig e a good entree t n 5 ces 
and places of business if our represer 
tative were selling ommce supplies H 
also could get into the home if he were 
selling butter, chees« spices at d what 
not He might go turther and t ike 
ugs, household furnishings and pianos 
but mv notion would be tit he tried 
to serve the human family in every de 
partment of its needs and requirements 


he himself would go to the nut factory 
in a very short make 
absolute failure of 
takings that he we 


time or such an 
Ve or his under 


Jack 


anv o1 
uld land in the 
ot-al-trades-and-master-of-none 


“It Mr 


class 
make a suc- 
will have to 


business and a 


wants to 
business, he 
his 


business 


strictly during every 


Curtis G. Smith, for the past seven 
vears cashier i . f 
the Equitable 
promoted to traveling 
territory He is suck 
at Kansas City by V. P 
been connected with the Equ 


1 years Denver and Salt Lake City 


eeded as 
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WRITE TO 


W. A. Stalnaker, Director of Agents 


Box 776 Clarksburg, W. Va. 


For ground-floor opportunities in Pittsburgh 
and Western Pennsylvania and in West 
Virginia which was recently opened and 


where more than ONE HUNDRED 
THOUSAND DOLLARS PER 
MONTH is being wnitten by 


FEDERAL UNION LIFE 


Ol 


CINCINNATI 











WINNIPEG’S 


New — First Class 


The Marlborough 


240 Rooms — 220 Baths 


Downtown and Leading Hotel 


Sample Rooms 


Within three minutes of all Insurance Offices and Agencies 


and Center of 
Financial, Wholesale, Shopping and Theater District. 
R. H. Webb, Manager 








Seventh in the U.S.A. 


In 14 years this Company developed an accident and 
health business that placed it in 7th place among all the 
companies of the United States in amount of disability claims 
paid And it is now making equal progress in the develop- 


ment of the Life Insurance Department 


BUSINESS MEN’S ASSURANCE COMPANY 


W. T. GRANT, President KANSAS CITY, MISSOURI 














Safety, Service and Stability 


ATTRACT PROSPECTS AND INCREASE AGENTS’ CLIENTELE 





SAFETY—Guaranteed by careful selection of risks and investments. 
SERVICE—Provided by an efficient and progressive organization. 
STABILITY—Assur 


d by conservative busincss poci 


Horne Office: 


Founded: 1867 Des Moines | 





Insurance In Force Over $350,000,000 


For information concerning contracts: Address Agency Department 

















Acacia Mutual Life Association 


Formerly the Masonic Mutual Life Association of the District of Columbia 
Insurance in Force, over $150,000,000.00 Assets over $10,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies at Net 
ost to Master Masons Only. 

To Agents who are Master Masons in good standing we offer: 

Liberal First Year Commissions. Continuous Renewal, thus insuring an 

pcome for life to permanent Acacia Agents. Real Home Office Cooperation 


WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 
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T of 
i TALKS WITH LIFE INSURANCE MEN 
/ 
B Y ? | 
ut Are ou POSITIVE ° N agency manager says that he | However, it is very dit se sight 
never appoints a new agent with- | of the comm usiness 
: ; ae . pita to mee \ enh nee wee 
You may think you are completely equipped for writing a out at least making an cHort ¢ oo We a's er, See on oO 
large volume of business—but are you positive ? his wife to see il she is sold on the | get the man signed up becau means 
proposition her husband is accepting. something in the way rs and 


are greatly hampered and 
of prospects. This policy 
liberal in rates. 

equal rates for both men 
scale. 


on a large 


er 


I. G. LONDERGAN 
Viee Pres. & Gen'l. Mgr. 





Impaired risks form a large percentage of your territory. 
dinarily, they being eliminated at the outset, your sales efforts 


Or- 


your territory restricted. 


Medical Life, writing a sub-standard policy in addition to the 
standard policy, makes it possible to write this particular class 


is broad in coverage and exceedingly 


Writing Sub-Standard, Standard and Child’s Endowment, plus 


and women, Medical Life salesmen 


are positively positive that they are equipped to do business 


Full details sent on request. 


ICAL LIFE 


INSURANCE COMPANY OF AMERICA 
WATERLOO 


IOWA 


E. E. BROWN 
Agency Supervisor 

















“SAFE ASA 


The GHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT ~° MONTHLY INCOME INSURANCE 


Sia See LATEST POLICIES AND AGENCY CONTRACT 
Openings Ohio, Ind., Ky., Mich., W. Va., Tex. and Okla. © Write Columbus 





(el @)¥/ 4 1.107 | as a = 10), *) © 


FOR FACTS 














IMMEDIATE. 


Sub-standard risks 


a maximum of service. 
Advantageous agency 


ability and integrity. 
not essential. 


PHILIP N. THEVENET 
Vice-President and Secretary 





Southland Life 


Insurance Co. 


HARRY L. SEAY, President 


Insurance In Force 


$75,000,000 


Admitted Assets 


$8,330,000 


The latest in approved policy forms. 
Disability Annuity Benefits with first payment 


Waiver of Premiums without extra charge. 
Double Accidental Death Benefits. 


are handled as expeditiously 


as those on standard lives thus insuring to the agent 


contracts open to men of 
Previous insurance experience 


CLARENCE E. LINZ 


Vice-President and Treasurer, in Charge of Agents 


PAUL V. MONTGOMERY 
Vice-President and Actuary 


DALLAS, TEXAS 




















Some men say, “That is all right. My 
wife will do as I say,” but he insists on 
meeting her just the same. When a 
wife understands what her husband 
makes on new business and his interest 
in renewals, it often happens that she 
acts as a decided urge for new business 
and also for keeping it in force work. 
One wife told about went over her hus- 
band’s route list and checked him with 
care to prevent his making it longer 
than it should be and she told the 
agency manager that she saw to it that 
her husband did not take a 15-mile drive 
home “merely for lunch.” The wife’s 
understanding of her husband’s work 
makes him work better in many in- 
stances and enough times to make the 
rule of meeting the wife, if possible, a 
good one. 
Ss « 

T is proverbial that life 

prospects will grasp at straws when 
it comes to searching for excuses not to 
take life insurance. They read the daily 
papers and, whether they are interested 
in the stock market at all if the market 
is going down, they use that as an ex 
cuse when the agent calls, to defer ac- 
tion. The effect of the 
vestigation at Washington 
while it was in progress. 
clared that business was being dis- 
turbed because of it and the future there- 
fore was uncertain. The fact that 1924 
is a presidential year is another favorite 


was used 


excuse During the heated term the 
weather is used as a reason tor post- 
ponements. Prospects therefore are 


seeking out reasons why they should not 
buy. It is the duty of the agents to be 
ready for action the moment an excuse 
of this kind is made. 


* * * 
HE medical director of one of the 
life companies said that almost all 


offices are more stringent in passing on 
what might be called temporary 
Some men will take insurance for a 
year or so and then drop it In the old 
days, when rebating was rampant, there 
was always a big December speculative 
Companies are avers¢ 


cases 


business written 
to putting on their books policies that 
will lapse at the end of the first year. 
Where there is a suspicion that a 
policy he Ider intends to lapse it will be 
rejected because a company knows that 


to put a risk of this kind on the books 
costs money and there is nothing in 
having artificial volume when there 1s 


no profit to it This medical director 
said that companies too are investigating 
more fully men in promoting lines. They 
are taking big chances, they are playing 


more or less with fate and are under a 
big strain There is considerable moral 
hazard in such risks 

* * 


N insurance salesman the other day 
said that in his opinion but few lite 
insurance men working in the field have 
the real vision of life insurance. If they 
did their service would be far more et- 


fective and their production would be | 
greater. In speaking on this subject he 
said: “Most of us see only the commis- 
sion that is forthcoming if we close a 


certain piece of business. Our 
fixed entirely on what we are going to 
get out of it Life insurance is altru- 
istic in many respects. It is capable of 
solving the financial problems of a man 
so far as his family and business are 
concerned from a protection standpoint. 
When we go to a case the query in ow 
ninds should be ‘After I get full infor- 
mation about this prospect, what can 
lite insurance do tor him? How can it 
best be adapted to his desires?’ Life in- 
surance renders a big service. It is up 
to the salesmen to find out what it can 
do for each case individually. His com- 
will take care of themselves 


eyes are 


missions 


insurance | 


senatorial in- | 


Prospects de- | 


That is we have our ow: 


cents for us 
end in view rather than that of the 
prospect. On this account life insur- 
ance 1s submerged 

“I think that too many life insurance 


men are not financially able to carry on 
their work. Thev get discouraged. Life 
insurance after all is a hard business to 
pursue. It is full of discouragement in 
the regular course If a man finds it 
difficult to produce enough business to 


meet his obligations he is not in the 
proper trame of mind to prosecute his 
task. Many men enter the life insur- 


ance field because they have no capital. 
They realize the fact that it does not 
require very much money to start. How- 
ever, the work is very difficult until they 
get their gait and in the meantime they 
may not produce sufficient to make both 
ends meet. They get discouraged and 
drop out.” 

| ee w 


connected with 
York companies, 


N agency manager 

one of the New 
who believes that it pays occasionally 
to have an agency convention held at 
some resort, perhaps distance 
from the agents’ field of activity, does 
not think that such a trip should be 
described as a “junketing expedition.’ 
He believes thoroughly in agency con- 
ventions. He that they appeal to 
the instinct in every man to strive to 
obtain the approval of his friends and 
The conventions 
give him an objective. His contact with 
the officers and company organization 
make him realize what a big proposition 


some 


says 


business associates 


the company is. He gains a vision ot 
the business, and of the opportunity be 
tore him, that can be gained in no other 
wat 
No Time Is Wasted 

It the convention is held at some at 
tractive resort, the agent will work 
harder to earn the right to go. Ofte 
such conventions are more valuable for 
the educational standpoint than, those 


held at the home office. In his 
ence he has found that the agents attend 
the sessions with greater regularity tha: 
when held in a big city. It is his com 
pany's custom to have a heavy schedulk 
during the convention, and there is not 
the regular attendant. 


exper 


time wasted by 
\s to expense—it does usually cost a 
littl more, but not a whole lot. On 


one occasion, such a convention actually 
saved money for the company. The av- 
erage traveled by the conver 
tion delegates may be but little greater 
than in the case of a home office meet- 
ing. In the few instances that his com- 


distance 


pany has held conventions of this kind 
the increased expense has been more 
than justined by the stimulation the 


igents turnished by it 

Rice & Tyson Win Honors 
Rice & 

Life of 


Tyson of the 


lowa at 


The 


Equitable 


agency tf 
Harrisburg 


Pa., led all agencies of the company) 
during March, which was “President's 
Month” in honor of Henry S. Nollet 
This was one of the largest months in 


nearly $8, 
being received 
the month 
amounted 
SO24 


Mare h 


the history of the company, 
000,000 of new business 
at the home office during 

The total paid for business 
to $6,586,849, which is a gain of 
written in 


927 over the 
1923. 

The Rice & Tyson agency paid for 
$323,349, leading all agencies for the 


business 


second consecutive vear The leading 
personal producer during the mont! 
was a B. Wood of the Faltysek & Lin 
inger agency in Chicago, who paid for 


Wood's total for the first 
$497,700. The total paid-for 
the company for the 

$17,473,635, a gain of $1 
the same period in 1923 


$259,300. Mr 
quarter is 

business of 
guarter was 


| 644.067 over 


first 
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MODERN BUSINESS GETTING METHODS 


Perez Huff, Big Personal Producer, Tells basi Re re ee nee ee eee ee 
Life Men That Systematic, Intelligent | s:50.000 was issued!” When I'ieit the | “Would you mind telling me if you 
Work Will Always Bring Rich Results ‘t's esc) "The iinker inew | SVS ye. Ns menenes 











‘ 


EREZ HUFF of New York City, ; “Well Jane, I feel thankful to think you | | asked it $250,000 was the adequate Yes.” 
Precnersi agent of one of the Travel- | remember me after twentv vears. How | @4™mount of insurance that man could “Is there a mortgage on it?” 
ers offices there and a large per- | did you know me2” “Why. Mary. | | carry. My banker said “No,” so I asked Yes.” 
4 sonal producer, spoke before the Ohio | tnew you by vour hat.” Jane replied him tor a card to this gentleman and | put down and let that man see just 
| sales congresses. He said in part On the other hand using memory as | Was promised this card on condition | what income would be paid to his fam- 
p. Soe Das ccs be ole a definition given by a very smart me et at 4 7 . ts 7. on bar . uae Ne me ily in event of his death | asked what 
nsurance. Now my methods of selling | 8™° One day he was sleeping in the | to cal Ne ne ee oe ee a - —-> . —. told me 
nsurance may be a little different from | COT" field and the devil came up and | Mans oMce and the secretary saw the Lt said, “Is moe) SNC TF yee 
the orthodox stvle of selling which has | Said: “Nigger, do you like eggs.” but | card, sent it in and | was asked to come | to carry or should you not have an 


heen prescribed by the life underwriters before he received a reply, disappeared Seated in the gentleman's office. I | amount of insurance that will take your 

, a . ; . : *: 4 “AT. > _ J ] . . - > 

hroughout the United States, but you | About ten years later this same nigger | 54! Mr. B., | was in a certain res- | Place im even! "\ a meee BoB 

¢ . , - @aserwane tha marning . , ter ‘ - “C , re 

nust suffer for it. You have asked me | was again asleep in the corn field when | Ura s morning and overheard a | ext ten years ccording to your per 
| 


. , rentinn e:. shar . » | sonal income based upon your earning 
to come here to tell you my selling | the devil appeared to him and he said | SO" ¥Stsatiol Since that time I have . “a ant of : th A h uld 
é nod ¥ _ na nour < hout oO ’ Capacity is it not a tac a ou snouk 
methods and, the retore, you are going “How? “Fried, said the nigger, and made 1 quire = ut you and | find you i > >" 
: th so much. Inasmuch as vou |] have $250,000 more insurance 





to be penalized so don't criticise me tor that is what ] call memory : 
what | am going to say because my Phat is mental attitude. I have tried | “ANS, DBSSCe Bm cxamimnation that en- | Necessary to Do One's 


t . sled 1 ta tal sf ) ) 
method or system of selling is probably led you to take out $100,000 worth of Work Systematically 


, to get you in a happy frame of mind Sie el Bees wiihen » +i 
radically different than the propaganda ; py additional insurance, it strikes me that 


which has been sent out bv the various rhis is psychology of selling—trying to | ,ow is the time for you to protect your I wrote him for this much more. 
associations in this country. I don't get over something that you want to self with insurance for the maximum | Anybody could have done that 1 did 
want to start you on something that is get On he gy Rl ge 3 ' wT ral amount you Can Carry it because first, | had the guts to call, 
entirely different, but it is nothing else | °*S': “oe “Ths a oe Why, Mr. Huff, your call is unique, | second, because I had the vision to 
in the world but the human element of | 7 ake you do it ; Phat is what | a your approach is unusual, but frankly | make that man visualize his personal 
selling your fellow men. more particu- oo - — tT ae he &” 7; and et >2 0,000 is all the i surance | care to | needs and the consequence has been 
larly by selling yourself, gaining his atis W bat am nere on om | carry,” was Mr. B's reply that that man has become one of my 
confidence and knowing what you are a a a ar a ro cee = "What said, “Mr B { that is all you care | best boosters. I wrote, through him, 
ies . of wo and systematic work. MM am to carry, | will leave vour office, but I | $2,000,000 How about the agent that 
success | have had S because | have want t satistv mvself that 1 am a good | wrote the $100,000 He could have done 
Essential to Get in systematized my work. salesman or that | am a poor salesman | it. What one man can do, another man 
the Right Attitude Conversation That Was Overheard in or that im an ordinary salesman. Will | can - A man has pa to re in 
, = ou please answer these tew questions?” | it can mspire you and that 1s what 
Memory is one of the essentials nec New York Restaurant Boag oper cca ol aad yn sence | Gh ced nga ff eon Bn pnd 
essary as an adjunct to sell insurance, I am going to give you a personal ex day just the same as | do. I have used | work and the thing that has caused 
You must exercise memory in a judicial | perience One dav in a certain restau- | it for 15 vears [ have gotten up a|me to attain my greatest success has 
sense; not like the woman who said: “I | rant in New York I overheard a life | schedule of a budget It has been sent | been my aim to write an application a 
have not seen you in twenty vears, but | insurance agent telling a friend that he ll over the United States | day. 
you have not changed a bit, Mary.” | had that morning written a man for Mr. B.”, | said, “Ii you die you are | 1 have always read with interest the 











Conscientious Service 


A term often used, often misused. 


The Peoples Life is continually striving to make “Conscien- 
tious Service’ mean just what it says. That our agents 
recognize this fact, is evidenced by their faith in the Peoples 
Life. It is a valuable asset. 


The Peoples Life is a liberal company. It believes in a liber- 
ality of contract. If for any reason an agent leaves this 
company, his renewals are not disturbed. He is free to go 
with the knowledge that his renewals will be paid promptly. 
This is just a part of our “Conscientious Service.” 


“Life is worth living if the future is provided for’’ 


j Ba, Bee itz, 


{it} iia 
pa | 





PEOPLE’S LIFE BUILDING 





INSURANCE: CONMPNNAZ 
Chicago, Illinois 
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TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life 


Insurance Company 


Executive Offices Wichita, Kansas 








CALIFORNIA STATE LIFE 
Insurance Company 


SACRAMENTO, CALIFORNIA 
Insurance in force over $48,000,000 


Assets in Excess of $5,900,000 
Capital and Surplus over $767,000 


Splendid opportunities for reliable, experienced 
Salesmen bearing proper credentials. 


Write J. R. KRUSE, Vice-President and General Manager. 











Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
WINTHROP M. CRANE, Jr., President 


This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 

Has always rendered the highest grade of service to its policyholders. 

Has always extended reasonable assistance and encouragement to its representa- 
tives to develop and hold their business. 

Its policy contracts give to each individual insurer full protection, safe-guarding, 
at the same time, the interest of all policyholders. 

JOHN BARKER, Vice-President FREDERICK H. RHODES, Vice-President 




















Eureka Life Insurance Co. 
Of BALTIMORE, MD. 
Incorporated Under mca of Maryland, 1882 
Standard Ordinary and Industrial Policies 


J. N. WARFIELD, 
Dr. J. H. IGLEH 





. C. MAGINNIS, President 


. BARRY MAHOOL, Vice-President iT Medical D Director 
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work of G. W. Ryan who for ten years 
has written an application per week 
for the Provident Mutual. How many 
men do you know that take pride in the 
fact ‘that they have averaged an appli- 
cation a day? Why should they not do 
that? Suppose you had a job and had 
to be in at 9:00 o’clock and got an hour 
for lunch and worked until 5:00 o'clock? 
You would have to be there 


Life Insurance Men 
Do Not Observe Hours 


Now because you who work for your- 
self and you are life insurance agents, 
and in one of the greatest businesses in 
the world and can do more good than 
any business in the world, why don’t 
you get up at nine in the morning and 
start to work and work right through 
and keep on working until you cannot 
more? Is there anything 


work any 

sweeter than to close a life insurance 
case? There is nothing I enjoy more. 
I love to write life insurance. I have 


been in business 35 years and started as 
an office boy in Jacksonville, Fla. I have 
gone into homes where the checks rep- 
resenting the life insurance were the 
only thing left to the family. I have 
had widows get down and kiss my shoes 
for this business is something that is 
so intangible in its tangibleness that 
you men and women cannot realize that 
you have a mission on earth to do con- 





structive good. Take an average agent 
What does he write a year? Does he 
average *50,000 a year? No! He 


should! 


Huff Agency Is Out to 
Build Quality, Not Volume 


an agency that is out to build 
agents. We are not out for 
volume. Out of 60 agents last year, 40 
agents paid for $10,000,000 worth of 
business, averaging $250,000 per agent. 
I don’t think there is another like it in 


I have 
quality 


the United States and I am proud of 
my agents. It is because they work 
every day and because they are writing 
on an average an application a day al- 
most. Some weeks three applications, 
some four, sometimes five. Let us take 
five working days in a week. Make 


up your mind in the morning when you 
go out, have a fixed determination in 
your mind that you are going to write 
an application that day and you will 
write it! Just keep calling and calling 
and calling until you get it and if you 
don’t get it that day you will get it the 
next. I have written as many as 26 ap- 
plications a day. I tell my agents, “Say, 
boys and girls, I am not asking vou to 
do more than I have done myself.” 


Paints a Picture of the 
Need of Life Insurance 


I am going to ask you to close your 
eyes a minute. I am going to paint a 
picture. I want you to see what life in- 
surance is. Close your eyes! 

Now! kmagine your are still 
closed. You are in a theatre and on the 
stage is a factory and the machinery is 
all working. This factory is making 
things to wear. These articles § are 
shipped out to retailers throughout the 
country. That factory enables workers 
to supply sustenance and maintenance 
to their families. It enables the retailer 
to make a profit which enables him to 
maintain his family, etc. Who is the 
cause of that factory being able to func- 


eves 


tion every day? The proprietor and the 
workers, the executive staff and the 
salesmen. The proprietor insures the 
factory for what it would cost to re- 
place that machinery. He insures the 
raw material and after it is manufac- 
tured and goes forth. He insures with 


what is known as use and occupancy in- 
surance. The loss of a single day’s 
business will enable him to receive so 
much insurance for that He has 
health and accident insurance on _ his 
employes. Suppose this man did not 
insure his machinery for what it would 
cost to replace it and his raw material 
and manufactured goods and the whole 
thing burned down? Suppose on the 
other hand he has insurance and can 
rebuild if he is burned out. Ii that is 


loss. 
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practical you can see how much more 
so is the value of the man who is sup- 
plying the brain power and physical 


power to make it possible for that fac- 


|tory to function and give maintenance 
| to so many. There is your business in- 
surance talk. It has never failed. Ther« 
lis personal insurance talk. If a man 
|says, “Mr. Huff, vou convince me that 
life insurance is a good thing, but your 
| figures are entirely too big, you want 
me to insure for a larger amount than | 


afford,” that mar 


can then I reply to 
‘These figures are on a scientific basis.” 
The way to insure is to insure for what 
you can. Here is the way | figur 
Life Worth of Manual 

Workers on a Railroad 

You have probably read « Mr 
Thorpe writing to about 50 lawyers oi 


different railroads asking what the 
awards were in the event of deaths oO 
switchmen, conductors. 
The results showed about the following 

\ switchman, 35 to 37 years of 
earning $200 was 


awarded $35,000. \ 
brakeman, earning $90 was 


brakemen, and 
ace 


awarded 


$28,000, and a conductor earning $210 
per month was given $35,000. From a 
scientific standpoint you can interest 

prospect by telling him that his insu 
ace value is represented by his earning 
ability. If a man is earning $20,000 per 
year multip ly that by 15 and that will 


} 


prove to you Seca upon 6 percent that 
|his widow would only receive ap 
proximately the same amount per yeat 





as he is earning 

| Take $35,000. Two hundred dollars 
per month is $2,400 per vear and 15 
}times this is $36,000. Six percent o1 
this is $2,160. Is this clear? Now vou 
people want to know what to insure 
person for. Here is good formula. Tr 
| it out. It works. You might not writ 
a man for $36,000, You might not 
write Mr. Manufacturer for $300,000 so 
as to give income of $18,000 if he is 
earning $20,000 per vear. Take $20,000 
as his vearly salary, multiply by 15 and 
6 percent of the result is $18,000. W« 
| have to use 5 percent or 5% percent 


l 
New York, but you can use 6 percent 


here The Union Central has earned 6 
percent tor many vears and probably 
will continue to do s« 


Way to Get at the 
Insurance Value of Life 


don’t write your 
i pect tor $300,000 Chen try this 
“mer. J. represent an insurabl 
| value as represented by what you per 
|}sonally are able to earn. If you don't 
insure for that value nobody is to blame 
If you want to put value on your capa 


Suppose you 


you 


| city that is less that is up to you. It is 
|my duty to point out to you the proper 
|amount you should carry. The least 
|you should carry is amount where thx 
| income based upon 5 or 6 percent would 
}represent at least 50 percent of your 
| value, being based upon fifteen times 
|the annual earning capacity. Suppose 


this formula. A man earns $6,000 
He should be insured for an 
amount that is 15 percent of his annual 
income. A man earning $6,000 per year 


I use 
per vear. 


| 

— use $900 to purchase life insur 
ance. Of course, some might talk 

| come insurance to him. I sell insurances 
|this way. I am a diagnostician. I in- 
dividualize each case. I try from my 
knowledge of insurance gained by ex- 
perience to diagnose each case and s« 
lect for a man the policy best adapted 
to his needs so I will take the man 
earning $6,000 and show him he should 


use $900 of that for insurance and then 
try to select for him the policy to best 
fit his needs. 
Working Program Is 

Represented on a Pink Card 





Here is my working program This 
pink card here took me six years to 
| work out. It looks simple. You car 
|have them printed, or any agent that 
| wants me to give him the name of my 
printer, I will do so. I have not pat- 
ented this card. It has 52 weeks and I 


have six little holes for each week. I 
|use this card myself just like I would a 
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ore card. Any good golfer tries to 

improve his score. I can do it far bet- 
by having record of what I did not 

he previous round My 
sing these cards. At first they did not 

vant to, thought it was child’s play. 
hey tried it out. You try it out! If 

it does not improve your business I am 
illing to penalize myself. Take this 

card home every night and if you have 

%t written any applications that day 

ake yourself will do so 

morrow. 

Here is the card of Blume—almost an 
pplication a day. Here is Stone's card 
He did not know anybody here in the 

nited States until September, 1921. He 


belie ve you 


vrote he was coming to America and 
inted to come to good man in 
\merica to be taught how to write in 


had 


to come 


friend whom he 
Hollad, told him 


Stone wrote to me 


surance His 
vritten, Mr. 
me. Mr ind we 
responded several months. I went 
Europe and while in England met 
and talked with him He was 
iking $3,600 per vear and was assist- 
nt superintendent of the Sun Life of 
England for 16 vears He called on 


stone 


rospects after an agent had made an 
appointment. It is a crime in England 

call on a man without an appoint- 
ment They are too formal over there. 


It is quite a ceremony to call on a man 
England. I agreed to teach Stone 


some of the fundamentals of the busi- 
ness during our trip to America. I will 
give you the benefit of it. It might 


help you. 


Should Get Acquainted 
With People About You 


We were out about 36 hours when I 
was ready for the first lesson. “How 
many people do you know on _ board, 
stone: 

“Why, Mr. Huff, that is an extraor- 
dinary question for you to ask me!” 

“Well,” I said, “you have been on 
Loard about 43 hours and I have only 
been on 36 hours and I know everybody 
on the boat, why don’t vou?” 

[ cannot help talking to my neigh- 
ors I love my fellowmen I said, 
“Stone, you would be surprised at the 
people on board who would be delighted 

know such a charming Englishman 
like you.” 

Stone said, “How do vou do it?” 

I told him to go along the deck and 
smile at whoever half smiled at him and 
say “good morning” and then begin to 
talk. I told him he would be delighted 

the way he would be received, and 

it before he knew it people would ask 

im his business in America and then 
hat would give him a chance to make 

it man a policyholder. He thought I 


is kidding him. That was the first 
lesson I told him to go around the 
hoat and try and make people like him 
nd he would be surprised to find how 


inv people would like him 


New Friends Will Multiply 

Prospects of the Life Man 

Half an hour later he came back to 

e and said, “Mr. Huff, you are a won 
” | am just a human being, just 
ordinary man who loves his tellow- 

en and likes to send out sunshine and 
od cheer to the people around me. | 

me to New York in 1899 from Flor- 
i and did not know a soul. The first 
in I met was on the train and he was 

e trunk ot my tree trom which the 


agents are | 


branches grew. Each new 
three more and so on ad infinitum. When 
a man likes you he will talk about you 
to his friends. I am glad to tell you the 
leader of my agency last vear was 
Stone. He wrote $2,000,000 of life in- 
surance last vear and over $1,000,000 
was for the Travelers What is the 
aftermath? This is the thing that is 
going to surprise you. For the first 
three months Stone was discouraged 
Fortunately my love for another human 
being who was a stranger in a strange 
land caused me to give myself up to 
him. Mr. Stone was so successful that 
he could net see all the people that 
wanted to see him and sent for another 
Englishman to come over, a man by the 
name of Young 

Now they have another man bv the 
name of Talmange. Last vear, in 
speaking of Mr. Stone’s success, a Col- 
onel Burley asked me to teach his son 
what I had tought Stone. He is com- 
ing over in a month. 


Systematic Plan of Working 
Will Bring the Results 


lf an absolute stranger can come 
from England with the orthodox meth- 
ods employed by him and accomplish 
what he has in such a short period otf 
time, what can you men accomplish by 
working and working systematically? 
I have in my agency a Miss Mary Sha- 
piro who writes $250,000 a year. The 
first eleven months with me she wrote 
over a million dollars. Why? Because 
she was insnired by this systematic sys- 
tem of working. 

I have an allotment card that is com 
panion to pink card. Here it is. This 
card took me one year to work out. It 


is worth thousands of dollars to you 
Your are welcome to it I claim an 
agent can write an application a day. 


lf an agent writes one application a day 
and works five days a week for 52 
weeks this means $250,000 a vear lt 
you don’t do this you are lazy and no 
good This card has space for 200 
working days a year. Every 
numbered, has the name of the 
the number of cases, 


one Is 
agent, 
and the amount. 
Life Insurance Men Should 

Follow a Definite Plan 

Let us take an example. We will say 
John Jones represents a fine company 
and ought to write 200 applications at 


man means 
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@ Spring ploughing stimulates all lines 
of business in most rural communi- 
ties, and towns of 5,000 and under. It’s 
only an incident in Wisconsin, where 
milking time of the world’s largest 
dairy herd comes twice a day, 365 days 
in the year. This year, 366. 


@ Where milk flows, money circulates. 


Nati 


econal 






nsuranceLompany 
Home Office, Madison, Wis. 


“Up North” is, after all, a 
relative term, any place 
south of Baffin's Bay 













































Over 134 Million Policies Now In Force 


Only four other life insurance companies 
in America have more policy contracts in 
force than this company. The following 
figures show its remarkable growth in the 
last ten years: 


Jan. 1,1914 Jan. 1, 1924 
EE $ 7,804,230 § 40,113,271 
Policies in Force... 503,302 1,552,803 
Insurance im Force 73,455,636 351,149,583 





Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 













































ASSETS 


1916 ... .$125,222.00 
1917 .... 129,523.00 
1918 .... 155,613.00 
1919 .... 203,600.00 
1920 .... 303,164.00 
1921 .... 404,224.00 
1922 .... 984,558.00 





J. O. LAUGMAN, President 





The [nternational Life and Trust now wants a repre- 
sentative in your district. It is an old line legal reserve 
company with a record to be proud of. To represent 
this dependable company is to represent a pillar of 
safety in the life insurance business. You are assured 
of a maximum degree of intelligent co-operation. 
Write us at once for an agency. W 

of assuring you of a successful career in the life in- 
surance business. 


Seven Years of Steady Progress 


INSURANCE IN FORCE 


1916..$ 203,000.00 
1917.. 704,500.00 
1918... 1,382,500.00 
1919... 2,973,000.00 
1920... 4,513,000.00 
1921... 5,019,000.00 
1922... 9,148,126.00 


e have the means 





INTERNATIONAL LIFE & TRUST COMPANY 


MOLINE, ILLINOIS 


DR. ANDREW JOHNSON, Secretary and Medica! Director 





























Double Indemnity 





BUILD YOUR OWN BUSINESS Ze: 


Under Our Direct General Agency Contract 
Our Policies Provide for 


Disability Benefits 


Reducing Premiums 
SEE THE NEW LOW RATES 





ORGANIZED 1850 
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INSURANCE CoO. 
66 BROADWAY 
























$5,000 each which means a million dol- 
lars. How can he do it? He can do it 
by using this card. The first day he 
writes $10,000 and he crosses out this 
amount, on this side of the card which 
is arranged from one to fifty. I have a 
man that is writing 15, 20, and 25, etc., 
now. It is because he gained confi- 
dence. If you use this card you will 
work like the devil to succeed. I know 
you will. This helped Stone and others. 

A man graduated from college and 
came to me and wanted me to teach 
him how to write life insurance and how 


to work. I taught him this system and 
I want you to use it too. Remember, 
you are in a business that will enable 


you to accomplish not only big things 
for yourself, but will enable you to sup- 
ply the needs of others and some day 
when you get to the gates of Heaven, 


THE NATIONAL UNDERWRITER 


fellow men. 


Every Salesman Should 
Acquire the “Busy Habit” 


I want to emphasize the idea of work. 
I recall when I started out in Jackson- 
ville | was my own office boy and cash- 
| ier and I used to hustle during the day 





and I remember I used to write this 
note, “I am very busy, will be back 
presently,” and pin it on my door. I 
would not have a soul to call on but I 


was the busiest man in Jacksonville. 
When I passed someone on the street 
who stopped me, unless I thought | 
was going to write that person up, | 
told him how busy I was, and hur- 
ried on, 

Success breeds success. 


vers 


Spread it on 


St. Peter is going to let you in a little } thick. 
more readily because you helped your | ! 
| be put on earth to be an idler. 








papers of all kinds. 


You give your client a 
policies in an attractive 
mean better service to 
you. 








Larger size at $3.15. 





E. L. KAUFMANN 


| 

965 The Rookery , 

209 So. La Salle St. | 
Chicago, Ill. I 





SOLD 


When you buy a Systeman Security Holder, you 
are sold to the best leather container on the mar- 
ket for insurance policies, bonds, and valuable 


Now is the time to get your order in. 


Liberal quantity discounts 


systematic record of his 
leather folder, which will 
him and more money to 


Price $2.25. 


I would like to examine a Systeman 
Security Holder. If I decide to keep it 
I will remit $2.25 within ten days. If not, 
I will return the holder. 


Name 











The PENN Mutual 
tive s 
many of our other Agencies. 


been accustomed to 


merely “tolerated.” 


The PENN MutTval 








We Welcome 
Women 


is proud of its women representa- 
We have them in the Home Office Agency, and in 


women co-workers. 
welcomed, and in none of our offices are women Agents just 
They produce a large amount of business, 
because of their congenial atmosphere, 
MurTvat is liberal in its attitude toward female risks. 


recognize s 
profession peculiarly adapted to the woman worker, and for 
which the woman worker is peculiarly adapted. 


The Penn Mutual 
Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 


PENN MurtTvuaL men have long 
Recruits are gladly 


and because the PENN 


that life insurance is a 











: 

. ° | 
Don’t go around wasting your | 
The Lord did not permit you to 


Just let 


time. 


me give you an illustration. 
On the steamer going to Long Branch 
I met a gentleman and talked to him. | 


got some business from him. He in- 
vited me to take lunch with him. I 
enjoyed being with him and I fre- 


quently made suggestions as to insur- 
ance. Suggestions will frequently get 
you more business than talking life in- 
surance 


Does Not Get Business by 
Associating with Rich 


One time on the train the man next 
to me began to complain about the 
lateness of the train. This man asked 
for my card and I gave it to him and 
told him how much insurance the Trav- 
elers wrote a year. This man ques- | 
tioned me and between New Haven and | 
New York | was able to sell that man 
a million dollars worth of insurance. 
That is just as true as I am standing | 
here. I did not try to write that man, 
but I knew what | was talking about 
and it got over. This man introduced 
me to lox, the movie magnate. At that 
time he had only a small establishment 
and I wrote him for $3,000 but I have 
written him since for $3,000,000. I want 
to say that I don’t get business by asso- | 
ciating with rich people at clubs. Get 
that idea out of your heads. There is 
business all around you. It is the by- 
products of life that count. 

I have in my office a lady by the 


name of Flock. Formerly she was sec- 
retary to Barrymore She was ambi- 
tious. She heard of Miss Shapiro’s suc- | 


cess and came into my office one day 
and said, “Mr. Huff, can you make as 
great a success out of me as you have 
made out of Miss Shapiro?” I told her 
that Miss Shapiro had made her own 
success that all I could do was to in- 
spire her. I showed her why people 
should have insurance and I taught her 
to have confidence in herself. 

Now if she calls on a person who says 
has all the insurance he wants, 
has to be shown. 


he 


into the vice-president’s office of a cor- 
poration. She did not know him but 
when she went into his office she said, 
“I came to talk to you about your fam 
ily.” ‘ 

“You know my family?” he said 

“No, but I understand vou have a 
very nice family. How old is your 
daughter?” 

“She is 15 vears old.” 

“How old is your son?” 

“l have no son, but another daugh- 
ter, twelve.” 

“How old is your wife?” 

The gentleman gave his wife's age. 
Miss Flock had been taught to sell in- 


surance upon the income plan and she 
sold this man $42,000 worth of insur- 
anee This ought to give you enough 
confidence in yourselves to go out and 
sell. If a woman can go out and go into 
an office on a cool canvass and use re- 
sourceful methods and obtain an inter- 





GENERAL AGENCY WANTED 


A life insurance man of high standing 
and large producer and in the business for 
about twenty years, 
agency with some first class con 
District of Columbia. 
Address J-19 
National Underwriter 


general 
tor 


desires a 
Ipany 
the 


The 


Care 








CALIFORNIA GENERAL 
AGENCY WANTED 


This is your opportunity to secure 
the services of an experienced live 
wire personal producer and or- 
ganizer who is about to give up a 
lucrative general agency because 
he firmly believes that California 
offers the greatest opportunties of 
any state in the life insurance 
business. Address J-20 Care The 
National Underwriter. 








she | 
One day she walked | 
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view, I claim that if a woman can do 
that, or if I can do it, you can do it. | 
am just an honest worker. I want you 
to use these cards. 


Grant Joins Cleveland Life 


O. P. Grant, formerly actuary for the 
Farmers & Traders Lite of New York, 





has been appointed actuary for the 
Cleveland Life succeeding E. C. Fassel, 
who recently resigned to go with the 
Northwestern Mutual. 

| 


The old line 


Cedar Rapids Life 


Insurance Company 


of Cedar Rapids, Ia. 


Wants General Agents in 
Iowa, Minn., Neb., So. Dak. 


A Good Chance for 
Reputable Men 

















Only high-type men and women can obtain 
contract to represent this company. 

Open territory in Ohio and Minnesota. 
Interesting General Agent's contract di- 
rect with Company backed by real co- 
operation. 





Curwrow MaLonzy 
President 
A. Mosarey Horxis, Manager of Agencies 


Home Office Building 
111. N. BROAD ST.. PHILADELPHIA, PA, 


Jacxson Matonazy 
View Presid 














Capable Policy-Placers 


can always find a satisfactory oppor- 
tunity for work with this Company 
in good territory—men who can col- 
lect the premiums as well as write 
the application. Why not make 
inquiry now? 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Address: 


ALBERT E. AWDE, Supt. of Agencies 








HOME LIFE INSURANCE CO. 


New York 


ETHELBERT IDE LOW, President 
The 64th Annual Report shows: 


Premiums received during the 


year 1923 7,686,855 


Payments to  Policyholders 
and their Beneficiaries in 
Death Claims, Endowments, 
Dividends, etc. ....+...+++. 
Increase in Assets........... 
Actual Mortality 56% 
amount expected 
Insurance in Force..........- 
Admitted Assets ..........++. 
FOR AGENCY APPLY TO 
W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat, Bank 
Building 
CINCINNATI, OHIO 
HOYT W. GALE 
General Manager for Northern Ohio 
229-233 Leader-News Building 
CLEVELAND, OHIO 
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Thirty-first Annual Statement, January 1, 1924 


Illinois Life Insurance Company 


CHICAGO 
JAMES W. STEVENS, Founder 


GREATEST ILLINOIS COMPANY 


ASSETS LIABILITIES 
OES GUE BOGGS. occ icccicecscvccess $ 4,867 ,906.03 Death losses due and unpaid......... None 
Dn Bis RE DEED s ce ccescstececess 1,193,684.50 Death Losses in process of payment and 
Cash in Offices and Banks (at int., proofs of loss not yet completed..$ 64,455.00 
SECRETE eaeescecewenccsscee 256,420.28 Reserve to cover amounts not yet due 
Real Estate, Unincumbered........... 1,988,533.60 on Instalment Policies. ....... 69,839.22 
First Mortgages on Real Estate and Col- Legal Reserve to protect outstanding 
ET EAD ccccccsssevscvceess 11,452,077.00 policies as computed by the IIlinois 
Loans to Policyholders not exceeding ‘ Insurance Department ...... . 19,207,846.00 
Reserve, fully secured by policies.. 3,169,772.53 Premiums and Interest paid in advance 83,161.24 
BE TIS: 590s hank betes ct nee’ 233,030.50 Miscellaneous Liabilities ........... 160,119.77 
Net Deferred Premiums and premiums Survivorship Investment Funds. .... 1,879,106.02 
in course of collection (less expense Reserve for Contingent Liabilities... . 207,716.89 
loading on same), wholly secured Capital and Surplus... pedeeee 2,036,688.47 
by legal reserve and other credits 547,508.17 
$23,708,932.61 $23,708,932.61 


Payments to Policyholders and Beneficiaries since Organization, $24,940,555.79 


FIVE YEARS RECORD 


Year Ending Dec. 31, 1918 Year Ending Dec. 31, 1923 INCREASE 
Interest Income .. $ 752,813.10 $ 1,168,288.40 $ 415,475.30 
Premium Income , 2,817,845.45 +,341,381.42 1,523,535.97 
Admitted Assets .. 15,419,825.57 23,708 ,932.61 8,289,107.04 
Insurance in force............ 90,043,984.82 150,301 990.62 60,258,005.80 


Home Office of the Company 


Illinois Life Building, 1212 Lake Shore Drive 


The ILLINOIS LIFE is the Dean of the Legal Reserve Life Insurance Companies of Illinois 
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INSURANCE COMPANY 


offers to its agents 
, 
T. E. Rogers & program of constant 


Successful Peoria Life man 
and for years an inveterate 
member of the Peoria Life 
Quarter Million Club. 


makes them successful 


all~year~round service — the pe al 
practical kind of service that Headquarters 


Peoria Life Home Office Building 
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The Cream Is in the “Strippings” 


If you ever lived in the country, you probably have had the experience 
of nestling your head against the warm side of a red cow, the while balancing 
yourself on a one-legged stool as you directed two alternate streams against 
the bottom of a tin pail gripped tightly between your knees. And you remem- 
ber the admonition to make a thorough job of it—“for the most cream is in 
the strippings.” 


In the life insurance business we face a like necessity. Ther: is a cer- 
tain volume of business that comes to an agent without much exertion, and 
is apt to be worth little more than the activity required to produce it. After 
the easy business is exhausted, then continued persistent effort brings the 
business that makes an agent successful and prosperous—for the cream of 
the territory is in the “strippings.” 


The Peoria Life is known for the help and encouragement extended to 
its agents to get the “strippings” of their territories. Policies are issued at 
all ages, to women as well as men, on participating and non-participating 
plans, for both standard and impaired risks. Thorough service to policy- 
holders supplements cooperation with agents. Stimulating campaigns at fre- 
quent intervals inspire Peoria Life agents to realize their full possibilities— 
to get their share of the “hard-to-get” business which is the basis of big 


PEORIA LIFE INSURANCE COMPANY—PEORIA, ILLINOIS 
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